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A Summary of Some of the New Jewels of the Fall Season 
Which Are to Be Featured as Gifts 
During the Holidays 
By Isabelle M. Archer 




















NEW designs for the mountings, variety 
in the choice of gems and novelties come 
from other fields to join the list of fine 
jewels, these are three of the steps which 
lead toward a triumphant holiday season. 

A consideration of the reasons for the in- 
troduction of the novelties and a deciphering 
of the latest edicts in gem setting and mount 
designing will give a solid foundation ‘on 
which to base the choice of the holiday 
offerings, and it is with the idea of aiding 
in these decisions that the following sum- 
mary of some of the most certain of the 
holiday leaders has been complied. 

The specialties borrowed from other lines 
include all manner of dress embellishments 
for the woman, and exceedingly interesting 
innovations in the way of articles for dress- 
ing-room and den for the men folk. The 
first introduction has been caused, as we all 
know, by the sudden and complete shift in 
costume fashions. The second is traceable 
to a more remote cause, the current activity 
of the building of new small homes. Strange 
that the enlivening of the small house realty 
field should influence jewelry design and 
output, but this is one more proof of the 
close relation needs to the rest of daily 
necessities. 

Fittings for milady’s boudoir have been 
considered indispensable despite cramped 
quarters, but the man of the house evidently 
has had to forego the comfort of individual 
desk, reading table and full dressing service 
until now when, on moving into more ample 
living space whether in fresh town apart- 
ment or new suburban house, there is op- 
portunity to enjoy the possession of these 
comfort-making articles once more. 

The gaining popularity of the closed car 
is another matter of direct interest for the 
wideawake jeweler. The better type of 
portable fittings, bud-vase, ash-receiver, ce- 
rarette and toilette pieces, are demanded 
for use in all closed cars whether simple 
or palatial, while the silver trimmings for 
bell-pull, window-shade cords, speaking- 
tubes, etc., ad lib, are offered in appropriate 
patterns for the most elaborate outfitted 
limousines. 

However, it is the personal ornament and 
utility jewel that calls for particular atten- 
tion as their choosing is of paramount im- 
portance during this Winter of epoch-mak- 
ing fashions. 

In holiday gifts newness is an absolute 
necessity, so the points for which to look 
will be roughly, in the leading jewels, 


geometrical designs in fine diamond work 
and open carving in pendants; 60-inch 
length in bead strings and ropes of pearls 
and numbers of circlets in the shorter 
necklaces; braided -bracelets on  wrist- 
watches; drop-gems on brooches; variety in 





pearls and this is itself a beautiful and com- 
plete jewel. The hair ornament used with 
this necklace has for the front a double row 
of pearls and at the back it is finished by 
a pair of feathered wing-like tufts. Feathers 
and pearls or gems and feathers are a new 
combination for the Winter and the cleverest 
of these bandeaux are so constructed that 
flowers or the fashionable metal cloth rib- 
bons may be substituted for the feathers 
when prefered. 

The knotted rope and the broad bandeau 
with their matching tassels shown on the 
figure at the top of the illustration are de- 
signed for less formal wear than are the 
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Fic. 1—NECKLACE, BROOCH 


hair ornaments; duplex bracelets of bangle 
or wrap-about type; size in slipper buckles 
and length in earrings. 


Dress Embellishments Among Favorite Gift 
Jewels 


The first illustration shows a group of 
new jewels any one of which would make 
an excellent Christmas gift. These pieces 
have the required newness and besides a be- 
comingness and an appropriateness that is 
sure to add to their attraction. 

The three necklaces are used in three dis- 
tinct ways, each one highly modish. On the 
right-hand side of the sketch is a four- 
strand pearl necklace of the newly approved 
Paris order. It is made with a large clasp 
at the back to take in the four rows of 





AND PENDANT NOVELTIES 


pearls, and, too, they are more youthful in 
appearance. The tasselated headpiece and 
matching neckchain are to be seen in many 
color arrangements. The set pictured is pale 
gold, rose crystal and amethysts while for 
another very similar matching bandeau and 
long, graceful chain platinum was used 
mounted with aquamarines and small dia- 
monds. 

There will be the widest demand for 
brooches of ornate pattern as holiday gifts. 
These new and rather large brooches are to 
be used as fastenings on coat-collar, cape 
shoulders and to top dress skirt draperies. 
The sketches give three of these new brooch 
designs. One follows ‘ae new order and is 
made in two sections each triangular in 
shape and exactly alike. This brooch is 
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TUXEDO 


Tuxedo Sets have become necessary to the 


outfit of a well dressed gentleman. 

Because of ease of operation assured by the 
Larter Automatic Backs on Studs and Vest 
Buttons, together with an attention to the de- 
mands of fashion, Larter Tuxedo and Dress 
Sets are unequalled. 


LARTER & SONS 


15 Maiden Lane 
New York 
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shown on the figure at the lower left-hand 
side of the first illustration, where it fastens 
the modish Siberian collar. This brooch is 
mounted with six three-cornered pieces of 
greenish-bluc tourmaline and two large 
lapis-lazuli disks. The contour but not the 
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from the simplest hand carved onyx, ivory 
and jade pendants hung from cords or 
chains to those studded with diamonds and 
attached to ropes of pearls. There is a 
tendency to have the simpler lockets and 
pendants follow the geometric contour and 
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Fic, 2—BRACELETS FOR THE HOLIDAYS 


precise setting is repeated for the pendant 
hung from the long neckchain, and again 
the shape is used for the ornament which 
pierces the soft velour of the smart turban. 
This clever trick of’ repetition has been 
adopted by the woman of fashion and it 
will make a telling motif for the jewels of 
the holiday season. 

Ancther three-ccrnered brooch design is 
sketched in the upper right-hand corner of 
the picture. Here four large pieces of red 
sard and a pear-shaped sard drop are used 
in a mounting of silver filigree wire. Such 
a brooch could be used with any gown or 
coat worn in the day-time with considera- 
tion, of course, for the blending of the jewel 
and costume color. 

The pearl circlet and pendant with a 
background of a broad barpin forms a more 
delicate pattern and is intended for use on 
the softer, sheerer fabrics. The new 
brocaded chiffons and _ satin-finished crepes 
need a jewel like this to complete the rich 
air attained by the folds and draped panels 
into which these materials are fashioned. 
It is shown in the sketch at the upper right. 
It may be used for skirt or shoulder 
drapery clasp or for an ornament on one 
of the more elaborate picture hats. Buckles, 
buttons set with gems and double disks like 
that shown in the lower part of the drawing 
are used for the heavier materials, and for 
day wear only. 

The pendants and chains sketched here are 
to be among the foremost holiday presents. 
They are made up in manifold guises, rang- 
ing in degree of worth and elaborateness 


to keep the gemmed necklace pendants to 
the less formal lines. 


Bracelets, Excellent Christmas Gift Sug- 
gestions , 
Following necklaces, pendants and the 
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just now, but they are far more difficult 
for any but the ultimate wearer to choose. 

The newer designs come in the bangle 
type either in the single circlet or the newer 
multiple combination or in flexible chain or 
rope formation to entwine about the wrist. 

Five varieties of the bangle pattern are 
shown in the second iilustration. A twin 
circlet of moonstones set between with small 
sapphires, a flexible string of pearls trimmed 
with a pearl tassel, and box-set bangle hold- 
ing an unusual color in the peridots, topazes, 
garnets and zircons with which it is set, are 
seen in the upper left of the sketch. Alter- 
nate pieces of smoothly rounded pink coral 
and rose quartz are used to build up the 
narrow line and the tiny tassel of another 
bracelet type and platinum-mounted sapphires 
and emeralds make the fifth handsome ex- 
ample of the new bangles. 

Except for the bangles and the hanging 
ropes of pearls and gems all other brace- 
ets follow the size and form of the watch- 
bracelet. They have the same thickness of 
wrist-band and they adhere to the broaden- 
ing of the ornamental motif after the man- 
ner of a watch-bracelet setting. Even the 
braided bands once used exclusively for 
watch mountings are appearing now as com- 
plete jewels. And very attractive they are. 

In Paris it is reported that the chatelaine 
watch is considered appropriate for after- 
noon wear, the watch-bracelet for morning 
and the pendant watch for the evening. 
This idea has been followed with more or 
less consistency over here, but the French, 
always more exacting than are we, have 
kept to the ruling far more strictly, Here 
the bracelet-watch is offered in magnificent 
guise, certainly elaborate enough to blend 
without loss of standing, with any opera 
jewel worn. They are overlaid with dia- 
monds and a_ super-structure above this 
ground-work is encrusted with pearls or with 
the colored gem—generally sapphire or 
emerald—-to correspond with the gem color 
of the remainder of the jewels. 





Fic. 3 


GREAT VARIETY 
new dress accessory jewels, bracelets are 
ranked this vear as being especially appro- 
priate as gift jewels. Hair ornaments and 
earrings are equally popular as bracelets 


SEEN IN HAIR ORNAMENTS 

3ut it is with the more practical designs 
we are concerned as typical holiday gifts 
and the watches shown in the illustration 


(Continued on page 77) 
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ESTABLISHED 1868 


Stern Bros. & Co. 


AMSTERDAM 
16 Sarphatistraat 


68 NASSAU ST. 
NEW YORK CITY 


Cutters and Importers 


DIAMONDS 


DIAMOND CUTTING WORKS 


and 


REPAIR DEPARTMENT 
68 Hunters’ Point Ave., Long Island City 


We employ the highest skilled mechanics 
for the repair, recutting and matching of 
regular and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc, 


CHICAGO 
31 No. State St. 


LONDON 
29 Ely Place 
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shown there may be found suggestions which 
: 3 will prove valuable to the readers of THE 
Monograms of Various Kinds JeweELers’ CircuLaR who are looking for 
combinations out of the ordinary, or ar- 
rangements that will suit particular pieces 
(THROUGH the courtesy of A. V. Riley, of modern design which appears herewith. on which they have to engrave. 

engraver of Little Rock, Ark., we are It is to be hoped that in the number of Readers may feel free to use any or all 
enabled to present the plate of monograms different styles and arrangements of letters:‘ of the designs shown. 


MODERN DESIGNS — on 
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The Production of Precious Stones in 1921* 





By George F. Kunz 














(Continued from issue of Nov. 15) 


Union of South Africa—While usually 
the largest diamond producer in South 
Africa is Cape Province, in 1921 more dia- 
monds were recovered in the Transvaal, Of 
a total of 424,486 carats worth £1,254,151, 
the Pretoria district furnished 358,505 
carats valued at £852,949, this representing 
practically the output of the Premier mine. 
Kimberley, Cape Province, furnished 179,752 
carats, and Barkley West 53,725 carats. 
From the Orange Free State, the great 
alluvial diamond field, came 143,686 carats. 
The depression has been most accentuated 
in Cape Province, where are the De Beers 
mines, although operations were on a reduced 
scale in the Transvaal also. The somewhat 
better results realized here are due in great 
part to the different way in which the 
mining is carried on, for in the Premier 
mine the diamonds are rather quarried than 
mined, so that the expensive white labor is 
less necessary than it is at Kimberley, 
where the work is largely performed at 
fairly great depths. On the other hand, the 
region least affected by labor conditions has 
been the Orange Free State, where indi- 
vidual prospectors secure the stones from 
the alluvial diggings.’ 

The alluvial diamond output of Cape and 
Transvaal provinces for 1921 was as fol- 
lows: 


Carats Value 
Cape Province....... 59,81134 £420,297 11s. 3d. 
Transvaal Province.. 79,636 £422,508 1s. 6d. 


This gives a value per carat of £7 0.54s. for 
the Cape Province stones, and of £5 6.11s. for 
the Transvaal stones.’ 

The depression of the diamond industry, 
which must continue until the great stock 
of diamonds thrown on the market by the 
Russian Government, and the accumulations 
of South African diamonds held by the 
London Syndicate, have been absorbed by 
the buyers, has induced the closing-down of 


indebted to Dr. Percy A. Wagner’ for the 
following description of an improvement in 
the treatment of the blue ground that has 
recently been introduced at the Premier 
mine: 

“Dressing operations at this mine have 
been greatly simplified within the past two 
years by doing away with the jigs formerly 
employed for re-treating the concentrate 
made by the working gears. The concen- 
trate is conveyed by means of a belt to 
three tube-mills run at such a speed as to 
ensure that crushing is performed by attri- 
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credit for diamond account was £439,636, 
and the balance carried to Expenditure and 
Revenue Account No. 2 was £110,384. After 
subtracting £20,000 for general equipment, 
this left £90,354 of realized profits, the 60-per 
cent, share of the government being £54,212, 
and the 40-per cent. share of the stock- 
holders £36,142. With the help of the pre- 
vious year’s balance of £40,964 and of sundry 
revenue totaling £100,188, the company was 
able to pay two dividends of 3s. 6d. on the 
preference shares, and carry £77,921 over to 
balance sheet. The two dividends (less 7% 
per cent. government. tax) amount to £92,000. 
No dividend was paid on the deferred shares. 

This left £464,731 as undistributed balance 
carried to next year, £354,381 of this being 
suspense profit account for diamonds un- 
sold June 30, 1921. The general reserve 
fund then stood at £700,000, while the spe- 





DIAMOND OUTPUT 


Year No. of No. of 

Ended Loads Carats Value of 

Oct. 31. Washed. Found. Diamonds. 

£ 

|| Ree 76,931 99,208%4 317,435 
ee 939,265 749,653% 866,030 
Se 1,388,071 845,652 994,687 
1) 2,988,471 899,746 1,277,740 
i re 6,538,669 1,889,986% 1,702,631 
1908....... 8,058,844  2,078,825%4 1,536,720 
0 ee 7,517,793 1,872,136% 1,172,379 
gy rer 9,331,882  2,145,832%4 1,496,641 
1911....... 8,325,272 1,774,206 1,433,971 
1922... 9,707,098 1,992,474 2,004,943 
1913.. 10,434,680 2,107,983 2,336,828 
ae 7,683,943 1,417,755 1,259,643 
Co Mining operations suspended 
p | | eae 1,572,521 419,947 475,856 
ee 4,928,629 906,341 1,198,923 
ee 4,805,851 851,573 1,203,904 
> ae 4,529,261 814,577 1,961,259 
| ee 4,660,498 820,564 2,098,483 
1921.. 1,954,230 411,981 439,626 


OF PREMIER MINE 


This gives the following totals for the 18 years: 
Number of loads washed............ 
Carats of diamonds found........... 
Value cf GiGMNdes <6 icccccicccaees 


Yield per Value Value Cost of Profit 
Load in per per Production per 
Carats, Carat. Load. per Load. Load. 

e «¢ e- & & «& s. d. 

1.290 27 850 35 670 4 7.20 30 11.50 
0.798 23 1.20 18 5.30 2 7.62 15 9.68 
0.609 23 6.29 14 3.98 3 3.44 11 0.55 
0.301 28 4.82 8 661 3 5.71 5 0.90 
0.290 18 0.20 5 2.49 2 4.14 2 10.35 
0.258 14 9.40 3 9.75 1 10.24 1 11,51 
0.249 #12 6.29 3 1.43 1 11.42 1 2.01 
0.230 13 11.39 3 2.49 2 0.56 1 1.93 
0.213 16 1.97 3 5.34 2 2.02 1 3.32 
0.205 20 1.50 4 157 2 4.79 1 8.78 
0.202 22 2.05 4 5.74 2 647 1 11.07 
0.195 17 9.23 3 3.34 2 5.89 9.45 
0.267 22 7.95 6 0.63 2 7.62 3. $.03 
0.184 26 5.48 410.38 2 2.68 2 7.60 
0.177 28 3.29 5.042. 2 2.89 2 9.73 
0.180 48 1.84 8 7.92 2 10.68 5 9.24 
0.176 51 1.77 9 006 3 2.59 5 9.47 
0.211 21 4.11 4 5.99 3 4.43 1 1.56 

PETE CTE Te ee 95,441,909 

Rigidid: cinq ane sia wrsiaaloieee 22,098,442 

EEE LE TCIM ETT £ 23,597,698 





tion without impact. These discharge into 
revolving screens with round holes 1/16 in. 
in diameter, everything below this diameter 
being rejected. The oversize is elevated to 
trommels with square holes of %-in. and 
Y4-in., and round holes of %-in. and %4-in. 








PRODUCTION OF DIAMONDS IN SOUTH AFRICA 


Alluvial Diamonds 








Production from Mines 
aS) w 


rere an Puen 
Estimated Value per Estimated Value per 
Year Carats Value Carat Carats Value Carat 

SEE Nc aie U Ac owns a ease eieae 4,944,946 £10,254,203 41s. 6d. 206,049 £1,120,227 108s. 9d. 
SEE Cone bad ee wee Wee ease 2,653,089 4,906,342 37s. Od. 143,924 576,729 80s. 2d. 
LOA. Gu akewnetade sae asewaaeae 2,131 3,887 36s. 6d. 97,678 392,196 80s. 4d. 
OPM ae asettaie ens icshy 1s farce aa alta ce biesese ew 2,170,348 4,769,479 43s. 11d. 167,620 948,571 113s. 2d. 
RAO? Noles ps9 oo bbe weed Coe wae 2,710,941 6,659,721 49s. 2d. 182,992 1,041,776 113s. 10d. 
SE os hs eeSeesae eves seweuoe ee 2,385,361 6,137,283 Sis. 5d. 143,438 964,574 134s. 6d. 
ot MO Pe PEE Se I 2,366,744 8,960,614 75s. 9d. 209,589 2,740,548 261s. 6d. 
i, POE PORE TER Ce 2,312,436 12,289,602 106s. 3d. 221,460 2,441,440 220s. 6d. 
PE eae yah tae wea winievereesive 424,486 1,254,151 59s. 2d. Vo In asf Sl ae Nee a eee 








most of the diamond mines in South Africa. 
However, the Premier company has con- 
tinued operations, though on a reduced scale, 
work being confined to five 8-hour shifts per 
week, some 5,000 loads of blue ground being 
worked on each shift in the No. 3 gear. 

In addition to this information, we are 


‘Resttates from Mineral Industry, Vol. XXX, 
4 courtesy of the McGraw-Hill Book Co., New 
ork, 
1S0. Afr. Min. Eng. Jour., March 25, 1922. ; 
2Communicated by Mr. E. Gibbs, of the Detective 
Service of South Africa. 





These give six products, each of which goes 
to a greased Frue vanner. The concentrate 
collected on them is automatically scraped 
off and freed of the adhering grease in 
electrically heated melters fixed to the van- 
ner frames. The product thus obtained 
represents 1/250,000 part by weight of the 
blue ground sent to the washing plant.” 
The Nineteenth Annual Report of the 
Premier (Transvaal) Diamond Mining Co., 
Ltd., very naturally shows a reaction. The 


1 Communicated under date of Aug. 27, 1921. 


cial reserve fund for the stabiliment of the 
diamond trade had been increased to 
£2,476,900 invested in the shares of other 
diamond companies and kindred interests. 

The higher average weight of the dia- 
monds from the Premier mine this year, 
namely 0.211 carat against 0.176 carat in 
the previous year, is attributed to the fact 
that much of the blue ground whence they 
were derived came from the levels near the 
surface of the mine, which, for various 
-reasons, had not been worked out before, 
especially in the vicinity of the rim rock. 
On the other hand the average value of 
the diamonds per carat showed a very 
marked decrease, for in 1919-1920 this was 
£2 11s, 1.77d., whereas in 1920-1921 it fell to 
£1 1s. 4.11d., considerably less than half as 
much. 

Of the prevailing depression in the in- 
dustry, the preliminary report says: 

Your Directors in their report last year men- 
tioned that there was then a lull in the demand for 
diamonds. Since that date the world generally has 
been passing through a period of severe depression, 
which has been felt most acutely in the diamond 
industry. For many months there was a complete 
cessation of sales by the Syndicate of diamonds 
purchased by them from the four large producers, 
and up to now no sales of any importance have 
taken place. ’ 

In consequence of the stagnation in the diamond 
market and of representations by the Diamond 
Syndicate, meetings of the four large producers 
and the Diamond Syndicate were held at Cape 
Town in March and May of the present year, when 
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Telegraphic Code for Use in Ordering 





This code for Necklaces 
complete with Clasp and 
Case. 











Gilda 18” Henry 
- 24” Mike 
30” Rex 





Floradora 18” Max 
2 24” Jim 
- 30” Saul 


Pinafore 18” Bernard 
re 24” Charles 
30” David 


Normandie 18” Dick 

“i Barney 
Mendel 

18” Eddie 

24” Frank 

30” George 


Carmen 
“ 





La Boheme 18” Howard 
te = 24” Irving 


“ee 


Milton 
Nathan 
30” Alfred 


Onyx Elvira 
“e ae 


“ “ 


Diamond Elvira 18” Oscar 
sad - 24” Phil 
“ “ 30” Tony 
Andrew 


Seville 18” 
24 Rudolph 


Quincy 
Robert 
Warren 


Victor 
William 
Seymour 


(Continued in Next Col.) 


Leila 


“ 


Deltah 
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THE ROYAL PURPLE LINE 


18” Sam 
24” J oe 
30” Kenneth 





Aida 


18” Daniel 
24” Harry 
30” Horace 





Nedda 
+ 


Dinorah 


Gioconda 
“ 


18” Morris 
24” Richard 
30” Lloyd 











SAMPLE TELEGRAM 


Deltah Wholesaler 


Rush Three @harles Two Each 
Alfred Rudolph Robert 


Deltah Jeweler 








Code for Assortments 


Gold Seal Assortment 


. - Royal Assortment 


18” Mitchell 
24” Barnet 
30” Leon 


Jerome 
Chester 
Walter 





Percy 
Albert 
Jake 


Baby Bunting 12” only 


Arthur 


Don’t Lose 
Any Sales— 
WIRE 


your 


Whole- 


saler 


L Heller €$0n, ne. 


GENEVA 
358 Fifth Ave., New York 


PARIS PROVIDENCE 
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taatters were discussed and a satisfying arrange- 

ment as to the future deliveries was come to. 
The severe and continued depression compelled 

your Directors to take steps to curtail operations 


and to economize wherever possible, which un- 
fortunately necessitated the retrenchment of. large 
numbers of employes, both European and _ native. 
All mining work was stopped and expenditure in 
every department was greatly reduced. 

A slight improvement in the diamond market has 
been noticeable recently, but it is still necessary to 
exercise patience and economy, for the depression 
through which the industry is passing makes the 
present a difficult period. 


The statistics of working and production 
in the De Beers group of mines for the 
years 1917 to 1921 are as follows: 


DE BEERS AND KIMBERLEY MINES 


Loads Loads 





of Blue of Blue Carats of Selling 
Ground Ground Diamonds Value 
Hoisted. Washed. Found. _ per Carat. 
1916-17... None None 41 Not Stated 
1917-18.. None None 315% Not Stated 
1918-19... None None 241% Not Stated 
1919-20... None None 242 Not Stated 
1920-21.. None None 955 Not Stated 
WESSELTON MINE 
a «, 
1916-17... 1,814,393 1,669,104 445,66534 53 9.27 
1917-18... 2,065,620 1,805,436 487,828% 54 9.76 
1918-19... 1,035,311 1,657,146 403,039% 69 11.79 
1919-20... 1,927,178 1,646,895 401,531% 119 1.25 
1920-21... 845,295 832,442 217,761 136 0.54 
BULTFONTEIN MINE 
4, 
1916-17... 2,092,267 1,761,756 675,40134 46 11.00 
1917-18... 2,328,615 1,859,531 646,92714 49 9.62 
1918-19... 1,262,942 1,629,198 507,8583%4 63 5.38 
1919-20... 2,021,026 2,251,257 663,41934 102 10.29 
1920-21... 934,537 670,907 233,9241%4 109 4.26 
DUTOISPAN MINE 
se «4 
1916-1735 135,650 1,927,335 377,571%4 106 11.93 
1917-18... 2,200,000 2,178,132 422,65734 108 6.22 
1918-19... 1,389,883 1,066,465 180,983 139 9.77 
1919-20... 1,796,573 1,892,558 305,587 221 2.36 
1920-21... 861,651 830,424 132,497 248 4.68 
GRAND TOTALS FOR ALL MINES 
| ES ae 7,166,829 6,641,398 1,903,621%4 
1914-15......... 738,472 693,822. 188,136 
ROT SANO oie sc cower 104,583 1,857,983 591,369%4 
1916-17......... 4,042,310 5,358,195 1,498,67934 
blir | a ae 6,595,078 5,843,099 1,557,729% 
1918-19......... 3,688,136. 4,352,809 1,092,123% 
1919-20. cc vs vee. S)f44777 5,790,710 1,370;78054 
1920-21 ccis:s-ceew. 2,044,488 2,333,773 585,137 
1913-21........ 30,721,668 32,671,789 8,787,576%4 


The Thirty-third Annual Repoft of the 
De Beers Consolidated Mines, for the year 
ended June 30, 1921, reflects unmistakably 
the reaction in the diamond industry which 
had already set in during 1920. Still, the 
showing is more favorable than had been 
expected. On June 30, 1920, the undis- 
tributed balance amounted to £592,075, of 
which £354,244 represented the value of dia- 
monds unsold at that date. The receipts 
from diamond sales during the year reached 
the quite respectable figure of £2,300,581; 
interests and profits on investments, and 
other revenue, amounted to £639,448, and 
there was a transfer of £1,010,232 from the 
general fund. These items, added to the 
balance above noted, give £4,542,336 on the 
credit side. From this came £1,976,043 for 
mining expenditure, £143,425 for expenditure 
on farms and landed property, and on the 
Kimberley-Alexandersfontein Railway, £164,- 
470 for interest on debentures and on capi- 
tal of leased companies, and £84,186 trans- 
ferred to sinking fund towards repayment 
of debentures; and also charges as follows: 
donations, £66,105; grants to employes 
leaving the company’s service in conse- 
quence of trade depression, £112.731; other 
charges, £164,537: in all, £343.373. These 
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deductions having been made, there remained 
£1,830,829, available in part for distribution 
to shareholders, after setting aside £6,593 
for Union of South Africa income tax, and 
£119,505 transferred to stabiliment reserve. 
The preferred shareholders received £740,000 
after deduction of tax (that is to say 
£800,000 less £60,000, or 40 per cent.), and 
the deferred shareholders £500,000, free of 
tax, or 20 per cent. 

The net results of the mining operations 
of the year ending June 30, 1921, made but 
little change in the number of loads of blue 
ground remaining on the floors of the several 
mines, as is shown in the subjoined table, 
which also gives the average number of 
carats of diamonds in a hundred loads and 
the value per load. 


DE BEERS MINE 


Loads of 
Blue 

Ground on 

Carats the Floor 

per 100 Value at Close 

Loads per Load of Year 
1996-1917 occ ° oa ricer ae 48,396 
pL) yc) > a a Scr ee 48,396 
1918-1919. «ce ila Wh Aeaatareacare 48,396 
1919-1920...... es Pree as 48,396 
1920-1921...... ae Reievecwen 48,396 

WESSELTON MINE 
19161987 6600 27 14s. 6.22d. 2,752,386 
1997-916. ccs 27 14s. 9.59d. 3,012,570 
TOTS TST 60:0. 6:00 24 16s. 9.55d. 2,390,735 
1919-1920. ..6... 24 28s. 7.02d. 2,671,018 
1920-1921... cece 26 35s. 4.46d. 2,683,871 
BULTFONTEIN MINE 
1916-1917...... 38 17s. 9.94d. 2,665,777 
TOV 7 3918.6 6:00:50 35 17s. 5.16d. 3,134,861 
ES Oo ere 31 19s. 8.03d. 2,768,605 
i) Do 29 29s. 9.94d. 2,538,374 
1920-3022 . cc 33 38s. 3.29d. 2,802,004 
DUTOITSPAN MINE 

19TG-T917 0 icsccs 19 20s. 3.94d. 2,411,618 
1917-1916 occ cs 19 20s. 9.22d. 2,434,329 
pe ED | ‘7 23s. 9.22d, 2,757,747 
9919-1920. 0... 16 35s. 4.70d. 2,661,762 
ph Ys 16 39s. 8.91d. 2,682,410 


The cost of production per load’ of blue 
ground, the value per load, and the profit 
per load in the three mines of the De Beers 
group which were worked in 1919, 1920 and 
1921, were as follows, according to the com- 
pany’s report: 


1919. 
Wesselton . 6s. 7.19d. 16s. 9.55d. 10s. 2.36d. 
Bultfontein ... 5s. 6.39d. 19s. 8.03d. 14s. 1.64d, 
Dutoitspan.... 4s. 9.39d. 23s. 9.22d. 18s. 11.83d. 
1920. 
Wescelton ... 8s. 4.97d, 28s. 7.02d. 20s. 2.05d. 
Bultfontein.. 11s. 0.51d. 38s. 3.29d. 27s. 2.74d. 
Dutoitspan.... 6s. 8.48d. 35s. 4.70d. 28s. 8.22d. 
1921. 
Wesselton.... 11s. 9.54d. 35s. 4.46d. 23s. 6,92d, 
Bulfontein... 11s. 0.51d. 38s. 3.29d. 27s. 2.74d. 
Dutoitspan... 9s. 7.90d. 39s. 8.91d. 30s. 1.01d. 


It will be observed that despite increased 
cost of production, the higher prices realized 
give in each case a larger profit per load. 

The stock of blue ground on the floors 
June 30, 1921, compares with the stock in 
1920 as follows: 


1920. Number 1921. Number 
Mine. of Loads of Loads 
oe) a ee 48,396 48,396 
WHOAGENOR: 50.00.66 00100 6 2,671,018 2,683,871 
Bultfontein ...cccccves 2,538,374 3,022,659 
PUNONEDE x.c0c osccces 2,661,762 3,173,226 


Thus there was an increase in 1920-21 of 
1,008,602 loads, showing that just so much 
more had been hoisted than had been 
washed during the year. 

As to the falling-off in the sales, the 
chairman stated at the general meeting, held 
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in Kimberley Dec, 9, 1921, that while dur- 
ing the year ending Dec. 31, 1920, the com- 
pany sold £4,628,882 worth of diamonds, 
the returns for the ten months from Jan, 
1, 1921, to Oct. 31, 1921, showed that the 
total deliveries of diamonds for that period 
only amounted to £618,930, while the ex- 
penditures of the company for these ten 
months totaled £2,019,249, leaving a deficit 
of £1,400,313. Of course this has entailed 
a considerable reduction of the working 
force, but to obviate hardship as far as 
possible, and to aid those who were dis- 
charged in their search for work elsewhere, 
a sum ot £100 was offered to teach employe 
over 18 years of age on resignation, and £50 
to those under that age. A large number 
of men are said to have availed themselves 
of this offer. 

As an illustration of the reduction of the 
number of employes, there were employed 
on June 30, 1920, 3,020 whites and 13,781 
natives, while on Oct. 26, 1921, the com- 
pany carried on its pay sheets 1,636 whites 
and 2,451 Kafirs. To over 100 old em- 
ployes who are past work, there have been 
allotted fortnightly grants amounting in the 
aggregate to £13,680 per annum. 


(To be continued.) 








_New Jewelry of the Fall Season 





(Continued from page 71) 











give three examples in these ever popular 
jewels. The bands for the newer watches 
are quite wide and the watches so placed that 
they become an integral part of the whole 
jewel. Where there is much ornamentation 
on the watch this is repeated on the side 
motifs of the watch-case and slides and the 
character of the watch design is noticeably 
apparent in the bracelet pattern. Whereas 
bracelets and watches are generally easy to 
select as gifts, it is more difficult when either 
hair ornaments or earrings are to be pre- 
sented at Christmas time. If one of these 
jewels has been designated as an expressly 
wanted gift then the decision must be made 
by choosing from among a host of new de- 
signs in these jewels something that is going 
to be becoming to the recipient. This com- 
plicates matters, of course, and the simplest 
way out of the difficulty is to decide upon a 
certain type of ornament or earring and then 
to choose the prettiest pattern in that style. 

The third illustration will testify to the 
great diversity of pattern, shape and style 
now offered in ornaments for the hair. The 
variety is remarkable and yet it but meets 
the requirements of the season’s widely dif- 
fering coifure modes. Narrow bandeaux in 
twin circlets or with feather or flower motifs 
added are becoming to most faces and quite 
new when worn like those sketched. The 
wider bands may be sharply pointed and 
gemmed in upright rows, or gradually 
rounded with the gems set cross-wise in 
tiered lines. 

Spanish combs, flaring feathered orna- 
ments and two matching fan-shaped pins 
are studded with the gem-stones and worn, 
as the illustration shows, variously placed 
in the coif. 








E. A. Peterson opened a jewelry store at 
Helena, Mont. 
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The Public Will Think of Jewelry This Christmas 











Jewelry Industry Effectively Co-operating to Make Jewelry Biggest Item on 
the Gift List—Co-operative Advertising in Over 33 Cities 














Cuicaco, Nov. 15.—This Christmas 
season will witness another of the co-opera- 
tive drives for business that has made 
American industries the example of the 
world. Our own jewelry industry is setting 
the pace. Early reports indicate that this 
Christmas season jewelry will probably be 
the most conspicuous gift merchandise 
before the American public. Reports from 
the National Jewelers Publicity Association 
show that co-operative “Gifts that Last” 
advertising campaigns are scheduled or 
planned by the local jewelers in over 30 
cities. Each campaign is to be financed by 
the jewelers in each city. In addition, cam- 
paigns will undoubtedly run in many cities 
from which reports have not yet been 
received. 


National advertisers are also emphasizing 
“Gifts that Last” in all national advertising 
and in their literature. One national adver- 
tiser of note is planning on running a 
dominant advertisement in about 40 cities 
Dec. 2, when the two-page advertisement 
of the National Jewelers Publicity Associa- 
tion appears in the Saturday Evening Post. 

“The Gifts that Last” co-operative cam- 
paign consists of a striking series of 10 
advertisements, four columns wide by 12 
and a half inches deep. The illustrations 
are simple but striking. The copy gets 
down to brass tacks and tells why the reader 
should go to the jewelers and buy jewelry 
gifts. It is safe to predict that the jewelers 
in every city where this campaign runs will 
do a bigger business than they have ever 
done. This series of ads completely dissi- 
pates the many fallacies that make people 
hesitate about going to the jewelry store. 
Jewelers that want a big Christmas business 
should combine in running the “Gifts that 
Last” co-operative campaign. One live, 
progressive jeweler in every city can easily 
show his fellow jewelers why it’s to the 
advantage of all to run such a campaign. 
The cost is just the cost of the space, which 
is insignificant when compared with the total 
gift merchandise business available in each 
city. The Advertising Bureau of the Na- 
tional Jewelers Publicity Association, 167 
E, Ontario St., Chicago, Illinois, will supply 
a complete set of mats of the ads free to 
the jeweler of any city agreeing to run the 
campaign. 

Speaking of this work to a JEWELERS’ 
CrrcuLar reporter today, L. H. Copeland, 
of the Advertising Bureau of the National 
Jewelers Publicity Association, said: 

“Gifts that Last” advertising has proved 
to the jewelry industry that we can get 
business by going after it. Our industry 
sells its merchandise during two seasons 
of the year because we have accepted that 
condition. Jewelry sales can be made a 12 
months business by going after it in that 
fashion. The National Jewelers Publicity 
Association is taking the initiative in mak- 
ing our business a 12-months business. If 
that be accomplished we will all gain. In 
working out such a problem it’s up to all 


of us to carry our individual share and 
become a member of the: National Jewelers’ 
Publicity Association. 

“The load is too much for the individual. 
The whole industry must help and prove 
that sincerity of our promises by the conduct 
of our business. 

“The retailers of America have a direct 
benefit to gain by making the National 
Jewelers’ Publicity Association ‘Gifts that 
Last’ advertising campaign an established 
success. Business is walking away from 
the jewelers of America that ‘Gifts that 
Last’ advertising will send into their stores. 

“Every one of the live jewelers of every 
town should take it on his shoulders to 
make his fellow jewelers see the light. 
Start the co-operative advertising campaign 
for the final step. Then let the Advertising 
Bureau of the National Jewelers’ Publicity 
Association have his help and co-operation 
all through the year.” 








DEATH OF CHARLES D. DAVIS 





President of Davis & Hawley Co., Bridge- 
port, Conn., Was Active in Civic Life 


BripGerort, Conn., Nov. 15.—Charles D. 
Davis, president of the Davis & Hawley 
Co. jewelers, 996 Main St., died at his home, 
Sachem Road, Brooklawn, last Wednesday 
night. He had been ill for some time but 
his death was unexpected. 

Mr. Davis had been identified with civic 
affairs in Bridgeport for many years and 
was one of the leaders in the commission 
form of government movement here. He 
was president of the Business Men’s Asso- 
ciation, which later merged with other 
business organizations into the Bridgeport 
Chamber of Commerce, and he took an 
active part in the direction of the affairs 
of the Chamber. 

Mr. Davis was born in Derby, Sept. 6, 
1863, the son of John B. and Josephine 
(Chatfield) Davis. He came to Bridgeport 
when a bey and was educated in the public 
schools. He entered the employ of E. W. 
Button, a jeweler, and continued there 
until he was taken into partnership. 

In 1890 he purchased an interest in the 
Warner & Parker Co., oldest jewelers in 
the city, subsequently taking over the busi- 
ness with his brother-in-law, William C. 
Hawley. 

He married Susan Hawley, a prominent 
singer, daughter of the late Frederick B. 
Hawley, banker and manufacturer, in 1891. 

Mr. Davis bore the staff of the upright 
Christian gentleman and held many posi- 
tions of trust and honor in the city. 

He was a communicant of the Church 
of the Redeemer, served as superintendent 
of the Sunday school and moderator of the 
Ecclesiastical society. He was affiliated 
with the Contemporary Club, a_ charter 
member of the Brooklawn Club, patron of 
opera and music in general, assisting ma- 
terially in the organization of the Bridgeport 
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Oratorio Society of which for many years 
he served as_ vice-president. He was 
prominent in Masonic affairs. 

Possessed of a logical mind and an 
unusual clarity of vision, his business 
integrity and charm of manner won him 
sincere admiration, friendship and respect. 

He leaves his widow, his mother and 
step-father, Mr. and Mrs. L. M. Follett; 
a son, Bronson Hawley Davis, a daughter, 
Esther, wife of Andrew R. Smith, and two 
grandsons. 

The funeral was at the home. 
was in Mountain Grove cemetery. 


Burial 








Clerk Who Confessed to Stealing Jewelry 
from Employee Continues to Work in 
the Same Store Pending Trial 


Omana, Nebr., Nov. 17.—Antoine Hoff- 
man, clerk in the E. H. Leffert jewelry store 
in Council Bluffs, who got into difficulties 
by taking goods out of the place and hiding 
them in various places, will continue to clerk 
in the Leffert jewelry store until his case 
comes up in the next term of the district 
court, Mr. Leffert has announced. Hoffman 
was recently released from jail under a 
$3,000 bond. He returned to work at the 
store immediately. 

E. H. Leffert, proprietor of the jewelry 
store, promised Hoffman that he would be 
lenient with him if he confessed everything 
in regard to the missing goods and helped 
him recover part or all of the goods. The 
jeweler meantime allowed Hoffman to live 
with him at his home during the time the 
investigation was on. He gradually obtained 
more and more of the confession and was 
able to recover a great deal of the goods in 
this way. Much of it was stored in an attic 
in a manufacturing plant in Council Bluffs. 

Mr. Leffert appeared before the grand 
jury last week and told what he knew about 
the case. He will probably appear against 
Hoffman when the case is called in court, 
despite the fact that he is still employing 
Hoffman. County Attorney Swanson urged 
Leffert to appear and prosecute the case, as 
the county attorney urged that justice should 


take its course. “Our police department 
should not be made a mere collection 
agency,” said County Attorney Swanson, 


“merely to get crirhinals to give back stolen 
goods and then let them go free.” 








Death of Edward R. Kant 


LANCASTER, Pa., Nov. 17.—Death last 
week removed a widely known and popular 
traveling salesman, Edward R. Kant, of the 
staff of the Non-Retailing Co., of this city. 
He was 60 years of age. 

Mr. Kant was taken ill last October four 
years ago, and underwent several operations. 
Death finally resulted from a complication 
of diseases. 

He was born in Cleveland, but had been 
with the Non-Retailing Co. for 20 years. 

His widow and a son survive. The pall- 
bearers at the funeral yesterday were his 
associates of the Non-Retailing Co. 








A. Siegman will open a jewelry store in 
the Wilson building on Tremont St., Kewa- 
nee, Ill. The store will occupy the front 
suite of the building, fronting on Tremont 
St 
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DISCUSS MARKING LAW 





Directors of Jewelers’ Vigilance Committee 
Hear Synopsis of National Stamping Act 
as Agreed to at Various Conferences 


Directors of the Jewelers’ Vigilance Com- 
mittee held an important meeting Thursday 
afternoon at the rooms of the Jewelers’ 24 
Karat Club, most of the time being given 
to a discussion of the proposed amendments 
to the National Stamping Law that are now 
being gotten in shape by the counsel of the 
committee and soon to be introduced into 
Congress. 

The meeting was called to order at 2:30 
by Chairman Harry C. Larter, who outlined 
some of the work that has been done by 
some of the special committees of the or- 
ganization in the past few months. He told 
of the proposition to establish a Jewelers’ 
National Conference (in some quarters 
termed a National Jewelers’ Chamber of 
Commerce), explaining there was the opin- 
ion in certain quarters that the various or- 
ganizations representing the wholesale, re- 
tail and manufacturing trades, as well as the 
different branches of the industry should 
have some point of contact by which they 
could get together in regard to general trade 
policies on questions that affected all parts 
of the industry. It was proposed, he said, 
to call a meeting of the presidents of the 
various organizations and have them form 
a committee or “conference” in which all 
general trade questions should be discussed 
that they might be in a position to go back 
to their organization and give the viewpoints 
of the other branches of the trade. The 
Jewelers’ Vigilance Committee, he said, had 
taken up the work of bringing such a con- 
ference into being and it was intended to 
have such a meeting in Washington, Nov. 
24, but owing to conditions in the trade, the 
meeting had been postponed until the latter 
part of January. 

Chairman Larter then outlined the work 
that had been done by the Jewelers’ Vigilance 
Committee and the other organizations in 
the trade toward perfecting the draft of the 
amended Marking Law to go to Congress 
and explained that conferences had been held 
in all sections of the country and by various 
organizations right up to the present time 
to complete the different parts of the bill. 
A tentative draft of the bill, he said, would 
be presented to the jewelry trade at the 
meeting to be held next Thursday evening 
at the trade dinner to be held at the Waldorf- 
Astoria at New York, under the auspices of 
the Good and Welfare Committee of the 
National Jewelers Board of Trade, at which 
a synopsis of the sections as decided on, 
stripped of legal phraseology, would be 
given to those who attended and suggestions 
and views called for. 

Chairman Larter then asked Morris L. 
Ernst, of Greenbaum, Wolff & Ernst, the 
counsel for the committee, to read the syn- 
opsis as finally drafted, saying that this was 
about the 1,956,999th draft of the Act up to 
date. Mr, Ernst then read the synopsis and 
a discussion ensued on various points, par- 
ticularly those covering silver ware, trade 
marks, and the stamping of platinum. 

It was explained that the New England 
manufacturers had come to a conclusion in 
regard to plated ware, makers of gold jew- 
elry had come to settle on the gold marks, 
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the silverware manufacturers were agreed 
on the silver marks, but that the platinum 
manufacturers were not yet agreed in regard 
to various phases of the platinum law, there 
being a difference of opinion in the trade. 
The synopsis of the bill as finally decided 
on draws a middle ground which the various 
elements in the platinum trade can use as 
a basis of compromise. 








NOTORIOUS CROOK ESCAPES 





Roy Dickerson, who Was Serving a Sentence 
of Twenty-five Years for Robbing a 
Jewelry Salesman, Mysteriously 
Disappears 

BirMINGHAM, Ala. Nov. 17.,—Roy 
Dickerson, noted jewelry thief and bank 
robber, who was serving a sentence of 25 
years in the State prison, at Kilby, near 
Montgomery, mysteriously escaped Tuesday 
morning and no trace of him has _ been 
found. Dickerson was last seen in the prison 
with other prisoners, where they were 
erecting a cotton factory building within the 
walls of the prison, at 10-30 o’clock Tues- 
day morning. How he managed to escape 
without the guards seeing him is a mystery 
the priscn heads are attempting to explain. 

Last February Dickerson overpowered 
and robbed a New York traveling jewelry 
salesman in his room at a hotel in New 
Orleans of $20,000 worth of diamonds. A 
few days later he was surprised in his room 
at a rooming house in Birmingham by de- 
tectives and arrested. Nearly all of the 
diamonds were recovered. 

But Dickerson had never been tried on 
the charge of robbing the New York sales- 
man. He was taken to Russell county, Ala- 
bama, where he was tried on the charge of 
robbing a bank at Girard, Ala., two years 
ago, of over $100,000, and convicted and 
given 25 years in the State penitentiary. 

Several weeks ago Dickerson attempted 
to blow the prison up with dynamite, but 
failed. How he secured the dynamite is 
still unexplained. He has boasted all along 
ever since his arrest here that there was not 
a prison in the world that would hold him. 
He is said to have broken out of over 40 
prisons in various sections of the United 
States, during his career of crime extending 
over a period of 11 years. He is only 28 
years of age, and commenced his criminal 
career at the age of 17 years. His wife is 
serving a 10 years’ sentence in Speigner 
prison, near Montgomery, on the charge of 
having been implicated in the Girard bank 
robbery with him. Only a few days ago a 
pardon was denied her by the State board 
of pardons, on the grounds that it had been 
learned that she was wanted in Selma, Ala., 
on the charge of having robbed a jewelry 
store of several thousand dollars’ worth of 
valuable diamonds a few years ago, for 
which she had never been arrested and tried, 
due to the fact she had never been located. 

Sunday Dickerson was visited in his cell 
in the prison by his brother and brother- 
in-law from Mobile. But they were only 
allowed to converse with the prisoner in 
the presence of a guard. 

Dickerson’s parents reside in Mobile and 
are respectable people. Mobile police are 
of the opinion that Dickerson will attempt 
to visit his home disguised as a woman or 
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in some other disguise. Mobile police are 
instructed to shoot Dickerson on sight and 
to take no chances with him whatever. 

At the time of Dickerson’s escape a 
number of guards were stationed on the 
walls and about the grounds within the 
prison walls. They did not see Dickerson 
escape. A few days before his escape every 
guard of the prison was instructed in the 
presence of Dickerson to shoot him down 
if he ever attempted to escape. This seemed 
to have no effect whatever upon the 
prisoner, 

Dickerson has the reputation among 
officers of being the boldest and most noted 
jewelry thief and bank robber in the United 
States. Soon after the bank robbery at 
Girard, Ala., Dickerson and his wife were 
arrested at Los Angeles, Cal. Dickerson 
escaped, while his wife was brought back 
to Alabama, tried and convicted and sent 
to prison. After this robbery Dickerson 
was not apprehended until he was arrested 
in Birmingham last February on the charge 
of robbing the New York traveling man in 
New Orleans. At the time of his arrest the 
officers did not know the man was Roy 
Dickerson, wanted for the Girard bank 
robbery and also wanted in Florida for an 
express robbery of over $50,000, committed 
since the bank robbery, and before the 
jewelry robbery. Dickerson admitted to 
the New Orleans diamond robbery at the 
time of his arrest, but denied being con- 
nected with the Florida express robbery. 

After the Girard, Ala., bank robbery 
Dickerson was hunted by detectives all over 
the United States. But these man hunters 
failed to locate him. It was the New 
Orleans jewelry robbery which caused his 
arrest. Dickerson said a short time before 
his escape, “there is nothing to these wise 
detectives. After the Girard robbery I 
visited many cities all over the United 
States, during the two years following that 
bank robbery. I was in New York, Phila- 
delphia, Cleveland, Washington, Chicago 
and many others. In almost any of these 
cities I could have carried off a First 
National Bank or an entire jewelry store 
and made a clean get-away.” Asked if he 
committed any robberies in the cities named 
he merely shook his head and said, “Well 
I haven’t said, have I?” 

Dickerson is small in size, clean shaven, 
and has rather a_ boyish appearance, 
although marks of crime and dissipation 
are stamped on his face to some degree. 

3irmingham officers are of the opinion 
that Dickerson will never be taken alive 
by officers this time, although he has never 
committed murder, In fact he has never 
been known to use a gun during his 
criminal career. 








Bert McCarty, manager of the watch re- 
pair department of the Beckwith-Range 
Jewelry Co., Tampa, Fla., has recently been 
granted patents on two devices of value to 
the trade. One is a hydro-chemical cleaner 
for cleaning watches or similar small ma- 
chinery and the other a watch and jewelry 
drying device. By means of these devices 
the cleaning of watches can be done much 
more speedily and much more thoroughly 
than by hand. Mr. McCarty hopes to form 
a company which will manufacture these 
devices. 
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Why Palladium Should Not Be Used with Platinum 








Julius Wodiska Explains How Trade and Public Suffer from Combination of 
These Metals, and Claims Sale of Palladio-Platinum Jewelry 
as “Platinum” to be Improper 

















Editor of THe JEWELERS’ CIRCULAR: 


Ever since the use of platinum in the art 
of making jewelry began to assume com- 
mercial proportions there have been at- 
tempts on the part of a certain class of man- 
ufacturers to adulterate this noble metal. 
Unfortunately, as it is proving today, they 
found it only too easy to succeed. Several 
ways of doing it were found, but nearly all 
of them have now been superseded by the 
practice of combining liberal proportions of 
palladium with the platinum. 

It is by no means uncommon at the pres- 
ent time to find platinum that has been 
mixed with palladium to the extent of 25 to 
35 per cent. Just what this practice means, 
and how serious its effects are, may be 
shown by a comparison of the values of the 
two metals. Palladium was worth about 
$56 an ounce at the time of writing, while 
platinum containing 10 per cent of iridium 
for hardening purposes was worth about 
$124 an ounce. If the manufacturer adds 
only 25 per cent of palladium to the plati- 
num he adulterates, it brings the cost of the 
combined metals, or the palladio-platinum, 
down to $107 an ounce. This is a saving 
of $17 an ounce when compared with the 
price of the platinum containing 10 per cent. 
of iridium, or, as it is often called, iridio- 
platinum. This difference of $17 an ounce 
represents the most important handicap un- 
der which the manufacturer of pure 
platinum and iridium jewelry labors in car- 
rying on his business, but there are others. 

One of the other handicaps is supplied by 
the difference in the specific gravities of the 
two metals. That of platinum is about 22, 
while that of palladium is about 12. A 
palladio-platinum combination with a pal- 
ladium content of 25 per cent., therefore, 
will have a specific gravity of about 19.50. 
Articles made from such a metal, conse- 
quently, are larger in bulk and lighter in 
weight than similar articles made from plat- 
inum properly hardened with iridium. This 
fact is of vital importance to the manufac- 
turer of pure platinum, as it makes his mer- 
chandise appear smaller and higher in price 
than that of what I consider his unfair 
competitor. I use the term “unfair” be- 
cause the manufacturer of palladio-platinum 
goods generally sells his output as platinum 
without mentioning its palladium content. 

Retail jewelers who buy articles made of 
platinum mixed with palladium or other in- 
ferior metals because they are cheap simply 
cheapen their stock, and sooner or later they 
will regret it. 

Another reason why the retailer should 
be chary about buying goods made of plati- 
num mixed with palladium is that the latter 
counts for nothing when the metal is sold 
in the form of old metal. This is because 
the assayers and refiners pay only for the 
gold, silver, platinum and, probably, iridium 
repurchased as new or old metal and dis- 
regard the palladium contained in them; 
nor do they consider palladium of any value 
when found in the shop sweeps of manu- 





facturing jewelers. It may not be out of 
place to add here that if old gold jewelry 
or gold in any form is deposited in the 
United States Assay Office, payment is re- 
ceived only for the gold and silver con- 
tained in it and nothing for any metals of 
the platinum group it may contain. 

If a retail jeweler sells a platinum article 
containing any large percentage of palladium 
the customer also is likely to suffer. Pal- 
ladium costs $56 an ounce, and this, of 
course, is added to the price of the goods 
and paid for by the customer. Should it 
ever become necessary for the customer to 
sell the article as old metal he will receive 
payment for the platinum it contains, but 
nothing for the palladium. 

Even though the present price of palla- 
dium is a good deal higher than two and 
a half times that of fine gold, it does not 
compare in any way whatever with the finer 
qualities of gold. Acids attack palladium 
and the elements, under certain conditions, 
tarnish it. 


In the case of gold jewelry, even though 
the article is worn for many years, the pur- 
chaser can always get the full value of the 
gold that is in it. This is not true, how- 
ever, of the low-grade platinum goods that 
are being made today by certain manu- 
facturers and sold by retailers of similar 
character to the unsuspecting public. 

At the present time hundreds of ounces 
of palladium are being used by certain man- 
ufacturers as a platinum adulterant for 
which the jewelry buying public must pay 
without getting anything in return. For in- 
stance, a manufacturer makes up a palladio- 
platinum piece of jewelry weighing half an 
ounce from metal with a palladium content 
of 25 per cent. As previously shown, such 
metal figures out at $107 an ounce, which 
makes the metal in the piece worth $53.50. 
He stamps the piece “platinum” and figures 
the cost of the metal at the rate of $124 an 
ounce, which was the cost of unadulterated 
“hard” platinum, at the time of writing, or 
$62 for the half ounce that the piece weighs. 
In this way the manufacturer makes a 
clear profit of $8.50 on the adulterated 
metal in the piece alone, aside from what- 
ever profits there may be on the finished 
article and can easily undersell the manu- 
facturer who uses iridio-platinum. 

The price of gold jewelry is calculated ac- 
cording to the quality of the gold from 
which the article is made. If two articles 
of similar design and size are offered, one 
made of 14-karat gold and the other of 
18-karat, the retail jeweler knows at once 
why one costs more than the other. This, 
however, is not the case with platinum. 
One of two similar pieces may be made of 
combined metals merely stamped “plat- 
inum,” and may be offered for less than 
another made of full quality platinum. 
Under such circumstances, with nothing def- 
inite to guide him, how can a retailer fail 
to get the impression that the maker of the 
honest goods is overcharging? 
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For use in the manufacture of jewelry of 
_ any and every kind platinum should be 
either pure, without any alloy, or else, for 
hardening purposes, iridium should be com- 


bined with it. Under no circumstances 
should any other metal than iridium be used, 
for if this is done the quality of the plat- 
inum is lowered. The amount of iridium 
combined with platinum to harden it may 
be from three to 10 per cent., sometimes even 
more, depending upon the part of the piece 
for which the hardened platinum is to be 
used in the manufacturing process. With 
iridium now worth about $265 an ounce, it 
can easily be seen that its use, when found 
necessary, actually increases the value of 
the platinum containing it. Further than 
this, it has a definite value as old metal 
while palladium, when in combination with 
other metals, has none. 

There is also another side to the question, 
which has to do with the recovery of the 
platinum lost in the process of manufactur- 
ing. Manufacturers who buy their platinum 
from irresponsible refiners or from other 
sources often hawked from shop to shop, 
frequently find that when refining and melt- 
ing the filings or melting the clippings they 
have an unexplained loss of metal. This 
loss, which is noticeable in the weight of 
the recovered metal, varies with the amount 
of adulterant the platinum contained when 
purchased. These manufacturers apparently 
either do not or cannot determine at the 
time of purchasing whether their metal is 
adulterated or not. 

Gold, silver, nickel, iron, copper and other 
elements used to adulterate platinum will 
volatilize and crystallize at the second melt- 
ing and render the platinum unfit for work- 
ing. This makes it necessary to melt it 
and remelt it until it is entirely free of 
all metals but iridium (if there was ever 
any in it). This melting and remelting 
means that when the platinum is finally 
ready for working it is soft and useless for 
the manufacture of the finer pieces unless 
iridium is added to harden it. 

In working platinum the average finished 
article contains only about 40 per cent, of 
metal used in its manufacture. The other 
60 per cent. or thereabouts has been reduced 
to filings and clippings. The manufacturer 
who is careless in buying his platinum may 
find that the 40 per cent. of his output 
which he delivers to his customers consists 
of adulterated metal, and that the loss which 
results from melting and refining the filings 
and clippings as above explained for which 
he probably paid the same price as for 
honest platinum, must be taken into con- 
sideration in figuring manufacturing costs. 

In a recent instance a quantity of platinum 
purchased as 99 per cent. pure metal was 
shown by analysis to contain 9 per cent. of 
fine gold and 15 per cent. of palladium. 

Certain manufacturers buy full quality 
platinum and adulterate it to a lower grade. 
They have no difficulty in selling their out- 
put, because a large percentage of the retail 
trade prefers price to quality. 

The purpose of this letter is to let the 
trade know the reason why so much appar- 
ently cheap platinum goods are on the mar- 
ket, some of which were recently offered to 
the trade by the pennyweight at a price less 
than the actual market value of pure plat- 
inum. Yours truly, 

Jutrus Wop!sKa. 
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NAVARRE PEARLS 


are Celebrated for Their Beauty—Their Lustrous Color— 
Their Durability—Perfect Match 


NAVARRE PEARLS are sold EXCLUSIVELY to Retail Jewelers. 


Imported and Distributed by 


BLAUER-GOLDSTONE CO. 


5 North Wabash Ave. CHICAGO 
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The News from England 











An Engraved Ruby Now on Exhibition in South Kensington Museum— 
Threats of a Capital Levy in Switzerland Disturbs Watch Industry— 
Attempt to Sell Famous Jewels—Unique Motorists’ Mascots 
—Diadem for Kaiser’s Bride—New Swindling Scheme 














Lonpon, Nov. 11.—What is believed to be 
the only incised gem in existence is the en- 
graved ruby recently left by the will of Lady 
Carew to a relatiye (if not sold) and now 
on loan to the South Kensington Museum. 
The ruby is from the treasure houses of 
Delhi and was the original property of the 
Great Mogul Emperors. Nadi Shah, king of 
Persia, raided the Delhi treasure house and 
carried off the engraved ruby, together with 
the Koh-i-Noor, Peacock Throne and others, 
to Teheran. After this gentleman’s murder 
in 1747 the ruby disappeared. Eventually it 
was seen in the east by a great-uncle of 
Lady Carew, who purchased it and made a 
present of it to his niece on her marriage. 
The niece, of course, was Lady Carew’s 
mother. The historical identity of most 
gems is lost when the lapidary ruthlessly 
cuts and recuts. They are made more beau- 
tiful, undoubtedly, but the lettering which 
links them up with the distant ages is for- 
ever gone. In the case of the Carew ruby 
its historical identity has not yet been de- 
stroyed by the cutter, hence its value as an 
exhibit to the South Kensington Museum 
and the belief that it is the only engraved 
historical gem of its kind now with us. 

k * * 


Threats of a capital levy in Switzerland 
to be voted on by the people early next 
month is having a serious effect on the al- 
ready crippled watchmaking industry of that 
country, according to reports being received 
here from the watch manufacturers of the 
Jura district. The banks are faced with a 
serious situation due to the continued with- 
drawal of capital following the Socialist pro- 
gram of confiscation recently outlined. Nine- 
tenths of the watchmaking factories already 
are at the end of their resources, according 
to M. Catten, the prominent Swiss econo- 
mist. Practically every machine has been 
mortgaged to provide wages for workmen 
and a large number of manufacturers are 
nothing but overseers in their own establish- 
ments. In this capacity they represent the 
banks which provide the funds to keep the 
works going. The Socialist leaders have 
been invited to indicate a single manufac- 
turer in the once prosperous watch industry 
now in a position to raise sufficient capital 
to pay one-twentieth part of the levy likely 
to be imposed. If the capital levy measure 
is passed, it is predicted it will mean a bad 
blow to the watchmaking trade of Switzer- 


land. 
* * x 


From Madrid comes a report of an at- 
tempt by the ex-empress Zita of the [louse 
of Hapsburg to sell the two great diamonds 
—“Frankfurter” and “Badener”—in order to 
provide necessities for herself and her eight 
children, There was no bid for the two 
gems, which are said to be fine specimens 
of the Hapsburg Crown jewels. The ex- 
Emperor Karl landed at Funchal, Madrid, 
after his last bid for the throne of Hungary 


with only $200 in his pocket. After his 
death some of the Hapsburg jewels were sold 
for the benefit of his widow, but the money 
raised, it is said, was not sufficient to meet 
all of the debts. 

* * « 


Motorists’ mascots at the motor show at 
Olympia now open include some quaint fig- 
ures in solid silver. The mascot display 
is only one department of a huge exhibition, 
but it shows the attention being paid by the 
silversmith to this outlet for enterprise. Two 
of the silver mascots exhibited attracted 
much attention. One was a squat police- 
man with hand upraised. The other was 
the nude figure of a kneeling woman, head 
thrust forward and hair streaming out on 
the wind. Cleverly worked in the hair 
strands was the suggestion of a powerful 
automobile forging uphill. 

* * ° 


Apropos of native labor in the Rand gold 
mines the chairman of the Simmer and Jack 
Proprietary gold mines the annual meeting 
of which was held recently in Johannesburg 
and a report of which has just reached 
London, says that the satisfactory labor posi- 
tion on the gold mines is largely due to the 
depression that has existed in other labor- 
using industries. But it may, in the future, 
prove an equally adverse influence. The in- 
flux of natives after the strike was abnor- 
mal, he says. It solved the labor problem 
in a much shorter period than was ever 
hoped, but it may, in the near future, pro- 
duce an equally abnormal efflux that will be 
hard to replace. 

. * . 


The directors of the Consolidated Gold 
Fields of South Africa announce that the 
postponed dividend on the second prefer- 
ence shares will be paid towards the end of 
the present month. The company is issuing 
its report for the financial year very soon 
now and the market will be surprised if it 
learns an ordinary dividend for the year is 
to be paid. Prospects for the current year 
are, however, much brighter. 

a na x 


The diadem now being made for the 
Kaiser’s bride and partly designed by him, 
is to contain 520 diamonds. It will be con- 
structed of platinum and gold and, it is said, 
will rank as one of the finest pieces of 
jewelry in the Hohenzollern treasury. Nat- 
urally, the Socialists of Germany are very 
displeased with this trinket serving the pur- 
pose of a gift. The proceeds of it, they say, 
would keep hundreds of destitute families 
in the necessities of life. 


* . . 
A new method of making money by means 
of fraudulent manipulations with mock 


jewelry came under the searchlight at the 
Westminster court this week. The public 
prosecutor detailed how a man, under arrest, 
had sent out thousands of typewritten cir- 


CIRCULAR 


_ 8 


tn 


culars to people whose names, presumably, 
were taken from the city directory, stating 
that the recipient had been awarded a valu- 
able cash prize, being one of 100 persons 
to receive $12.00 in cash. The circular added 
that the prize would be sent on receipt of a 
postal order for 75 cents for a “gem ring 
set with finest Parisian stones” and 12 cents 
for postage. In return for the money, sent 
by various people, a piece of worthless imita- 
tion jewelry was received with a typewritten 
note: “Please find four three-cent stamps, 
your share of the division of $12.00 awarded 
to a selected series of 100 persons.” The 
court was informed that the police had dis- 
covered that the “jewelry” sent out was 
bought in bulk—18,000 rings at less than 
eight cents each, scarf pins at 414 cents, and 
wedding rings at 14%4 cents each. Charles 
Lewis, the man accused, received more than 
2,000 letters a day and a total of 16,500 
postal orders. Altogether, the police esti- 
mated, Lewis had made about $13,500 out 
of these jewelry manipulations. A staff of 
girl clerks were employed on the work and 
three printing machines were in regular use. 
The accused, the police said, went under 
the alias of E. Pardon, trading under the 
name FE, Pardon, The Empire Trading 
Stores, which had been turned into a bogus 
company with $500 capital, Lewis being sole 
director, There was no share allotment. 
The charge against Lewis is obtaining money 
by false pretense and fraud. Bail was re- 
fused. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York reported 
for the past week: ° 

Domestic 


Selling Price Silver, 


London U.S.Gov’t Standard 
Date Official Assay Bars Price 
ee 3248 67% 99% 
i ap) 32% 67 99Y% 
} a | 32% 65% 99% 
WOOUAAE caidrcecees 32 5 66 99% 
| a |. ae 3244 67 99% 
| re 324 66% 99% 








A newly patented gem has recently been 
put on the market in New York, a gem hav- 
ing internal moving parts. A glass bulb is 
partly filled with fragments of fine opal, the 
remaining space filled with a dense trans- 
parent, liquid and the bulb then hermetically 
sealed. The result is a gem effect in which 
the integral parts are free to move. The 
brilliance of the opal is very much increased, 
due to the fact that any opal immersed in 
a liquid shows its colors better. Also, in 
this gem the opal particles are much magni- 
fied by the spherical form. When the gem 
is inverted or moved the internal parts slow- 
ly change their relative positions, giving a 
beautiful and mysterious movement of colors. 
The observer on seeing it for the first time 
is fascinated. The air of mystery is height- 
ened by the extreme slowness of the internal 
movements, the effect being similar to that 
obtained when the speed of a moving picture 
is slowed down. Although the gem is being 
marketed in the form of a pendant, other 
forms suitable for rings, etc., are promised 
for the future. The manufacturer and pat- 


entee is H. H. Welch, 256 W. 70th St., New 
York. 
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Semi-Mounted Platinum Rings 


The rings illustrated are specimens from our large and varied stock 
of semi-mounted platinum rings, all ready for any size stone you 
may want. 

When your customer brings in a diamond for remounting don’t bother 
about designs; just send to us for a selection of our exclusive platinum 
mountings. 

You and your customer will be pleased, for every ring expresses 
Wheeler quality. Like all Wheeler products these rings possess that 
individuality of style which never fails to give pleasure to the wearer 
and which costs no more than inferior merchandise. 


ESTABLISHED 1852 


The Wheeler Trade Mark H is your guarantee of 


on a ring quality and satisfaction 


TRADE MARK 
REGISTERED 


Hayden Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York: 


Telephone Longacre 7300 
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The New Gowns as Excellent Backgrounds 
for Beautiful Jewels 

OTHING is so discouraging as to have 

a well-chosen piece of fine jewelry hang 

half hidden beneath multiple folds of clumsy 

drapery on one’s gown, or to have it dis- 

appear into the pattern of the gown material 

as if it were being concealed from the enemy, 

like the snowbirds with their Winter coat 
of protective coloring. 

It is with a sense of infinite relief that 
the lover of beautiful jewels realizes that 
the Autumn gowns are superb foils for the 
new jewels, and it is with delight the wearer 
discovers the many interpretations of the 
new gown mode that will show up her jewels 
to the greatest advantage. 

Take, haphazard, such a galaxy of cus- 
tumes as may be run across in a day in New 
York. There are the gowns on the Avenue; 
plain of material, broad and flat of bodice, 
long and graceful in line. Their colors are 
full-toned blends for the colored gems, and 
their trimmings so placed on sleeves and 
belts that there is a minimum of interference 
in the play of light on glinting beads or 
colored silk embroideries. 

For the afternoon come gowns in soft- 
colored chiffons, velvet and taffatas, follow- 
ing the quaint lines and having the winsome 
grace of the costumes of the Middle Ages. 
Again a flat basque and full-cut skirt, with 
all the chance in the world for the perfect 
display of good jewelry. At the theater or 
the dance in the evening we see exquisite 
gowns of filmy laces, their draped lines con- 
verging at the hips and shoulders, but still 
that admirable broad spacing across the 
shoulders. Even when the difficult metal 
brocades are used, they do not contrive to 
interfere with the best appearance of color- 
ful jewels as once they did. Before the 
gown models gathered such materials in 
weighty folds, and now they are smoothed 
out to offer a ready welcome to the en- 
hancing jewelry. 

The illustration gives an excellent exam- 
ple in this new gown phase. This is an after- 
noon frock of soft, clinging silk velvet, after 
the picturesque Moyan Age type. The waist 
is in the form of a long, slim basque, the 
neckline round and the sleeves loose and 
flowing. The only trimming to break the 
simplicity of the plain colored velvet is the 
edging of fur bordering the open sleeves and 
at the hem of the straight, full skirt. 

With its prim simplicity and complete ab- 
sence of any fussy detail, this gown makes 
the perfect background for the new jewels. 
The velvet color is the new ocean blue, a 
cross between jade and Harding blue shades, 
and the jewels are platinum mounted in a 
striking and fresh combining of jade, lapis 
and red coral. These three gem-stones are 
mounted in the earrings, double-chain neck- 
lace, finger-rings and bracelets and the hair- 
comb is carved from jade. So dependent is 
this gown upon its accompanying jewels for 
its effective finish that minus these pieces 
the costume would actually lack much of its 
charm and style. 

Two of the main features in any gown 





definitely influencing jewelry designing and 
wearing are the neckline finish and the shape 
and length of the sleeves. The color, pat- 
tern and texture of the gown material comes 
next in degree of influence, but primarily it 
is the line of neck and sleeve that can make 
or mar the accompanying jewelry. 

In the illustration is shown one of the 
fashionable corsage finishes that are favor- 
able to the wearing of necklaces. One of 
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AFTERNOON FROCK AS A BACKGROUND FOR NEW 
JEWELS 


the double chain necklaces is used with this 
gown. The mount is of gold links and the 
gem-stones set as variously sized beads in a 
long chain which reaches below the lower 
edge of the basque line, and a second short 
chain, both held in a single clasp at the back 
of the neck. This clasp may be separated 
from the chains and used as a brooch, if 
desired, for it is encrusted with the gem- 
stones to match the necklace. 

This duplex design in necklaces is a spe- 
cialty of the season, which is shown to ad- 
vantage against the background of the be- 
teau neckline and Moyan Age basque of 
this modish gown. 

The sleeves, too, give every excuse for 
the wearing of beautiful bracelets. The 
wrist and forearm are in view as the arm 
is moved, and the use of transparent laces 
and chiffons or crépes gives a chance for 
the use of armlets as well. With such 
gowns as this at the height of popularity, it 
is no wonder that so much of the finest 
jewelry is being worn by the fashionably 
gowned women and that such quantities of 
the finest jewels are being prepared now for 
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wear later on in the Winter. The outlook 
could not be more encouraging to all who 
are fond of beautiful jewels. 

Further evidence of the excellence of the 
new gown fashions as backgrounds, or foils 
for the new jewels, is to be seen in the sim- 
ple gown of seal-brown Poiret twill used 
by a debutante at a recent house party for 
wear during the morning. It is finished at 
the top with a self-bound, round neckline, 
and at the elbow length sleeves by a gored 
flounce of the twill which is lined with silk 
in the paisley pattern in shades of cherry 
red, golden brown, green and yellow. The 
pendant watch, earrings and bangles worn 
with this little frock are set with sard and 
onyx in irregular cuttings to complement the 
variegated pattern and colorings of the lin- 
ing silk and a most pleasing result is thus 
obtained. 


The afternoon gown of velvet with the 
square-edged bib-collar of real lace and the 
all-chiffon frock make equally perfect off- 
set for jewels. So do the walking costumes 
seen on Park Ave. just before the noon hour. 
‘Fashionable New York then parades to the 
newly popular lunching places in hotels, cof- 
fee houses and restaurants on the side 
streets in the district of the 50’s and on 
Park Ave. 

One gown seen here lately was a satin- 
finished crépe in black worn with a small- 
brimmed hat of apple-green velvet and a 
cluster of pink, yellow and lavender flowers. 
There was a short shoulder cape trimmed 
with gray fox fur, and the jewels were of 
platinum set with pearls, small diamonds and 
peridots. The necklace was a three-strand 
circlet of pearls. The earrings were shower 
fringes of peridots and diamonds, and a 
wristwatch of platinum and diamonds was 
mounted on a band of apple-green gros- 
grain ribbon and worn over the gauntlet 
glove. 

The complete picture formed by the new 
gowns and the appropriately designed jewels 
creates a pleasing effect. The new eve- 
ning gowns are also finished flat and un- 
garnished at the corsage without any extra 
frills, ruchings or bunchy gathers to detract 
from the beauty of the jewelry designs and 
contours. The draperies hanging from 
shoulders and hips add to the general grace, 
and consequently favor the use of long- 
hanging, gracefully-formed necklaces and 
wound bracelets, and all pendants, gemmed 
tassels and fringed jewels. 

THE RAMBLER. 








VETOES AUCTION AMENDMENT 





Mayor Curley Refuses to Confirm Action of 
Boston City Council 


Boston, Mass., Nov. 17.—Mayor Curley 
has come to the rescue of the jewelers in 
Boston by vetoing the action of the city 
council which recently passed an amendment 
to the ordinances which would permit fly-by- 
night auctioneers flocking into Boston and 
for a nominal sum for license conducting 
fake auctions, especially around Christmas 
time. 

Much relief is felt at the action of the 
mayor, as these auctioneers take away many 
thousands of dollars from the public by un- 
loading “bankrupt stocks” in great quan- 
tities. 
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SELLING ENGRAVING 


Getting Pay for, Instead of Giving the 
Service Away, Proves Successful with 
San Diego, Cal., Concern 
Some months ago THE JEWELERS’ CiRcU- 
LAR carried a _ short article concerning 
the plan which the retail dealers of San 
Diego, Cal., had put into force in that city 
relative to the charges for engraving work 

done on wares sold. 

A year has now passed since the plan was 
inaugurated, and an interview with C. W. 
Ernsting, of the Ernsting Co., one of the 
dealers who were foremost in starting the 
idea, develops the fact that, not only has the 
scheme proven to be a great money-saver 
to the merchants but it has been received 
by the purchasing public without any pro- 
nounced opposition. 

Speaking of the plan Mr. Ernsting says: 
“It was only after considerable discussion 
among the local jewelers that we came to 
the decision to put into effect a proposition 
to do away with the pernicious evil of free 
engraving. The plan was simple and re- 
quired only a little backbone and nerve to 
carry it into effect. The whole idea, in a 
nut-shell, was to sell to the public the labor 
of the engraver, instead of giving it away, 
as has been the rule so long and as is still 
the rule in most cities. 

“We decided to place the matter of en- 
graving on the same footing as the repair 
work in the jewelry or watch departments. 
We arranged a schedule of prices, whereby 
every piece of engraving was to be paid for, 
no matter how large nor how small, and 
without regard to the quantity or style of 
goods sold. For instance, to engrave 
spoons, forks and knives, we established a 
price of 10 cents for one letter on a single 
article, or 50 cents when a half dozen were 
engraved. If there were to be two letters 
we made a charge of 15 cents for a single 
article, or 75 cents per half dozen. Three 
letters are put on a single article for 20 
cents, or $1 for a half dozen. 

“For loving cups,” continued Mr. Ern- 
sting, “we make a charge of 5 cents per 
letter straight for the inscription, no mat- 
ter of what length. Monograms are en- 
graved on watch cases at prices from 75 
cents to $3, according to the intricacy of the 
design. 

“Our charts, a copy of which was fur- 
nished each dealer who went into the agree- 
ment, show the various kinds of special let- 
ters which some patrons might desire and 
for which we have to make an extra charge. 
Old English, for instance, ranges from 10 
cents a letter one-quarter inch high to 35 
cents for letters one and one-quarter inches 
in height. Fancy letters, with scrolls, range 
from 75 cents to $3. 

“When we started the plan a year ago 
our clerks were instructed to sell engrav- 
ing just as they would a piece of merchan- 
dise, the customer being shown the different 
designs of lettering, with the prices for 
each, and the sales force were often instru- 
mental in getting the buyer to select a 
quality of lettering of which he would not 
afterwards be ashamed. 

“Just as soon as the buying public found 
out what the new plan meant there was not 
a word of disapproval, and so far as we 
know there was never a sale lost by reason 
of the fact that a charge was to be made 
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for the engraving. If any patron should 
question the charge the salesman was ready 
with the argument that the increased cost 
of labor in the shops made it imperative to 
do something to offset it. 

“And now for the specific result in dollars 
and cents to the San Diego jewelers. We 
have found that the charge for engraving 
has brought in to each of us not only the 
salary of an engraver, around $1,800 a year, 
but has also reaped a clear profit of from 
$300 to $500 for each store. 

“The plan went over much easier than 
we had ever expected, and there is no good 
reason why it cannot be worked out in 
every city of the country, if the dealers 
will once adopt it and then stand by it.” 








TO EXTEND ACTIVITIES 





Boston Jewelers’ Club to Arrange Series of 
Educational Meetings—Officers 
Re-elected 


30STON, Mass., Nov. 17.—The Boston 
Jewelers’ Club, hitherto a purely social or- 
ganization, has decided to extend its activi- 
ties in an educational direction for the bet- 
terment of the trade. Plans are now being 
outlined for this purpose, it being the in- 
tention to hold a series of monthly meetings 
in this city, to which members of the trade 
will. be invited, and at which addresses on 
topical subjects by men possessing expert 
knowledge are to be delivered. By this 
means, and others, it is hoped that the nu- 
merous assistants in the retail and other 
branches of the trade will receive instruc- 
tion and advice which will be of much value 
to them, information which they cannot very 
well obtain from any other source. 

The idea is that such educational feasts 
shall be preceded by a collation and other 
attractions, but the piece de resistance is to 
be the expert instruction which the speakers 
will furnish. The trade for years has felt 
the need of just such a course as this, and 
efforts have frequently been made to start 
something of the kind. Some months ago 
the wholesalers attempted to form an or- 
ganization, one of the objects of which 
would be along this line. Several other 
clubs have been formed, but for some reason 
or other they have died from inanition. 

Now the plan of the Boston Jewelers’ 
Club, an organization which has a large and 
influential membership, comprised of retail, 
wholesale and manufacturing jewelers, has 
every prospect of fulfilling the aims which 
the various bodies have had before them. 
For it is not the intention of the Boston 
Jewelers’ Club to confine itself to educational 
courses, such as above mentioned, but later 
will take up other questions which call for 
combined and energetic action. Among these 
are the questions of price cutting, the prac- 
tice of wholesalers selling direct to the pub- 
lic, and the manufacturers imitating them 
to some extent. Then there is the matter 
of “fly-by-night” auctioneers, false advertis- 
ing, better procedure in dealing with the 
public, improvement of business relations 
between the different branches of the trade. 
These subjects have been discussed and re- 
discussed in haphazard fashion from time to 
time without any lasting benefit resulting. 
In the near future, however, these topics 
will doubtless be brought up with the pros- 
pect of meeting with prompt attention. 
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Two years ago, when Col. Harry L. 
Brown was president of the Boston Jewelers’ 
Club, he suggested, at the annual banquet at 
the Copley Plaza, that the organization 
should branch out, devoting its efforts more 
and more to such matters as the club now 
has in mind. Action -along this line was 
taken bythe Boston Jewelers’ Club at its 
annual meeting at the City Club, Tuesday 
night. The subject was thoroughly dis- 
cussed, the immediate upshot of which was 
that the club should start right away by 
holding a series of educational meetings, and 
Secretary Kerr is now working out in detail 
plans for this purpose. 

Reports were submitted by President Hol- 
lister and Mr. Kerr, showing the club to be 
in a sound financial condition, and to pos- 
sess a membership of well over a hundred. 
The names of 17 new members were brought 
before the meeting and acted upon. Then the 
officers were re-elected as follows: Presi- 
dent, Jack Hollister; vice-president, Edward 
Cole; treasurer and secretary, Albert R. 
Kerr; board of directors, the foregoing, and 
Messrs. Cram, Blake, Parks, Stever and 
Stone. 

In recognition of the valuable and ex- 
tensive services which Mr. Kerr has ren- 
dered to the club as treasurer and secretary 
for so many years, the officers voted unani- 
mously to make him an honorary life mem- 
ber. This will entitle Mr. Kerr to all the 
benefits accruing from such distinction with- 
out expense to him. It is the first time in 
the 39 years of the club that such an honor 
has been conferred upon a member, and nat- 
urally Mr. Kerr feels highly honored. It is 
scarcely an exaggeration to say that the suc- 
cess of the organization during the last few 
years has depended much upon his tireless 
energy and zeal in its interests. The ban- 
quets and outings, which have won a high 
reputation in jewelry circles, have very 
largely depended upon his initiative and di- 
rection, but are only part of the work which 
has fallen upon his shoulders as treasurer 
and secretary. 

After the dinner at the meeting Tuesday 
the officers took up the question of the sales 
tax and other trade topics, each of which 
was fully discussed. 

Arrangements were made to hold the next 
annual banquet at the Copley Plaza, Feb. 7. 
The program will consist of the inimitable 
banquet and vaudeville entertainment, de- 
tails of which are left in the hands of the 
secretary and Carl D. Smith, who is to be 
chairman of the entertainment committee. 








The Elkay Co., 20 Clinton St., Newark, 
with Seymour Klein as agent, has been char- 
tered under the laws of New Jersey 
to acquire as a going concern the business 
now carried on at 207 Market St., Newark, 
under the name of the Elkay Co., and to 
manufacture, buy, sell, import, export, trade 
and deal in jewelry, badges, celluloid articles, 
metal and leather novelties, and advertising 
specialties, and to manufacture, buy, sell and 
deal in all kinds of goods of a kindred 
nature. The concern has a capitalization of 
$100,000, which is composed of 2,000 shares 
at $50 per share, while the amount that will 
be devoted to the starting of business is 
$5,000. The incorporators and the number 
of shares held by each are: Alvyn O. Kart- 
sent, Arlington. 49; Harry L. Denburg, 
Newark, 49, and Seymour Klein, Newark, 2. 
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PROUJANSKY PLEADS GUILTY 





Former President of Conjoint Jewelry Corp., 
New York, Admits Issuing False Finan- 
cial Statement and Is Fined $500 


A sensational climax to one of the most 
interesting and notorious cases of fraud 
ever perpetrated in the jewelry trade came 
last Wednesday when Leon Proujansky, 
former president of the Conjoint Jewelry 
Corp., New York, pleaded guilty to an in- 
dictment charging him with issuing a false 
financial statement for the purpose of secur- 
ing merchandise or credit. In changing his 
plea from “not guilty” to one of “guilty,” 
Mr. Proujansky threw himself upon the 
mercy of the court and on Saturday was 
brought before Supreme Court Justice 
Edgecomb in the Criminal Term of the 
Supreme Court, New York County, and 
was sentenced to pay $500 fine or serve one 
year in jail. 

In passing sentence Judge Edgecomb said 
in part: 

“Proujansky, I consider your offense a 
very serious one, and I understand that 
by reason of your false statement people 
have lost money. ‘The crime is serious,— 
very serious. In doing business, reliance 
must be placed on financial statements. 

“However, you have pleaded guilty, and 
you have saved the county the expense of a 
trial, and I think you are entitled to some 
consideration under those circumstances 
* * * * The Statute provides that if 
you are found guilty of this offense you may 
be imprisoned for not more than one year, 
or a fine of not more than $1,000, or both. 
So you see, this is a very serious offense, 
even though only classed as a misdemeanor, 
* * k * 

“The sentence of the court is that you 
be fined $500, and in the event that you do 
not pay that fine that you shall be impris- 
oned to not exceeding one year.” 

Proujansky’s trial was scheduled to start 
last Wednesday before Justice Edgecomb. 
Just as the trial was about to commence, 
Proujansky withdrew his former plea of 
not guilty, changed it to a plea of guilty, 
and threw himself upon the mercy of the 
court. 

It will be remembered that Proujansky’s 
concern, the Conjoint Jewelry Corporation, 
formerly engaged as a manufacturer of 
jewelry with offices at 102 Fulton St., 
New York city, and a factory at Passaic, 
N. J., was petitioned into involuntary bank- 
ruptcy on Sept. 29, 1920. Herbert A. Wolff 
of Greenbaum Wolff & Ernst, was appointed 
receiver by Federal Judge Hough. 

A few months prior to the failure, Prou- 
jansky over his signature, had issued a 
financial statement to the National Jewelers 
Board of Trade, showing a healthy condi- 
tion. On the basis of this statement, Prou- 
jansky, it was claimed, obtained a large 
amount of merchandise. 

At the request of many of the members 
of the National Jewelers Board of Trade 
the finance committee of the Board decided 
to fight the case and made an appropriation 
from the Fighting Fund. At the same time 
the appropriation was voted, Greenbaum, 
Wolff & Ernst, counsel for the Board, were 
directed to thoroughly investigate the mat- 
ter with the end in view of presenting to 
the attention of the District Attorney such 
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evidence of criminal character as could be 
adduced. For several months, examinations 
‘of numerous witnesses were conducted and 
the case was finally submitted to the Dis- 
trict Attorney, who in turn presented it to 
the Grand Jury. Over a year ago, the 
Grand Jury indicted Proujansky on a 
charge of violating Section 1293B of the 
Penal Law, which makes it a crime to issue 
a false financial statement of a_ business 
for the purpose of procuring merchandise 
or credit. 

_Immediately after the indictment was re- 
turned a bench warrant was issued for 
Proujansky’s arrest. He was arrested and 
after entering a plea of not guilty was 
released in $5,000 bail. 

For several weeks past the District 
Attorney’s office has been preparing the 
case for trial. Assistant District Attorney 
Wintner, one of the ablest men on District 
Attorney Banton’s staff, has been in charge 
of the case, and was ready to try it. 
Proujansky when he entered his plea of 
guilty. 

In speaking about the case a a JEWELERS’ 
CIRCULAR reporter, Herbert A. Wolff, the 
receiver for the Conjoint concern, said: 
“This case again illustrates the splendid 
work that is continually being done through 
the medium of the Fighting Fund af the 
National Jewelers Board of Trade. Cases 
of commercial fraud are always complicated, 
and take months of careful investigation 
and study to develop. No one creditor 
could be expected to devote the time and 
expend the money necessary to bring about 
a successful prosecution.” 

In commenting upon the case, F. C. 
Backus, secretary of the National Jewelers 
Board of Trade stated: 

“This is an example of what may be 
accomplished when the creditors ‘stand by 
and co-operate. The Board at the present 
time has eight or 10 other cases which it 
is also prosecuting through its Fighting 
Fund, in some of which indictments have 
already been obtained. 

“The exceptional interest displayed by the 
District Attorney’s office and the thorough- 
ness in its study and preparation indicates 
that District Attorney Banton’s office is 
also determined to assist so far as possible 
to wipe out commercial frauds. It also 
shows the value to the trade of having 
available a medium, such as the Board’s 
Fighting Fund to he in a_ position to 
vigorously prosecute cases of this character. 
In fact there should always be available a 
very large fund to make it manifest to the 
crooks in the trade that there will be no 
mercy shown to fraudulent bankrupts, so 
Jarge a fund in fact, that its size will be 
of itself a deterrent. 

“H. A. Wolff of Greenbaum, Wolff & 
Ernst, Board’s counsel is also to be com- 
plimented in the thorough preparation 
which led to a successful conviction of 
Proujansky.” 








W. C. Bloom, of Bloom & Vasbinder, Du- 
bois, Pa., was a victim of an automobile 
accident on Nov. 12 at Weedville, Pa. He 
is a patient in the Maple Ave. Hospital. An 
X-ray examination did not disclose any in- 
jury of a critical nature. Other members 
of the party who were injured are now able 
to he about. 
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HOLD UP AND ROB JEWELER 


Hoboken, N. J., Merchant and His Clerk 
Bound and Gagged and Loot Valued 
at About $6,000 Taken 
While a policeman regulated traffic at 5th 





and Washington Sts., Hoboken, N. J., last 


Thursday morning, a band of six thieves 
walked into the jewelry store of Louis Kra- 
mer, 514 Washington St., less than 100 feet 
away, and after binding and gagging the 
proprietor and clerk, stole jewelry worth 
about $6,000. The Kramer store is located 
on the busiest street in Hoboken. While the 
thieves were rifling the two show windows 
several pedestrians stopped to view the dis- 
play and then walked away. 

The hold-up occurred about 10 o’clock in 
the morning, while Mr. Kramer and _ his 
clerk, Odme Solberg, were alone in the 
place. Mr. Kramer was busy arranging 
some stock when three men came into the 
place. One of the trio asked for an alarm 
clock. As the jeweler got up after getting 
a clock from the bottom of a showcase, he 
looked into the muzzle of a revolver. One 
of the other men covered the clerk, and then 
the jeweler and his employe were forced 
into a rear room. In the rear room, Kramer 
and Solberg were bound fast to chairs, gags 
were thrust into their mouths, and then the 
thieves, their number augmented by three 
men who had entered while Kramer and 
Solberg were being “backed up,” began to 
work. 

The thieves rifled both of the show win- 
dows and only took the most valuable pieces. 
They worked swiftly but quietly, and after 
gathering up their loot walked out of the 
store without attracting any attention and 
escaped, it is believed, in an automobile. 

For half an hour Kramer struggled with 
the picture wire which was cutting more 
and more deeply into his wrists. Finally 
he managed to get one hand free. After 10 
minutes more he was clear of the chair to 
which he had been bound. Then he cut Sol- 
berg’s bonds and took the gag from his 
mouth. Together, they broke down the door 
of the room, which the thieves had locked, 
and then Kramer, hardly able to do more 
than gasp his story, told Inspector Dan Kiely 
of the holdup. A hunt for the thieves, whom 
Kramer was not able to describe, is on. 








Ordinance to Revoke a Syracuse, N. Y. Li- 
cense to Be Presented to City Council 

Utica, N. Y.—Introduction of an ordi- 
nance to revoke an auctioneer’s license is- 
sued to David H. Kahn, of Utica, who has 
been conducting an auction of jewelry at 
466 S. Salina St., Syracuse, is an issue up 
in Syracuse. It is expected that when the 
ordinance is introduced next Monday at the 
meeting of the council, objections will be 
made to it, and thus delay its consideration 
for a week. The license was issued Oct. 14 
on payment of a fee of $100. 

Jewelers of the city of Syracuse are de- 
manding that the license be revoked. John 
H. McCrahon, representing them, appeared 
at the City Hall and had the ordinance pre- 
pared. He alleged that violation of the reg- 
ulations imposed were sufficient grounds to 
revoke the permit. One of the regulations 
is limiting the hours from 8 o'clock in the 
morning until sunset. It is charged that 
Kahn conducted the auction until 6 P. M. 
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TWENTY-FIFTH ANNIVERSARY 





Many Jewelers Join Merchants’ Association 
of New York During Drive for 
New Members 


The 25th anniversary of the Merchants’ 
Association of New York was observed last 
week, and im conjunction with the celebra- 
tion a membership drive was staged which 
netted the association about 1,825 new mem- 
bers. Another feature of the celebration 
was a mass meeting held in Madison Square 
Garden last Friday evening, where repre- 
sentatives of concerns in business in New 
York over a century gathered to learn of 
some of the achievements of the association, 
and also to listen to men of prominence talk 
on important and interesting topics. 

The jewelry trade, of course, was repre- 
sented at the gathering by some of its cen- 
tury-old concerns, and in the membership 
drive the industry enrolled in large num- 
bers. 

Included in the list of these concerns in 
business in the jewelry trade over 100 years 
who were invited to attend the mass meet- 
ing were the following: Benedict Bros., 
jewelers, 195 Broadway; A. C. Benedict & 
Co., watches and jewelry, 28 Bowery; Black, 
Starr & Frost, jewelers, Fifth Ave. and 48th 
St.; Gorham Co. silversmiths, Fifth Ave. 
and 36th St., and the Seth Thomas Clock 
Co., 19 W. 44th St. The firm of William 
Simpson, pawnbroker, at 91 Park Row, was 
also invited to send a representative to the 
mecting. 

While the birthday of the association was 
being celebrated, an intensive membership 
drive was put on in New York. Among 
those in the trade who enrolled are included : 
William Barthman, jeweler, 174 Broadway; 
William H. Behrens, jeweler, 727 Eighth 
Ave.; J. Braunstein & Co., manufacturers 
of platinum mountings, 36 John St.; Henry 
Freund & Bro., jewelers, 65 Nassau St.; 
sonner Mfg. Co., Inc., manufacturers of 
diamond mountings, 87 Maiden Lane; R. 
Gsell & Co. Inc., watches, 15 Maiden Lane; 
Gunzburger & Gluck, jewelers, 65 Nassau 
St.; John Lamont & Son, precious stones, 
€5 Nassau St.; Henry Mandelbaum & Co., 
diamonds, 71 Nassau St.; Pitzele & Ham- 
burger, manufacturers of jewelry, 170 
Broadway; Reilly & Cheshire, Inc., jewelers, 
512 Fifth Ave.; William T. Schneider, watch 
jobber, 170 Broadway; Stein & Windt, man- 
ufacturing jewelers, 64 Fulton St.; A. K. S. 
Jewelry Mfg. Co., 64 Fulton St.; Mirabeau 
C. Towns, merchant, 3 Maiden Lane; S. 
Van Wezel, importers and cutters of dia- 
monds, 2 John St.; Herman Bach, jeweler, 
1540 Broadway; Baumgold Bros. & Co., 
diamond merchants, 71 Nassau St.; William 
Baumstein, diamonds, 71 Nassau St.; Al- 
pheus L. Brown, wholesale watches, 68 Nas- 
sau St.; Dattelbaum & Friedman. manufac- 
turing jewelers, 15 John St.; Charles T. 
Dougherty Co., Inc., dealer in pearls and 
Precious stones, 7 W. 45th St.; Graff, Wash- 
burne & Dunn. silversmiths, 142 W. 14th 
St.; Davidson Bros., importers of diamonds, 
15 John St.; Arthur Frank & Co., whole- 
sale optical goods, 71 Nassau St.; H. Gisi- 
ger, watch importer, 87 Nassau St.; Samuel 
J. Hunter, diamond dealer, 13 Maiden Lane; 
Hyman & Zaslav, jobber in silverware and 
jewelry, 83 Bowery; A. Jaffe & Son, whole- 
sale diamonds, 35 Maiden Lane; Henry 
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Baschkopf, Inc., manufacturers of jewelry, 
45 Lispenard St.; Benedict Bros., Inc., 
jewelers, 168 Fulton St.; J. Busch, silver- 
ware and cutlery, 588 Broadway; Ciner Mfg. 
Co., Inc., manufacturers of jewelry, 45 Lis- 
penard St.; A. Cohen & Sons, silverware, 
59 Canal St.; John Daley, jeweler, 562 Fifth 
Ave.; Barnett Daniel, manufacturer of 
jewelry, 37 Maiden Lane; M. L. Goldstone, 
jeweler, 1465 Broadway; Joseph Gottlieb, 
importer of watches, 66 Nassau St.; Her- 
man J. Hershovitz, importer of clocks and 
novelties, 85 Broadway; T. Kirkpatrick & 
Co., jewelers, 624 Fifth Ave.; Samuel Lem- 
kowsky & Son, diamond importers, 71 Nas- 
sau St.; Morse Magneto Clock Co., Wool- 
worth building; Joseph H. Rey, pawnbroxer, 
309 Third Ave.; Treibs Bros., importers of 
precious stones, 68 Nassau St.; Leon J. Van 
Gelder, merchant, 87 Nassau St.; Nathan 
Wallach, manufacturer of diamond mount- 
ings, 71 E. 92nd St.; G. Benefico & Sons, 
importers of cameos, coral, 116 Nassau St.; 
Eichberg & Co., diamonds, 65 Nassau St.; 
Marx Finestone, manufacturer of fountain 
pens and pencils, 42 E. Houston St.; R. R. 
Fogel & Co., exporters of jewelry, 6 Cort- 
landt St.; Henry Froelich & Co., wholesale 
jewelers, 68 Nassau St.; Rudolph Hammel, 
jeweler, 542 Fifth Ave.; Jacob Hollinger, 
jobber in jewelry and cutlery, 169 Canal St. ; 
Jentleson & Kaplan, manufacturers and job- 
bers of jewelry, 36 John St.; Lang Jewelry 
Co., 1651 Broadway; Moe Lenkowsky, dia- 
mond importer, 65 Nassau St.; James J. 
Loeb & Bro., diamonds, 68 Nassau St.; 
Mayer & Mulligan, importers of diamonds, 
90 Nassau St.; J. F. Newman, Inc., manu- 
facturing jewelers, 11 John St.; Rothschild 
& Loopuit, diamond cutters, 535 Pearl St.; 
Jacob J. Schmukler, Inc., jewelry jobber, 
133 Canal St.; A. Schorr & Co. jewelers, 
15 Maiden Lane; Isador Tannenbaum, 
wholesale jeweler and importer of watches, 
121 Canal St.; United States Agency Omega 
Watch Co., watch importers 21 Maiden 
Lane; George W. Wagoner, silversmith. 347 
Fifth Ave.; and J. H. & B. H. Weinberg, 
diamonds, etc., 665 Fifth Ave. 








END OF A LONG TRAIL 
Baltimore Detective heen with Alleged 
Thief who Surrendered to New 
Mexico Authorities 


BattimorE, Md., Nov. 18—After a trip 
covering 4,000 miles, Detective Lieutenant 
Thomas P. O’Donnell arrived here yester- 
day, having in custody Norman P. Huster, 
28 years old, formerly an outside salesman 
for the Castelberg National Jewelry Co., 
Lexington St. and Park Ave. Huster is 
under indictment here for the alleged theft 
of jewelry valued at $600 from the firm 
nearly a year ago. Huster was brought 
from Deming, New Mexico, which is 200 
miles south of Albuquerque and 40 miles 
north of the Mexican border. 


After having dodged the police of many 
cities, Huster was beating his way from 
Arizona to Texas when he was thrown off 
a train 20 miles from Deming. The former 
salesman found himself in a desert with not 
a shack of any description in sight. For 24 
hours Huster was without water in the 
desert. Finally he came to a water hole in 
an alkali area, but the presence of dead 
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coyotes, he said, warned him that the water 
was poisonous. 

Finally he got to Deming and, dragging 
himself to the one-story jail, he asked for 
drink and food. The jailor took him in and 
treated him so kindly that he confessed that 
he was a fugitive from justice and was 
wanted in Baltimore. While in Deming, 
Lieutenant O’Donnell was told that Huster 
was almost dead when he reached Deming. 
Police here were puzzled when they re- 
ceived a telegram from the authorities of 
Deming announcing the arrest of Huster. It 
was not until O’Donnell returned that the 
story of the former jewelry salesman’s sur- 
render was known. 








PRIZES AWARDED 





Judges Decide Winners of Contest for Word 
to Take the Place of “Silvore”; Over 
10,000 Answers Received 


It was reported last week that the contest 
instituted by the Seymour Mfg. Co., Sey- 
mour, Conn., for a name appropriate for the 
company’s metal, formerly known as “sil- 
vore,” had been decided by the judges and 
that the prizes, numbering 196 and amount- 
ing to $2,000, would be awarded and the 
winners announced within a very short time. 

The Seymour Mfg. Co. used the name 
“silvore”’ on a special metal for high grade 
silverplated articles which was used by a 
number of leading concerns in the trade. 
But the word ‘silvore” was found to tech- 
nically contravene the silver marking laws 
of some States, and when this was called to 
the attention of the manufacturers by the 
Jewelers’ Vigilance Committee and the Good 
and Welfare Committee of the National 
Jewelers Board of Trade, they decided to 
drop this name and institute a contest for 
an appropriate name that would help to de- 
scribe the metal and its manufacturer, and 
made announcements to this effect in THE 
Jeweters’ CircuLar and other trade pub- 
lications, as well as in the general maga- 
zines. 

Over 10,000 replies were received in this 
contest and they were referred to a board 
of judges, consisting of G. A. Niemeyer, 
president of the National Jewelers Board 
of Trade; George H. Wilcox, president of 
the International Silver Co.; E. H. Huf- 
nagel, president of the American National 
Retail Jewelers’ Association; L. Wayland 
Smith, president of Oneida Community, Ltd., 
and A. W. Ericksen, who, at the time, was 
president of the American Association of 
Advertising Agencies. The judges finished 
their work last week and a luncheon was 
given to them at the Yale Club, Thursday, 
by the company instituting the contest. 

It was reported that the first prize for 
$300 was given to the name “Seymorite.” 
The name of this winner and the 195 others 
awarded prizes will be fully announced at 
a later date. 








Mrs. Helen H. Lynch has been appointed 
administratrix of the estate of the late F. 
M. Lynch and will conduct the F. M. Lynch 
jewelry business in the original business 
quarters at 209 N. 20th St., Birmingham, 
Ala. The business is to be under the man- 
agement of J. A. Boatrite, who served 
some 22 years in the employ of Mr. Lynch. 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 








FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 













color and graduation of size 


created by an expert in the perfect blending of 
Pearl Ropes Loose Pearls for Additions 


Fancy Cut Diamonds and Precious Stones 
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“BAUM” ARRESTED AGAIN 





\lan who Has Swindled Many Jewelers in 
Custody of New York Police After 
Latest Escapade 

After enjoying his freedom for less than 
three months, Harry Baum, alias “Morris,” 
alias “Harris,” regarded as one of the clev- 
erest swindlers who ever operated in the 
jewelry trade, has again been arrested and 
is now being held in the Tombs on the 
charge of stealing a beaded bag. Baum’s 
arrest occurred last Sunday and was brought 
about through the efforts of Mr. Greenstein, 
of the Greenstein Clothing Co., 749 Broad- 
way, New York, one of this swindler’s latest 
victims. 

Mr. Greenstein told a JEWELERS’ CIRCULAR 
reporter that on Sunday he was in a res- 
taurant on 14th St. when he saw Baum 








“MORRIS,” ARRESTED IN 
YORK 


BAUM, ALIAS NEW 


come into the place. He immediately rec- 
ognized him as “Morris,” who posed as head 
of the Liberty Clothing Co., Buffalo, N. Y., 
and who visited his place several weeks ago. 
Mr. Greenstein did not approach the man, 
but immediately left the restaurant in search 
of a uniformed policeman. When the officer 
was told that Baum was in the restaurant, 
he hesitated at making an arrest without a 
warrant, and Mr. Greenstein then communi- 
cated with the Mercer St. Detective Bureau. 
A few minutes after the call was made, De- 
tective Kelly appeared and placed him un- 
der arrest on a charge of grand larceny. 

In making his identification, Mr. Green- 
stein used a recent issue of THE JEWELERS’ 
Circutar, in which this clever swindler’s 
photograph appeared with the story of the 
theft of the beaded bag, on which charge 
Baum was arrested. On Monday he was 
brought up for a hearing, but the case was 
put over until today (Wednesday), at which 
time he will again be arraigned. 

As previously reported in these columns, 
Baum, who was posing as “Mr. Morris.” 
head of the Liberty Clothing Co., Buffalo, 
N. Y., made his appearance in the trade only 
a few weeks after his release from prison 
last September. His scheme was to go into 
some wholesale clothing or other concern, 
and after representing himself as “Mr. Mor- 
ris,” of the Buffalo concern, he usually 
Placed a large order for goods. He then en- 
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deavored to gain the confidence of the sales- 
man who took the order and usually told 
him he was in the market for some piece 
of jewelry which he invariably stated he 
wanted to give to a relative. 

At the Greenstein Clothing Co.’s estab- 
lishment, where he called early in October, 
he placed an order for a number of suits. 
Just as he was leaving the place he informed 
the proprietor that he wanted to buy a 
beaded bag for his niece, but when he learned 
that it was after five c’clock, and he could 
not go to any of the department stores, he 
asked the clothing merchant if he could re- 
fer him to some place where he could get a 
bag at wholesale. This Mr. Greenstein did, 
and it is alleged that Baum went to the 
wholesale bag place, where he picked out a 
bag and told the proprietor that he would 
pay him the following day when he saw Mr. 
Greenstein. Baum, however, never appeared 
at the Greenstein concern’s place of busi- 
ness after his first visit, consequently the 
wholesale bag dealer lost the bag. Mr. 
Greenstein made good the loss, and since 
that time has been on the lookout for the 
swindler. He was finally rewarded for his 
efforts on Sunday, when he found the man 
in the restaurant. 

Since his release from jail, Baum, it is 
also claimed, secured a watch in a similar 
manner from the Knickerbocker Watch Co., 
located in the Woolworth building, New 
York. This watch, however, was worth only 
$15. 








SUCCUMBS TO WOUNDS 


St. Louis Jeweler, who Was Shot by Robber, 
Dies After a Long Fight for Life 


St. Louts, Mo., Nov. 17.—Wounds re- 
ceived in an encounter with robbers who 
attempted to hold up his jewelry store in 
the Arcade building on Sept. 10 caused 
the death yesterday of Edward Gotsch, 35 
years old, 3801 Labadie Ave. 

Leo Giesecke, 3216 N. 11th St., one of 
the robbers, who was shot 11 times in the 
chest and back by Mr. Gotsch, died the 
next morning at the City Hospital. 
Giesecke shot Gotsch twice. One bullet 
penetrated the right hand and the other 
struck him in the neck, injuring the spinal 
cord apd paralyzing him. Mr. Gotsch was 
operated on at the Missouri Baptist Hos- 
pital and later removed to his home where 
he died. 

According to the story told by Gotsch 
to the police, he was seated at his desk in 
his store, Room 629, Arcade building, when 
Giesecke and another man entered. Mr. 
Gotsch said Giesecke flourished a revolver 
and ordered him to throw up his hands, 
but said instead of complying, he snatched 
up his own weapon and _ began firing. 
Giesecke returned the fire. 

The Arcade association, an organization 
of the various business enterprises in the 
Arcade building, drafted a set of resolutions 
to be presented to the family of the 
deceased. He is survived by his widow 
and two small sons and his parents. The 
funeral will be held Saturday at 2 P. M. 
with interment at Valhalla Cemetery. 











George R. Clark is remodeling his store 
at St, Cloud, Minn., and is installing a num- 
ber of improvements. 
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IN POLICE NET AGAIN 
Roy H. Little, Who Was Given a Conditional 
Pardon a Year Ago, Arrested in Chicago 
and Held Pending Investigation 


MiLtwavkEE, Wis., Nov. 18.—Roy H. Lit- 
tle, one of the trio of bandits who held up 
and robbed the jewelry store of William H. 
Schwanke, 222 W. Water St., in 1920, and 
was then sentenced to 25 years in the Peni- 
tentiary and given a conditional pardon by 
Gov. J. J. Blaine about a year ago was ar- 
rested in Chicago and ordered held pending 
investigation of a series of holdups, it was 
reported at police headquarters here this 
week, 


Little, the Chicago police alleges, made a 
confession in which he is said to have ad- 
mitted that he committed a number of dar- 
ing “stickups” on the south side and that he 
is the “lone” bandit sought for several 
months by the police. He also is said to 
have admitted “borrowing” more than 30 
automobiles, which were used in the hold- 
ups, the police said, and it was through his 
methods of ridding himself of the telltale 
cars that the police captured him, according 
to a report made by Detective Sergeant 
Michael Grady. 

The machines, the police said, were in- 
variably found at a certain point on the 
south side of Chicago. Twenty-nine stolen 
machines were picked up at this point dur- 
ing the last two months, and on Tuesday the 
police set a plant at that place. In a short 
time, the police charge, Little drove up in 
a machine, which was listed as stolen, and 
parked it at the curb. He was arrested and 
then made a confession, according’ to the 
statement of the police. 

The arrest of Little here in 1919, when he, 
with Paul Hurtt and Lawrence Walsh, held 
up, bound and gagged Schwanke, created a 
sensation. Judge A. C. Bactkus gave them 
the maximum sentence, declaring that the 
city could not be made a haven for Chicago 
“yeggmen.” Little pleaded to be given an 
opportunity to obtain medical treatment, 
claiming that he had been shell shocked and 
gassed in service in France and exhibited 
an honorable discharge from the army. Lit- 
tle’s mother remained ir the city for many 
days, imploring every person in authority to 
aid in obtaining the release of “her boy.” 
About a year ago Governor Blaine ordered 
a conditional pardon and sent Little to the 
Public Health Service Hospital at May- 
wood, Ill., for treatment. 











The Arthur A. Everts Co., Dallas, Tex., 
is celebrating its 25th anniversary and is 
making a special display of precious stones, 
rare old gems and jewelry. The Everts 
firm employs 65 people in the store and 
shops. The retail store is at the corner of 
Main and Murphy Sts., where the space 
occupied includes the two floors and a base- 
ment. Two floors of another building on 
Murphy St. in the rear are used for the 
shops. The store had its beginning in a 
little room 12 feet wide and 18 feet long. 
Its assets consisted of $22 in cash, two 
borrowed show cases and a stock bought 
on credit. The Dallas Times-Herald on 
Sunday, Nov. 12, carried a story about the 
special display and a full page advertise- 
ment. 
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|EMERALDS|*: 
SAPPHIRES SAPPHIRES 
| EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to ware for single stone rings. ALSO AND 
a Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 














Louis Pressel @ Ledeberg, Inc. 


Importers and Cutters of Diamonds 











35 Maiden Lane, New York City 





for smalls, straight sizes 
single cuts, and full cuts 


hat fixed prices 


We gladly submit quotations 





























SON & PRINS 


(Established in 1892 as “S. J. Son’’) 


IMPORTERS OF DIAMONDS 


31 NORTH STATE STREET 


CHICAGO 


Carefully Assorted Lots—Sizes, Melees, Fancies, Large 
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November 22, 1922. 


RE-ELECTED PRESIDENT 





Board of Directors of New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation Hold Annual Meeting 


Provipence, R. I., Nov. 18.—In_ con- 
formity with the by-laws of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association the board of directors, 
including the eight new members elected at 
the recent annual meeting of the corpora- 
tion, met the past week at the rooms of 
the association in the Wilcox building, this 
city, and organized for the ensuing year. 
Edgar M. Docherty, of the William C. 
Greene Co., of this city, was re-elected 
president for the ensuing year. 

Donald LeStage, of the LeStage Mfg. Co., 
North Attleboro, was elected a member for 
the executive committee for two years. 
Following the completion of the organization 
for the new year the directors took under 
consideration plans for the coming year 
which were discussed at considerable length 
although no formal action was taken ex- 
cepting upon the matter of cost accounting, 
concerning which it was voted that the 
association urge upon the members and the 
trade generally the necessity of a reliable 
cost accounting system in the transaction 
of the business of the industry. 

President Docherty announced that the 
appointment of the various standing and 
special committees would be made in a 
few days. 








PROMOTING GOLDEN RULE 





President Hufnagel of the A. N. R. J. A. 
Issues Statement Urging Manufacturers 
to Extend Rebates to Dealers when 
General Price Reduction Is 
Announced 


In the interest of better trade relationship 
in the jewelry industry, Edward H. Hufna- 
gel, president of the American National Re- 
tail Jewelers’ Association, has issued for pub- 
lication the following statement: 

“In our endeavor to promote the adoption 
of the Golden Rule in the intra-trade rela- 
tionships of the jewelers, the American Na- 
tional Retail Jewelers’ Association desires to 
give public recognition to certain trade prac- 
tices from time to time that warrant rec- 
ognition because they encourage the spirit of 
fair play in business. 

“One of several of these trade practices 
which we deem commendable is the policy of 
manufacturers to extend a rebate to dealers 
when a general price reduction is announced 
on certain articles held in stock by dealers. 
The lowest resale price consistent with a 
fair margin of profit for the merchant re- 
dounds to the best interests of the dealer. 
However, in effecting lower prices a short- 
sighted policy has been followed in the past 
by some manufacturers to compel the mer- 
chant jeweler to suffer the burden of re- 
duced prices. Fortunately, long-headed man- 
ufacturers are coming to recognize the value 
of fair play to the dealers in such matters 
and take the loss accruing from reduced 
prices by allowing a rebate to dealers. 

“This policy will work to the mutual ben- 
efit of both manufacturers and dealers and 
is commended by the American National Re- 
tail Jewelers’ Association. There is sufficient 
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precedent in the matter of rebate in price 
reductions for dealers to insist upon a con- 
tinuance of this policy in all cases allowing 
a reasonable time in which to make the ad- 
justment. 


“The association has taken cognizance in 
the ‘Jewelers’ Code of Ethics’ of the fact 
that price reductions announced by manu- 
facturers at the beginning of the season for 
goods previously bought is not a commend- 
able business practice. The position that 
price reductions do not serve the best in- 
terests of both the manufacturer and the 
dealer unless the dealer is to be protected 
by proper rebate, is tenable by the estab- 
lished Code of Ethics of the trade. 

“(Signed) EpwArp H. HurnacEL, 

“President, The American National 
Retail Jewelers’ Association.” 








INDICTMENT DISMISSED 





United States District Court Judge Sustains 
Demurrer Filed by Providence 
Jewelry Manufacturers 


PRovIDENCE, R. I., Nov. 18.—In an opinion 
handed down late Wednesday afternoon 
Judge Arthur L. Brown, of the United 
States District Court for Rhode Island sus- 
tained the demurrer of the defense in the 
case of the United States against Hyman 
Troob and Joseph Dubin, who previous to 
last Spring conducted a manufacturing 
jewelry business at 24 Calender St., as 
Troob & Dubin Jewelry Co. 

Both partners were indicted by a 
Federal grand jury on June 14 and were 
charged with conspiring to conceal assets of 
their estate in connection with bankruptcy 
proceedings in which they are involved. 
Wednesday morning arguments on the de- 
murrer were heard, Patrick P. Curran ap- 
pearing for the defendants and Assistant 
United States District Attorney Harold A. 
Andrews for the Government. 

Mr. Curran asked that the indictment be 
dismissed on the grounds that no offence 
against the United States was shown. The 
court took the matter under advisement and 
during the afternoon prepared an opinion. 

In sustaining the demurrer, which in- 
validates and throws out the indictment 
Judge Brown said: “I am of the opinion 
that neither count of the indictment, which 
alleges a conspiracy of the defendants and 
divers persons unknown to the grand jury, 
sufficiently states that the object of the con- 
spiracy was the commission of the crime 
against the United States and therefore the 
demurrers are sustained.” 

This dismisses the indictment against the 
defendants and the adjudication of their 
affairs in bankruptcy now in the hands of 
the receiver and referee in bankruptcy, will 
proceed in the ordinary course. 








It was recently noted that Ralph E. 
Druble and C. M. McCandless had just 
purchased the J. H. Young Jewelry Co., an 
old established jewelry business located at 
Jefferson & Calhoun Sts., Fort Wayne, Ind. 
Mr. Deuble was for about five years and a 
half in charge of the repair department of 
John Brenner Jewelry Co., Youngstown, O., 
and not the manager of the business as was 
previously reported. 


CIRCULAR 





A COSTLY FIRE 





Flames Sweep Boston Office Building and 
Cause Damage Estimated at More 
Than $100,000 


Boston, Mass., Nov. 18.—Fire early this 
morning destroyed a large part of the Pratt 
building, which was occupied, among 
others, by jewelers, and which is located 
on “Opticians’ Row,” Bromfield St. The 
loss is estimated at more than $100,000. 

The blaze, which swept through Leonard 
& Co.’s auction rooms and art galleries, 
invaded several upper floor offices, including 
those of Raymond Muir, jeweler and dia- 
mond dealer. The offices occupied by the 
Eastern Gem Co., nearby, escaped, although 
the premises were deluged by water from 
the firemen’s hose. 

A passerby saw smoke issuing from the 
windows in the new Studio building, corner 
of Tremont and Bromfield Sts. Not being 
sure that it was due to fire he hesitated 
before giving the alarm, and this gave the 
flames a chance to spread. When Chief 
Taber arrived on the first alarm he saw 
smoke pouring from the Studio building, 
the Pratt building and the Publicity build- 
ing, in the latter of which are located 
several optometrists and jewelers, including 
the Montgomery Optical Co., the Union 
Optical Co., Adams & Singleton, jewelers, 
and numerous other jewelers, 

Within a stone’s throw are the Mont- 
gomery-Frost Co., the Suffolk Optical Co., 
the Pilgrim Optical Co., the Paris Silver 
Co., Pinkham & Smith Co., opticians, F. T. 
King Co., F. E. Harwood, Inc., jewelers 
and opticians, and a small army of lesser 
jewelers, whose principals and employes 
arrived just at the moment that the flames 
swept up through the roof of the Pratt 
building, and as a dozen or more engines 
were pumping cataracts of water on the 
burning building. For a few minutes it 
looked as if the fire would spread to 
adjoining buildings. In two hours’ time, 
however, the firemen got control of the 
blaze and confined it to the Pratt building. 
Business on this thoroughfare was entirely 
suspended for several hours. 


The firefighters had no chance to attack 
the blaze directly, but were forced to work 
from fire escapes and to battle their way 
into each of the burning offices. Once the 
flames were beaten back from the upper 
floors, the department members were able 
to pour a flood of water down on the flames, 
while other companies fought their way in 
on the first floor, and the blaze was finally 
drowned out. High pressure lines aided 
greatly, but the immense quantity of water 
swamped the hasement and lower offices, 
greatly enhancing the damage. 

The heaviest loss is suffered by the 
Leonard Co., whose spacious premises on 
the ground floor were filled with valuable 
imported rugs, a large quantity of clocks, 
silverware, valuable china and bric-a-brac. 
At the corner of the art gallery, where the 
fire originated, there were a score or more 
of paintings. These were destroyed. One 
piece by Innes, valued at $1,700, and a 
painting by Jacque, valued at $900, fortu- 
nately were shipped to the purchaser the 
day before the fire, the cause of which 
is unknown. 
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SMALL STONES 
for FRATERNITY EMBLEMS 


Smalf Round Pearls, Half Pearls; Genuine and Synthetic Emeralds, Sapphires and 
Rubies; Genuine Opals, Garnets and all other desirable stones, in required shapes and 
sizes. 

The pre-eminent technical qualities possest by these stones,—superiority of shape, 
cut and polish, constitute a vital reason why you should make this collection your 
exclusive supply base. 


H. NORDLINGER’S SONS, INC. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones. 
New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N. 16, Steingasse Providence, 63 Washington St. 
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Renowned 


Since 1876 


No. 545—$200 Net No. 328—$11.25 Net 
All Platinum 15 Diamonds All 18K Belais 





We have made jewelry continuously for 46 years. Age lives upon what it was, whereas youth lives 
upon what it does. So to 46 years of increasing skill, we have added priority and authority of style. 


H. & E.0. BELAIS 143 west 36th St., New York City BELAIS MFG. CO. 


Ask about - Free De- Belais Made Write in for selections A ——_ 
signing Service. ings and Watches in Platinum 
Up-to-Date Ideas. Means Well Made and 18K. Belais White Gold. 














Get Them as You Need Them 


Don’t Miss A Sale—Write, Phone or Wire 


P. H. WINTERBERG & CO. 


Importers of Diamonds 
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W0Z0§>-0 


29 East Madison St. Phone Randolph 0651 CHICAGO 








BUYERS’ DIRECTORY 


Price One Dollar 
THE JEWELERS’ CIRCULAR PUBLISHING CO.. 11 John Street, New York 
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‘PENNYWEIGHTER’ SENTENCED 





Rothery, Alias “McClelland,” Goes to Prison 
for Four Years for Jewelry Theft 
in Baltimore 


Battrmore, Md., Nov. 18.—After a long 
series of court battles Herbert M. Rothery, 
64 years old, alias “Henry McClelland,” 
known in police circles as the “international 
pennyweighter,” was sentenced to four years 
in the Maryland Penitentiary, here, Wednes- 
day, by Judge Charles F. Stein, of the Crim- 
inal Court. Rothery was tried and con- 
victed a month ago of the theft of jewelry 
valued at $1,400 from the A. H. Fetting 
Manufacturing Jewelry Co. Rothery, ac- 
cording to Detective Lieutenant Charles A. 
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cards and other mail matter showing on its 
face that it emanates from the concerns 
against whom fraud orders have been issued 
should be withdrawn from the mails. 

The following are the concerns, located in 
Montreal, against which fraud orders deny- 
ing them the use of the mails, have been 
issued: Grand Silverware Co.; Imperial 
Silverware Co.; Prize Silverware Depart- 
ment; Prize Silverware Co.; Imperial 
Silverware Department; United Silverware 
Co.; Roy Silverware Co.; Radiant Diamond 
Co.; International Silverware Co.; Inter- 
national Silverware Co., prize department; 
Manager Prize Department; Radiant Dia- 
mond & Silverware Co.; Canadian Silver- 
ware Co.; Standard Silverware Co.; Crown 
Silver & Jewelry Co.; Hawaiian Diamond 














H. M. ROTHERY, FAMOUS PENNYWEIGHTER, WHO WAS SENT TO JAIL 


Kahler, is now urider indictment in Syra- 
cuse, N. Y., for the theft of jewelry valued 
at $4,000. 

Rothery has a police record dating back 
to 1886, according to Detective Kahler. He 
was arrested here three years ago, after dis- 
posing of a quantity of jewelry. He was 
released on bail and when his case was called 
to trial he did not respond. Subsequently 
he was arrested in St. Louis, Mo., and was 
brought here by Detective Kahler. 

Rothery has powerful friends in New 
York and Chicago. Through these friends 
ready bail was forthcoming whenever he was 
arrested. Rothery’s record is well known 
to the Pinkerton National Detective Agency. 
For many years he has been recognized as 
one of the most dangerous thieves operating 
against the jewelers of the country. 








Efforts to 
Fraudulent Silverware Concerns 
of Montreal 


WasuincrTon, D. C., Nov. 18.—The Post 
Office Department has called the special at- 
tention of all postmasters to the fact that 
the fraud orders that have been issued 
against a large number of alleged “fake” 
silverware companies in Montreal, Can., are 
not being enforced. The fact that they are 
not being enforced, department officials say, 
is evidenced by the fact that the department 
has received information that the promoter 
of the schemes operated under various 
Names is receiving some 700 remittances 
daily from persons in the United States. 
Postmasters were informed that postal 


Enforce Fraud Orders Against 


& Premium Co.; the Premium Despatch Co. ; 
the Oriental Diamond Jewelry Co.; Radiant 
Diamond Co., prize department; Commer- 
cial Silverware Co.; American Silverware 








Co.; Community Sterling Co.; and the 
Tableware Manufacturing Co. 

Death of Edwin Arnold Bush 
ProviwENcE, R. I, Nov. 18—Edwin 
Arnold Bush, general manager of the 


Charles S. Bush Co., wholesale and retail 
dealers in jewelers’ supplies and chemicals, 
at 244 Weybosset St., died at his home, 
106 Halsey St., last Tuesday after an illness 
of about ten days following an operation 
for appendicitis. He was in his 47th year. 

Mr. Bush was born in Adirondack, 
N. Y., on March 28, 1876, the son of Jesse 
M. and Martha M. Bush. At the age of 
nine he came to this city with his family 
and had made his home here ever since. 
He was educated in the public schools and 
was graduated from Brown University in 
the class of 1898 with the degree of 
Bachelor of Arts. Soon after leaving col- 
lege Mr. Bush entered the employ of the 
Charles S. Bush Co., owned and conducted 
by his uncle Charles S. Bush, as a clerk. 
He devoted himself assiduously to his work 
and was advanced until he was made general 
manager, a position which he held until the 
time of his death. He was a practical 
chemist and during his business career de- 
veloped the chemical supply department for 
the jewelry and textile industries and built 
up a wide acquaintance among the promi- 
nent men in both industries, with whom he 
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and his firm had extensive business dealings. 
On April 23, 1901, Mr. Bush married Miss 
Florence Kimball, of this city, who sur- 
vives him. He was a member of the 
Providence Chamber of Commerce. 








WANTED IN OTHER CITIES 





Young Woman Caught While Trying to Rob 
St. Louis Jewelers Is Charged with 
Thefts in Kansas City and 
Nashville, Tenn. 

St. Louts, Mo., Nov. 18.—Miss Lillian R. 


Meadors, the young woman who was caught 
at the establishment of the J. Bolland 


‘ Jewelry Co., of this city, exchanging a cheap 


imitation ring for a $525 one, has turned out 
to be a very much wanted person. Word 
has been received by the local detective de- 
partment asking that she be held for Kansas 
City and Nashville, Tenn., authorities. De- 
tectives state that she admits the theft of 
two rings in Kansas City to the value of 











MISS LILLIAN R. MEADORS, ARRESTED IN ST. 
LOUIS, MO., CHARGED WITH GRAND LARCENY 


about $570, and also that she has forged some 
checks there as well. 

The story she tells of her downfall has 
not been entirely verified, but she claims to 
have met a traveling man in a town near her 
home where she was teaching music and that 
she fell in love with him and left her home 
with him. She refuses to disclose her 
lover’s name, but says that he is the father 
of a child born to her in Kansas City. 

She claims that her father is a prosperous 
merchant in Gainsboro, Tenn., and it is re- 
ported that she has written home asking for- 
giveness and help in this trouble. The J. 
Solland Jewelry Co. has sworn out a war- 
rant charging her with grand larceny which 
will no doubt be tried as soon as it can get 
onto the court dockets. 

The picture accompanying this article is 
due to the courtesy of the St. Louis Star. 








A petition in bankruptcy has been filed in 
the matter of Sam Ellis, El Dorado, Ark. 
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CABLE ADDRESS : AMSTERDAM 
RIPRAP, LONDON 


ANTWERP 
Jac. ROMYN 
BROKER IN ROUGH (SYNDICATE), AND CUT DIAMONDS 


BRISTOL HOUSE 


19-20 HOLBORN VIADUCT LONDON, E. C. 1. 














‘Prepare for Che Christmas Rush’ 


THE LATEST CREATIONS IN 


Real Stone Bead Necklaces 
and 14 Kt. Earrings 


Amethyst Topaz Rock Crystal Aquamarine 
Opal * Jade Amber Turquoise 
Siberian Lapis Swiss Lapis Amazonite Black Onyx 
Cornelian (Red) Crysophrase (Green) Chalcedony (Blue) Avenjurine 
‘Send for Selection Package. 
A. SCHORR & COMPANY 
15 Maiden Lane IMPORTERS—PRECIOUS AND SEMI-PRECIOUS STONES, PEARLS New York 








STONE BEAD NECKLACES 


rte, é, in Agate, Amazonite, Amethyst, Aquamarine, Aventurine, 
Cornelian, Chalcedony, Chrysoprase, Coral, Jade, Lapis, Lazuli, 
Opal, Topaz, Tourmaline, Turquoise, Turquoise Matrix. 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. 


), SE AUG 





Harry F. Garofalo, Vice-Pres. 

















The BUYERS’ DIRECTORY 


PRICE, $1.00 








The Jewelers’ Circular Publishing Co., 11 John St., New York 

















PEARL NECKLACE of sixty-one pearls 





Center pearl about thirty-five grains. 
In or near Boston. Wire any information 
Allen B. Farmer, 120 Tremont Street, 
Boston, Mass. 
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Trade Dinner to Discuss Proposed National Law 








Members of All Branches of the Jewelry Trade to Meet at Waldorf-Astoria 
Hotel, New York, Tomorrow Night and Discuss Federal Marking Act Soon 
to Be Introduced Into Congress—Synopsis of the Proposed Law 

















With all plans completed, everything is 
now in readiness for the second informal 
dinner of the National Jewelers Board of 
Trade which will be held tomorrow night 
(Thursday) in the Waldorf-Astoria, 34th 
St. and Fifth Ave, New York. At the 
time THE JEWELERS’ CIRCULAR went to 
press over 400 reservations had been made. 

According to present plans the speakers 
table will be set out at one side of the ban- 
quet hall, while throughout the place will be 
scattered round tables, each capable of seat- 
ing 10 diners. It is the idea of the com- 
mittee to eliminate all lengthy speeches by 
those who will be called upon and to hold 
strictly to the purpose of the dinner—the 
submitting of the proposed National Mark- 
ing Act and to have it discussed. The dis- 
cussion, it is expected, will prove helpful 
to the committee in drafting a proposed 
law which will be finally taken to Wash- 
ington. 

All those invited to take seats at the 
speakers’ table have expressed there inten- 
tions of being present at the dinner. A 
list of those invited appeared in the last 
issue of this paper. 

The dinner will start at 6.30 Pp. mM. sharp 
and is to be of an informal nature. The 
final details were all gone over yester- 
day (Tuesday) by the arrangement commit- 
tee and at the conclusion of the session 
everything was declared in readiness for the 
affair. 


That all may be conversant with the 
Marking Act to be discussed, the Board has 
sent out to its members a synopsis of the 
law and copies of the same will be at the 
plate of each guest. 

In view of the fact that the provisions 
are all still in tentative form, complete copy 
of the proposed act could not be distributed 
before the dinner. This synopsis covers the 
principal points to be considered before the 
new law is finally approved by the trade. 

The suggestions contained in the rough 
draft were presented to the committee either 
by organizations in the trade, by unorgan- 
ized groups or by representative individuals, 
but it must be borne in mind that none of 
these points have been definitely decided 
upon, and are, therefore, still open to sugges- 
tions and discussion. 

The discussion at the dinner will be help- 
ful since it will bring to the attention of 
the organizations interested the expressions 
of opinion of the trade, in the further con- 
sideration of the draft of the proposed new 
law. 

The synopsis of the Marking Law reads 
as follows: 


Synopsis of the Proposed Draft of the Metal 
Marking Law to Be Offered for Discussion 


FOREWORD 
The following pages are a synopsis of 
some of the main points which must receive 
consideration by the industry before a new 
stamping law is finally drafted. Each sug- 


gestion set forth in the enclosed has been 
endorsed by at least one organization in the 
trade and in many cases, by many of the 
organizations. On quite a number of the 
points conferences have been held between 
committees representing various organiza- 
tions and with unorganized groups and 
representative individuals. The silver sec- 
tions have been discussed at innumerable 
conferences attended by representatives of 
the various branches of the industry. 

The sections as proposed herein have 
been drafted by Greenbaum, Wolff & Ernst, 
Counsel to the Jewelers’ Vigilance Commit- 
tee, for discussion and suggestions. 

“No new adequate stamping law can be 
drafted until all affected and interested 
parties have made known their honest and 
sincere points of view. 

“Bear in mind that the law is primarily 
for the protection of the consumer, pro- 
hibits no one from manufacturing or pro- 
ducing anything and only insists that if 
goods are represented by marking or 
stamping, that the representation is honest 
and is not deceptive. Stamping and mark- 
ing are truly privileges and must be exer- 
cised with care so as to prevent disastrous 
and unscrupulous commercial competition.” 

GENERAL PROVISIONS 

1. The new bill covers gold, silver and 
platinum. 

2. It covers not only stamping on mer- 
chandise, but marking on any descriptive 
device, such as tag, bill, advertisement, etc. 

3. The bill covers interstate commerce 
and importations, but excludes exportations. 

4. It is suggested that the Federal Trade 
Commission is given power to make regu- 
lations under the bill, but not of course to 
change any of the provisions thereof. 

5. All marks must be equally legible and 
clear. 

6. An article may only have one mark, 
except if specifically permitted to the con- 
trary. 

7. The trademark of the manufacturer, 
wholesaler or retailer must be put on every 
article that has a quality mark on it. 

8. No one is compelled to put on any 
quality mark, but if they do, it must be in 
accordance with the provisions of the Act. 

9. If an article is made of two or more 
parts which are separated and reunited in 
ordinary use, each part may be differently 
made and separately marked. 

10. The Act takes effect nine months 
after its passage. 

11. The existing stocks are protected in 
that it shall always be a defense to any 
action brought under the Act to prove that 
the article in question was made and marked 
previous to the date of the Act. 

12. A certificate from the U. S. Assay 
Office shall be presumptive evidence of the 
contents of an article. In testing for gold, 
platinum shall be excluded from the assay; 
in testing for platinum, iridium shall be ex- 
cluded; in testing for silver, gold and 
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platinum shall be excluded—so that the use 
of a more precious metal shall not count 
against the user. 


PROVISIONS IN REGARD TO GOLD 


13. The word “gold” may only be used 
if accompanied by the correct Karat mark. 

14. If there is no solder in a gold article 
there is no tolerance or leeway. 

15. If there is solder in a gold article 
there is a 4% Karat leeway when assaying 
the entire article inclusive of solder, but no 
part of the article separated from the solder 
shall have a leeway. 

16. Gold-filled articles are described as 
articles upon all sides of which a sheet or 
sheets of gold are affixed by soldering, 
brazing or other mechanical means. 

17. The term “Gold-Filled” or the initials 
“G F” may be used on such an article. 

18. If the Karat mark is used with the 
term “Gold-Filled” or initials “G F” such 
Karat mark must be immediately preceded 
by a mark showing the proportionate weight 
of the gold to the entire article, less a lee- 
way of 15 per cent. in the fineness of the 
gold indicated by the entire mark. 

19. Rolled gold plate articles are de- 
scribed as articles upon at least one side 
of which a sheet or sheets of gold are affixed 
by soldering, brazing or other mechanical 
means. 

20. The term “Rolled Gold Plate” or the 
initials “R G P” may be used on such an 
article. 

21. If the Karat mark is used with the 
term “Rolled Gold Plate” or the initials 
“R G P” such Karat mark must be im- 
mediately preceded by a mark showing the 
proportionate weight of the gold to the entire 
article, less a leeway of 15 per cent. in the 
fineness of the gold indicated by the entire 
mark. 

22. “Gold Plate” is defined as an article, 
all of the exposed metal surfaces of which 
are coated with gold by electro or chemical 
processes, other than fire gilt, and the term 
“Gold Plate” may not be accompanied by 
a Karat mark or any other quality mark, 
and may not be abbreviated. 

23. Fire Gilt is defined as an article, all 
of the exposed metal surfaces of which are 
coated with the fire gilt process, and the 
term “Fire Gilt” may not be accompanied 
by a Karat mark or any other mark, other 
than a trademark and may not be abbre- 
viated. 


PROVISIONS IN REGARD TO PLATINUM 


24. The word “platinum” may be used 
provided the article contains 925/1000 pure 
platinum, and such mark may be abbreviated 
as “Pe” or “Pint.” 

25. The term “Iridio-Platinum” may be 
used if the article is 975/1000 of pure 
platinum and iridium, together, with at least 
50/1000 of iridium alone. 

25a. The word Platinum, in addition may 
be used if preceded by a mark in fractions 
in thousandths stating the percentage of 
pure platinum in the article and provided 
that in no event shall there be less than 
500/1000 pure platinum, and provided that 
the platinum, iridium, rhodium, palladium, 
ruthenium or osminium alone or in com- 
bination are at least 925/1000ths of the 
metal content of the article. For example 
700 Plat. would indicate at least 700/1000ths 
pure Platinum, at least 225/1000ths other 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at 
any price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 











When Tiffany was 


at Union Square 





Frank C. Osmers *nevYork tin 
Specialized Then as Now in 








Seed Pearl melita, Remodelling and Renovating 



























Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 





STONES 


We fill mail orders promptly. Advise 
us of your needs in the stone line, precious 


and imitation. 


Stone seal inmelen, en- 


crusting, and lapidary work, and at prices 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


IMPORTERS 


No. 51 Maiden Lane, New York 


John 0850 
























ONYX 





61 Beekman St. 


Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
mond 
EARRING STONES 


THE DOUBRAVA CO. 










Tele. Bryant 4787 gem material. 








A.&$.ESPOSITER — EXPERT LAPIDARIES 


NEW YORK We are always in the market for fine rough 

















and AMBER BEADS 


New York 
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metals of the Platinum group and 75/1000ths 
of other metals. 
PROVISIONS IN REGARD TO SILVER 

26. “Silver,” “Sterling Silver,” or “Solid 
Silver” may be used if the article has at 
least 925/1000ths pure silver except if there 
is solder, the entire article with solder must 
assay 915/1000ths pure silver and any part 
of the article without solder must assay 
925/1000ths pure silver. 

27. Coin Silver means 900/1000ths pure 
silver, 

28. The word “silver” may be used if 
preceded by a fraction in thousandths indi- 
cating the pure silver content of the article 
but in no event shall such mark be used 
if the article does not contain at least 
500/1000ths pure silver. 

29. The treatment of articles made of 
sterling filled with pitch, cement, etc., has 
not been worked out but it has been sug- 
gested that where material or metal is en- 
cased entirely in silver the fineness of the 
silver and weight of same in ounces must 
be stated. 

30. The term “Electro Silver Plate’ and 
the initials “E.S.P.” may be used if the 
article is base metal plated by electro or 
chemical process. 

31. The term “Nickel Electro Silver 
Plate” or the initials “N.E.S.P.” may be 
used if the article is electroplate with silver 
and if the base metal in the article contains 
at least 10 per cent. pure nickel. 

32. The words “Britannia Electro Silver 
Plate,’ “White Metal Electro Silver Plate,” 
or the abbreviations therefor, “B.E.S.P.” 
and “W.M.E.S.P.,” may be applied to an 
article electroplated with silver where the 
base consists of tin, antimony and copper 
and where the tin content is at least 88 per 
cent. 

33. The term “Sheffield Silver Plate” 
may be used in an article made of copper 
covered on all sides with pure silver ap- 
plied by soldering, or brazing. 


PROVISION IN REGARD TO COMBINATION MARK 
ON ARTICLES OF TWO METALS LOOKING ALIKE 

34. If any two metals which look alike 
are used together in the same article, a com- 
bination mark may be used setting forth the 
correct fineness of each of the metals stat- 
ing the metal which preponderates in weight 
first and in between the two metals, stating, 
by the use of a fraction, the proportion in 
weight of the Jesser metal to the weight of 
the entire article. A tolerance must be pro- 
vided. 

MISCELLANEOUS PROVISIONS 

35. A separate section is proposed for 
dealing with the term “Gold Filled” as ap- 
plied to watches. 

36. Crowns, springs, joints and catches 
are to be excluded from assays, as also 
watch movements. 





There are also other provisions of minor 
importance in comparison with the above 
which must be considered before final draft- 
ing of the new law. 








Mrs, I. Eiten, who has been conducting 2 
jewelry store on lower Broadway, Kingston, 
N. Y., for over 15 years, has secured a store 
at 79 Broadway. She had to vacate her 
old store before the sale of the stock had 
been completed. 


THE JEWELERS’ 





CIRCULAR 
MEMBERSHIP DRIVE A SUCCESS 





New York State Campaign Results in Addi- 
tion of Two Hundred New Names 
to Association’s Roster 


Syracuse, N. Y., Nov. 18.—Complete re- 
ports from Field Secretary Walter H. Mel- 
lor indicate that the success of the member- 
ship campaign of the American National 
Retail Jewelers Association in New York 
State was greater even than earliest figures 
indicated. Not only were 200 new members 
added to the rolls but this included some of 
the most prominent concerns in the jewelry 
business. Fifth Avenue contributed its 
quota to the ranks as well as Main St. All 
of which goes to prove that State and na- 
tional jewelers organizations, well officered 
and ably led, are finding favor with the 
best jewelry stores in the United States. 

New York State now has an organization 
of about 500 members, placing this organiza~ 
tion probably permanently in the front rank 
of State associations, and numbering as it 
does among its members some of the lead- 
ing jewelry firms of the country it will 
wield an influence second to none in the 
organized retail jewelry field. 

Officers of the New York State Retail 
Jewelers Association give due credit to Mr. 
Mellor for his splendid services, which con- 
tinued almost uninterruptedly day and night 
for a month. He in turn attributes a great 
share of the success of the drive to the 
magnificent support given him by jewelers 
of that association, lay members as well as 
officers, who entered into the work in a 
manner that could only spell success. 


The New York State Retail Jewelers’ 
Association and Field Secretary Mellor have 
proven that jewelers generally can be in- 
duced to give support to their trade or- 
ganizations when the true aims and objects 
are brought to their attention in a capable 
and convincing manner. 

The example of New York State cannot 
fail to have a wholesome effect on New 
England and the rest of the country in 
which drives will be made for new members. 
Officers and members everywhere will feel 
the stimulus that New York State has given 
the work of building up the A. N. R. J. A, 
and the result will be such an increase of 
members as would not have been thought 
possible before the Field Secretary became 
a reality. 

Subscribers to the Upholding Fund of the 
A. N. R. J. A., who made possible the addi- 
tion of a field secretary to the active staff 
of the national organization may well feel 
proud of their contributions to this good 
work, 








The Platinum Market 


The situation in the platinum market re- 
mained somewhat erratic last week, for 
while the official price of platinum was gen- 
erally quoted at $108 per ounce, with $116 
for five per cent iridium and $124 for 10 
per cent iridium, most of the refiners sold 
at prices considerably off from the official 
price. One large refining house made gen- 
eral quotations at $104, $110 for five per 
cent and $114 for 10 per cent iridium, while 
another quoted prices of $105, $113 and $121. 
Others, while giving the official quotation, 
sold all the way from two to six points off 


103 


the official prices, depending on the amount 
purchased and the conditions of the sale. 

However, a slight stiffening of the market 
was noticeable in some quarters beginning 
Monday, owing to the number of orders re- 
ceived and the conditions of the raw ma- 
terial. 

A strange factor of the general situation 
was noticeable in some instances where some 
refiners had offered to sell to the manufac- 
turers at prices at which other refiners were 
willing to buy. Another factor was the lack 
of unanimity of opinion as to which way 
the market was tending in the future. 
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Jewelers along the line of march of the 
Armistice Day parade decorated their places 
in honor of the soldiers. 

The Loring Andrews Co. is taking an in- 
terest in the coming horse show at the Rid- 
ing Club and loaned space in its store for 
a ticket office. 

Edward Barker, jeweler of Carthage, O., 
has secured a marriage license to marry 
Florence Varelman, who lives in the nearby 
village of Lockland. 

Mrs. Abe Workum has been elected ma- 
tron of the Golden Rod Chapter, Order of 
astern Star. Her husband, the diamond 
cutter, has been elected trustee of the same 
chapter. 

Several local jewelers were contributors 
to the campaign fund of the victorious Re- 
publican party. Among them were: C. Os- 
kamp Daller, Louis Homan, William S. P. 
Oskamp, A. J. Thoma, and Charles A. 
Nolting. 

The Loring Andrews Co. and the Gruen 
Watch Co. have each given $300 toward 
the purchase of clubhouses for the members 
of the American Legion and the Disabled 
Veterans’ Association. Both clubhouses are 
to be in Cincinnati. 

Another suit has been filed against Sam- 
uel Savin, whose place was robbed several 
months ago of a large quantity of diamonds 
and jewelry. Arthur Cole seeks the value 
of a diamond left with Savin and which was 
stolen with the other loot. 

Charles Newburgh, 72 years old, 805 
Hutchins Ave., was seriously hurt recently 
when he was struck by an automobile while 
crossing the street at the corner of 6th and 


Vine Sts. His left leg and right arm were 
broken. He is employed by Phillips Bros. 


A suit of interest to local jewelers has 
been filed in courts at Columbus, O., by E. 
J. Goodman, Columbus jeweler, for injuries 
sustained in an automobile collision Sept. 26. 
Seven persons were injured including Good- 
man, when, it is alleged, a machine owned 
and driven by Frank R. Bridgman, New 
London O. was on the wrong side of the 
road. Bridgman is a wealthy oil operator. 
Goodman is well known in Cincinnati. 








Rudolph C. Bernau, Jr., son of R. C. Ber- 
nau, the well known jeweler of Greensboro, 
N. C., is receiving congratulations from his 
friends in the jewelry trade on his marriage 
to Miss Caroleen Lambeth, daughter of Mr. 
and Mrs. Robert Lee Lambeth. The mar- 
riage took place Thursday last, Nov. 16, 
at Greensboro. 
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old only to the better class 
of Gewelry shops 


At last—the W.W.W. GUARANTEED PEARL NECKLACE! 


Like W.W.W. GUARANTEED RINGS, they are sold only to the legitimate retail 
*e, Jeweler—never to the department store or mail-order house. 


a . ° ° ° ° 

*, Back of this promise is the integrity, the well-known reputation of a house with 
~ whom you have done business in the past, or know about, because of the 
*, firmly established W.W.W. Ring line, nationally known and advertised. 

Whi %, a , , 

Wile & *. The W.W.W. Pearl proposition is as novel and different as the W.W.W. 

te ne = Ring line. Why not mail the coupon today. It will cost you nothing, 

Gentlemen: ©, but will tell you in full why it is to the interest of every good 

Please send me, at & Jeweler to feature W.W.W. GUARANTEED PEARL NECK- 

once, sample of the un- a LACES 

usual W.W.W. Pearl sale 

Necklace Guarantee, printed O 

in color, and a unique leaf- 

let explaining just why the . 


W.W.W. Pearl’ Neckl oe Whi Wil 
osition ath inerenne “=~ Pearl 3 ite, | eS & Warner 


Necklace sales. Also explain in 


. ; ; ~ 
regard to the patented combination .S *‘Makers of W. W. . . 
jewel-case box, which you say is so % as Raenanet Netlenally Adverticed 
agar Th —— and which is such . Rings 
a great sales aid. 
7 Buffalo, N. Y. 
DDE GLUE A bos ibs 6 Soa eSEES Sooo eouseneeeets » 
s 


November 22, 1922. 


THE JEWELERS’ 


CIRCULAR 








Museum of the American Indian 











Many Interesting Bits of Jewelry and Pottery in the Collection of Objects 
Now on Exhibition in New York 














HE Museum of the American Indian, 
Heye Foundation, located in a dignified 
and impressive four-story building at 155th 
St. and Broadway, New York, opened its 
doors to the public last Thursday evening, 
following a reception given by the chairman 
and directors of the institution. Presidents 
and representatives of many museums from 
all over the country were present at the 
opening reception, as well as a number of 
government officials, scientists, collectors 
and others interested in the life of the In- 
dian. 

This museum is the only one in the world 
devoted exclusively to the preservation of 
Indian records and in the 1,800,000 specimens 
those interested in Indian life are afforded 
an excellent opportunity of studying the Red 
Men’s culture. The fact that the objects dis- 
played have not only been collected in this 
country but have been gathered from all 
parts of the globe, including Canada, the 
West Indies and Central and South America, 
gives it added interest and international 
importance. 

To attempt to describe the many interest- 
ing specimens on display depicting Indian 
life would be almost impossible in these col- 
umns. For the benefit of those in the trade 
who may be interested, attention is called to 
the fact that one entire case on the third 
floor of the museum building has been de- 
voted exclusively to the showing of Indian 
gold ornaments and prehistoric jewelry. 
These objects range from the tiniest orna- 
ments to large solid gold head-dress and are 
considered among the most valuable pieces 
on display. In other parts of the museum 
are shown some fine specimens of Indian 
pottery, as well as mosaic plaques inlaid 
with turquoise. 

Many of the collections are in a synoptic 
form, which permits the observer to see all 
the inside technique of the crafts of the abo- 
rigines. The making of pottery, which be- 
gins with the rolling of the clay into long 
round strips, through the glazing and the 
coloring processes, is revealed, so that 
Americans of the present day can follow the 
old-time craftsman through all his labors. 
In the same way, the technique of Indian 
embroidery and bead work is shown with 
all detail, which could only be given these 
days by progressive photographs. 

The first floor comprises a thorough dem- 
onstration of the manners and customs of 
the Indian people of the United States and 
Alaska. 

Objects of remarkable value historically 
are exhibited on the second floor, arranged 
as far as possible according to States. Visi- 
tors from all parts of the country can there- 
fore go directly to those cases in which they 
are especially interested. 

On the third floor of the museum are seen 
the records of the culture of peoples who 
were farthest advanced among the aborig- 
ines of the New World. 

The finest example of incised Mayan pot- 
tery in existence may be seen on the last 
exhibition floor. It was found in Guatemala 


and seems to have been a sacrificial vessel 
used in the worship of the sun. 

Richly beautiful objects of Aztec art are 
seen in the archeological collections on the 
third floor. Here may be seen what is un- 
questionably the most notable specimen of 
Aztec mosaic extant—a shield of cedar in- 
laid with 14,000 pieces of turquoise. The 
design itself, though only a foot in diameter, 
represents the whole range of a great art 
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numbered among the lost crafts. This shield 
was evidently carried in a procession or 
ceremony, and, according to Professor 
Marshall H. Saville, of the museum, was 
employed in the worship of the planet Venus. 

The museum will be open to the public 
every day of the year—on weekdays from 
10 a. M. to 5 p. m., and on Sundays and 
holidays from 1 p. mM. until 5 p. m. The 
space for the exhibition permits the showing 
of only a small part of the collection at one 
time. For the benefit of scholars, artists, 
designers, manufacturers and for the gen- 
eral public, there are elass-covered drawers 
under the cases, which can be pulled out by 
those who desire to pursue their inspection 
of the many interesting Indian objects. 








M. Seiger & Son, manufacturers of wrist 
watches, 93 Nassau St. New York, have 
applied for a patent on their “Happiness” 
wrist watch. Through an error, the an- 
nouncement that the patent was pending was 
not made in their advertisement in the issue 
of Nov. 15. 
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Jetlike Seeds Are Used as Necklaces 


in Yucatan 





[X a letter sent recently to Dr. George F. 

Kunz, the well known gem expert, 
Edward Thompson, the archeologist, now 
in Merida, Yucatan, Mexico, tells of the 
use by the natives there of a seed which 
resembles jet and which is generally used 
particularly, in necklaces, alternating with 
gold. In his letter, he says in part: 


“On one of my expeditions in the interior, 
and not so far distant from this my planta- 
tion, Chichen, I found the young women 
of a native pueblo wearing very handsome 
necklaces of what seemed to be shining 
black beads of jet, alternating with heads 
of gold filigree. Examining one of them 
closely, I found the black and shining jet- 
like beads to be nothing more or less than 
the seed of a certain plant but prepared 
after a manner that has seemingly come down 
from prehistoric times. By this process, 
that is almost ritual, the dull seed becomes 
a black and polished bead nearly if not 
quite as hard and durable as jet. I found 
that the wearing of these necklaces was not 
merely because of their beauty but because 
of deep rooted belief that the wearing 
enriched the blood of the wearer. 

“The H’Man or wizard of the pueblo, an 
old man and much respected, almost vener- 
ated by the people, because of the (to them) 
wonderful cures that he performed, told 
me that the beads not only grew harder, 
blacker and more shiny with age but they 
acted as a blood tonic to those who wore 
them, 


“I have made myself familiar with the 
habitat of the plant and the rather compli- 
cated but very effective manner of preparing 
them. I purchased of the goldsmith of the 
pueblo some 50 of the beads strung on the 
gold wire that he had intended to make 
into the links of the chain. * * * They would 
seem to be fine for rosaries, etc., etc., and 
I can procure them for the equivalent of 
four cents a piece already finished and 
strung on the brass wire that I should 
furnish them. They string them now on 
agair fibre but, for commercial purposes, 
brass wire (a circlet of which I sent with 
the gold wire), will best serve. 

“T send in this letter some half beads 
that are used to incrust in the drinking cups 
and the handles of fine machetes. They 
seem to be almost indestructible.” 








British Guiana Diamond Output 
Shows Considerable Increase 





[HE production of diamonds by alluvial 

washing continues to be larger than in 
former years. During the month of July, 
85,884 stones, weighing 17,913 carats, were 
entered at the Lands and Mines Department. 
New regulations promulgated by the Gov- 
ernment have increased the royalties pay- 
able upon diamonds. 

Many of the foreign diamond buyers with 
offices in Georgetown have either proceeded 
to the diamond fields or have established 
connections in that locality for the purpose 
of making purchases on the ground. An 
increasing quantity of stones is being pure 
chased in the interior either for cash or 
supplies. 
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If you are one of the foremost 
experienced 


DIAMOND SALESMEN 


in this Country—here is a most 
unusual 


OPPORTUNITY! 


One of the largest and oldest diamond houses 
can use a representative to cover the best terri- 
tory in this country. The man they want will 
command high immediate remuneration. He 
must be confident of a large future—or they have 
no place for him. 


THE MAN THEY WANT MAY OVER- 
LOOK THIS ANNOUNCEMENT. If you know 
him—it is an opportunity you should call to his 
attention—he can apply thru you if preferred. 


Address “J. B., 7251” 
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PROVIDENG y 


Irving R. 
Bro., 
the past week. 

The International Ring Co. has removed 
its office and plant from 95 Fountain St. to 
9 Calender St. 

Everett L. Spencer, of E. L. Spencer Co., 


Lederer, of Henry pen & 
was a business visitor in New York 


has gone to Rockledge, Fla. for a two 
weeks’ tishing trip. 

Edward Brooks and David Sinclair, of 
the M. I*. Williams Co., were in New York 
the past week on business for their concern. 

Howard D. Wilcox, of the Wilcox Co., 
has gone to Phoenix, Ariz., to join his 
family who are visiting Mrs. Wilcox’s 
parents. 

Francis J. Curley, for 19 years’ employed 
in the designing department of the Gorham 
Mig. Co. has started in business as 
modeller and designer at 776 Park Ave., Au- 
burn. 

In the case of Robert M. Macdonald 
against Morris Salk, heard before Judge 
Capotosto and a jury in the Superior Court 
last week the jury returned a verdict for 
the plaintiff for $250. 

Charles A. Russell, of the Irons & Rus- 
sell Co., and Mrs. J. Allan Buffington are 
members of the local committee to entertain 
the biennial Universalist general convention 
in this city next October. 

Bernard M. Goldowsky, head of the 
Jewelers’ Protective Society, is chairman 
for the annual ball of the Jewish Orphan- 
age of Rhode Island at the Providence- 
Biltmore Hotel on Thanksgiving night. 

Mr. and Mrs. Carmine Merola gave a 
party at their home, 75 Sutton St., Monday 
evening in announcing the engagement of 
their daughter, Miss Virginia Merola to 
Antonio Bello, a manufacturing jeweler of 
this city. 

Clark Goodchild, who has conducted a re- 
tail jewelry and brokerage store at 199 
Cranston St. for several years, died at his 
home, 416 Friendship St., last Friday, after 
a few days’ illness from pneumonia. He was 
65 years old. 

William G. Thurber, Charles Donilon and 
Walter P. Misch were members of the jury 
at the mock trial that furnished the post 
prandial entertainment of the Retail Credit 
Men’s Association of Providence, at the 
annual dinner at the Narragansett Hotel on 
Wednesday evening. 

Stanley H. Lyons, of the Lyons 
Co., as Colonel commanding the 
Train of Artillery which has had a con- 
tinuous existence since 1775, was one of 
the guests at the gala night of the Daugh- 
ters of the American Revolution at Rhodes- 
on-the-Pawtuxet last Friday evening. 

Max Granitz, who was formerly proprie- 
tor of the Weybosset Jewelry Co., 219 Wey- 
bosset St., and for the past few months has 
been conducting a wholesale jewelry busi- 
ness at 56 Washington St., has opened a 
retail store at 130 Washington St. under 
the style of the Rhode Island Jewelry Co. 
He will continue his wholesale business, 

Three public bequests are contained in 
the will of Charles D. Waite, filed for pro- 
bate Thursday in the Municipal Court. He 
left $1,000 each to the Home for Aged Men, 


Mfg. 
United 
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to the Providence Children’s Friendly So- 
ciety and the Providence Deaconess Home 
of the Methodist Episcopal Church. Mrs. 
Isabella M. Waite, widow of the testator, 
and Edwin B. Evans, his partner and son- 
in-law, are named as the executors. 

Among the jewelry buyers in this city 
during the past week were the following: 
Mr. Heimler, of Cahn, Heimler & Reins- 
creiver, New York city; G. V. Dalrymple 
and Miss Webb, of Hillman’s, Chicago; H. 
J. Marcouiller, of W. T. Grant Co., Inc., 
New York city; Mr. Foster, of Samstag & 
Hilder Bros., New York city; Mr. Walters, 
of Marshall Field & Co., Chicago; Messrs. 
Avidan and Hahn, of Lippman, Spier & 
Hahn, New York city; Sam Kunstadter, of 
Kunstadter Bros., Chicago. 


The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade was held at the University 
Club at 1 o’clock Saturday afternoon with 
an unusually large attendance and Presi- 
dent Henry Wolcott, presiding. As it was 
one. of the final meetings of the year a 
considerable : routine business was trans- 
acted to clear the files for the annual meet- 
ing which occurs the latter part of January. 
A nominating committee was named to 
bring in a list of officers for the coming 
year at that meeting. Several applications 
for membership were favorably acted upon. 
During the meeting Frederick D. Carr, of 
the Ostby & Barton Co., who is a past presi- 
dent of the association called upon George 
H. Holmes, of the George H. Holmes Co., 
and in a brief address presented him on 
behalf of the association as a token of 
recognition and appreciation for his efforts 
while he was president of the association 
for 1921, with a handsome sterling silver 
pitcher. Mr. Holmes responded in well 
chosen words. 


The agitation for a public golf course 
which had its inception at the recent meet- 
ings of the Manufacturing Jewelers’ Golf 
Association at the Metacomet Club grounds 
last May and again at the Wannamoisett 
Country Club in September, is bearing 
fruit. At the September meeting of the 
manufacturers, Mayor Joseph H. Gainer, in 
his remarks, pledged himself to support 
any definite movement that might be in- 
augurated for the establishment of a public 
golf course and said that if such a course 
ever should be established, the members of 
the Manufacturing Jewelers’ Golf Associa- 
tion would be entitled to a considerable 
measure of credit. A definite movement has 
now been launched and provision for the 
establishment of an 18-hole public course 
in Providence is made in a resolution thar 
has been introduced in the Common Council 
by Councilman Charles T. Richmond of the 
First Ward. It is proposed that the city 
purchase land, probably in the northwest 
section, construct the course and operate it 
on a self-supporting basis, charging a 
nominal fee for each player. Both Mayor 
Gainer and Councilman Richmond believe 
that the proposed course should be on the 
west side of the Providence River, as 
all the present golf links in the vicinity are 
on the east side of the river. The members 
of the Manufacturing Jewelers’ Golf Club 
have expressed themselves as favorable to 
assisting in this movement for a public golf 
course. 
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The Peerless Jewelry Co., 4 E. Eagle St. 
is holding auction sales twice daily. 

New decorations and rearrangements of 
fixtures has made a vast improvement in 


the appearance of the old established 
jewelry store of Comerford & Bush, 17 
Seneca St. 

Herman A. Reinhart, jeweler, at 1190 
Lovejoy St., returned last week from his 
annual hunting trip in the Adirondacks, 
bringing back with him a fine deer and a 
complexion born of the outdoor life. 

Flowers in profusion filled the new 
jewelry store of Louis Meyers, 582 Main 
St., which was opened on Nov. 18. 
Bouquets of chrysanthemums, American 
Seauties and carnations were sent by 
friends and fellow jewelers with best 
wishes for success. Mr. Meyers plans to 
continue his original store at 271 Main St. 
until May 1, 1923, at least, when he will 
vacate the store if he is able at that time 
to sub-lease it. 

William F. Ehmann, Sr., the Elk St. 
jeweler, has been confined to his home for 
the past two weeks with a slight attack of 
pneumonia. He is now recovering and 
when his strength permits will leave for 
St. Petersburg, Fla. for the Winter 
months. He will be joined there in March 
by his son, William Ehmann, Jr., who will 
spend that month in Florida, returning with 
his father in April, as he has been accus- 
tomed to do for several years. 

Read & Barton, Taunton, Mass., were 
last week awarded the contract for some 
15,000 pieces of silverware at their bid of 
$75,000 for the New Statler hotel which 
is scheduled to open next April. The con- 
tract for about 10,000 pieces of chinaware 
was awarded to the Onondaga Pottery Co. 
of Syracuse, their bid being $15,000. The 
silverware and china to be used in the new 
hostelry will be on display at the Tanke 


jewelry store, Main and Eagle Sts. just 
as soon as shipments are made. 
E. R. White, one of Buffalo’s pioneer 


retail jewelers, who has been in business at 
1423 Main St., for the past 35 years, dis- 
posed of stock and lease of store on Nov. 
15 to Morris Goldsman, Mr. White an- 
nounces his retirement and plans to leave 
for Miami, Fla. where he will spend the 
Winter months and possibly make that city 
his permanent residence. Mr. Goldsman 
has for some years been identified with the 
retail jewelry business, at the present time 
operating a store at 406 William St. He 
also occupies a temporary location at 523 
Main St., where he has been holding auction 
sales for some weeks past. Mr. Goldsman 
is a licensed auctioneer and plans to per- 
sonally conduct a series of sales at the 
store which he has just purchased. 








Sixty-five new members have been added 
to the roll which is a 100 per cent increase 
in three days in the “Nutmeg” State in the 
campaign under the leadership of Walter H. 
Mellor, field secretary of the American Na- 
tional Retail Jewelers Association. A total 
of 25 new members in a period of 12 hours 
breaks all his previous records. 
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GORHA 


Sterling Silver Designs 
of the Gorham Interests 


Gorham Sterling Silver is created by master designers at the various 
plants, by artists of first rank and long experience. Consequently the produc- 
tions of the GORHAM INTERESTS have a special artistic value, a perma- 
nent value, an investment value, known only in the Fine Arts. 

After any article is designed, it must be expressed in some material. 
When a fine design is rendered in an important medium, we have an added 
value. To fine art is added precious material. To beauty is joined worth. 
The design of the GORHAM INTERESTS, expressed in Sterling Silver, 
have this double value. 

Following the Design and the selection of Material, comes the process of 
manufacture. If we add to fine design and choice material, careful expert 
workmanship, we evolve a third point in high quality. In the Sterling Silver 
of the GORHAM INTERESTS, the chain is unbroken. The four plants 
cherish traditions of the highest standards, 

The patterns of Gorham Sterling Silver are so numerous and varied that 
to beauty, worth and character we may add a fourth merit—that of Exclusive- 
ness. As the designs embrace the various periods of art and are simple or 
elaborate, as the case may be, the user of Sterling Silver has a wide range of 
selection, wider, in fact, than is offered by any other organization. This con- 
sideration brings to the mind of the hostess the satisfied feeling that her din- 
ner table is furnished, not from one of a few patterns, but from one of a great 
many, and is, in a high degree, exclusive. 

In the early days of the Gorham Company, when machinery was new, it 
was introduced into the making of Sterling Silver, not that the product should 
be less fine, but that it might be brought into wider use by means of ma- 
chinery. The watchword of the GORHAM INTERESTS is “Sterling Silver 
of the Highest Quality, but not the Highest Price.” Quality for quality, De- 
sign for design, Material for material, Workmanship for workmanship, Pat- 
tern for pattern, GORHAM Sterling Silver is the cheapest. 


THE GORHAM INTERESTS 


5th Avenue and 36th Street, New York City 














CIRCULAR November 22, 1922. 











































November 22, 1922. . 





PUBLISHED EVERY WEEK BY 
The Jewelers’ Circular Publishing Co 
L. J. Mulford, Pres. & Treas. V. S. Mulford, Vice- 
pres. Charles A. Brodek, Sec’y. 
11 JOHN ST., COR. BROADWAY, NEW YORK 


TELEPHONE: CABLE ADDRESS: 
1148 CORTLANDT JEWLAR, NEW YORK 


Vol. LXXXV. November 22, 1922 No. 17 














Subscription in United States and Mexico - $4.00 
Dominion of Canada - - - - 5.00 
Other Countries of Postal Union - - 7.00 
Single Copies - - - - - -20 








index to News and Special Articles 





Page 
Some of the New Jewels of the Fall season 
Which Are to be Featured as Gifts During 
the Holidays 9-71 
Monograms of Various Kinds............... 3 
The Production of Precious Stcnes in 1921..75-77 
The Public Will Think of Jewelry this Christ- 


emer eee e eres e seers eeeeeeees 


BASED. aiaveatalarncs aca aie (Gis eons ai6 naa o20 eine 00.016 79 
Death of Charlies: D, Davis .6ccscceccasineese 79 
Death of Edward R. Kant .....cccccccsseces 79 
Clerk Who Confessed Stealing from Employer 

Continues to Work in Same Store Pending 

2 Re Sarr erent cero see Oo 
Directors of Jewelers’ Vigilance Committee 

Discuss Marking Law ..........sseeesers 81 
Roy Dickerson, Notorious Crook, Escapes From 

Prison pis ele Siegal S.0als'4 teeesineegesecies -O% 
Why Palladium Should Not Be Used With 

NE so sas vints eeu ies caerer'e © ecw siaae ci 83 
"THe. TIOWO. FEOM PMG as a:0:0.0:0i6)6:0:4:0:6:6:0'4: 0:0 85 
Novelties Seen in New York ..........ccccee 87 
Boston Mayor Vetoes Auction Amendment.... 87 
San Diego, Cal., Concern Sells Engraving... 89 
Boston Jewelers’ Club to Extend Activities... 89 
Leon Proujansky of Conjoint Jewelry Cor- 

poration, New York, Pleads Guilty to In- 

CONE, 6 oa Wowie aa Wa en a ae 6 oe ae ee «4 91 


Hoboken, N. J., Jeweler Held Up and Robbed. 91 
Merchants’ Association of New York Celebrates 
25th Anniversary and Stages Membership 


LO ae ere en ere 93 
Baltimore, Md., Returns From New Mexico 
VME FOUR TIE x 69-6 6:6: 6.0.0 orebgie ¥es 08.050 93 
Seymour Co. Awards Prizes to Winners in 
Contest for NOW PIQOME 66 .c6sasinws ewes cess 93 
Harry Baum alias ‘Morris,’ Notorious 
SNP ETTROH, PANMOMUOR 655.05 55900 06s a dialorsierecet 95 
Man Given Conditional Pardon Again in Police ' 
EMIEE 2 aise saisiatwuaselavs aia © atavES alae oo bia a ae eras 9 
Edward Gotsch, St. Louis Jeweler, Succumbs 
STINE 5.e5 nc oi raile Soe ce eae ao ees 95 
Directors of New England Manufacturing 
Jewelers’ and Silversmiths’ Association Hold 
PUEUAN DIRECT iG a 4a: v8 dias 466 de 0 Ks a des 6 he 97 


President Hufnagel of A. N. R. J. A. Issues 
Statement Urging Promotion of Golden Rule 97 
Indictment Against Providence Jewelers Dis- 
missed by United States District Court..... 97 
Flames Damage Boston Office Building....... 97 
Herbert M. Rothery, Notorious Pennyweighter, 


BONNE 0 TRNGON G 5si5 cls casas bese 4058410 aincoterdGseeacess 99 
Death of Bdwatd A; Bush eek sc ocsccessncsocs 99 
Young Woman Caught in St. Louis, Mo., 

Wanted in Other Cities .........ccceccee 99 
Plans Complete for National Jewelers’ Board 

re de i SE PS Sm 101-103 
Results of Membership Drive of A. N. R. J. 

Pas A) DROW. NAT SEBO ooo 54.6916 o:4 ke ccos ores 103 
Review of the Platinum Market ............. 103 
Museum of the American Indian Opened in 

BNW EMANENE re Nclore? oe one Aa eeowin coe nciaecve 105 
Where Seeds Are Used as Necklaces......... 105 
British Guiana Diamond Output ............. 105 
The Romance of Wedgwood Ware .......... 127 
Hints for the Dealer Conducting a Gift De- 

eens OOO OO Oe 129-133 

o You Carry Serving Trays?............... 133 


Gift Departments Coming in a Jewelry Store. 
135-137 
How to Do a Bigger Christmas Business...139-141 
How the Banker Can Help the Retailer in His 
Business 


srerstaisleleieiay cia orsie sree) era eieisie: oreiciavoreieiera 143 

Just Before Christmas ........-............. 145 
Christmas Watches for FURNOTSS 60:6 5:8 a.0 004.21 145 
BOM MNR IVAN a cceicig sce Siaceiaho eisai 145 
The Centenary of Brecuet ............ 147-149 
Through the Ages with Father Time......... 149 


Two Watches in One 





THE JEWELERS’ 


OMMENTING on 

a recent editorial 
in THE JEWELERS’ Cir- 
CULAR, urging uniform 
action in regard to the establishment of 
Silverware Week in the United States, and 
commending this journal for the stand that 
is constantly taken for unanimous trade ac- 
tion in establishing any custom or movement 
to which jewelers are asked to lend their 
aid, an old and valued correspondent goes 
on to say: 


A Uniform List 
of Wedding 
Anniversaries 


“Your journal has done much in the 
past in the way of obtaining uniformity 
of lists used by jewelers, particularly in 
the way of birthstones, and I feel that 
you could do the trade a great service 
if you can publish a list of wedding an- 
niversaries and their significance on 
which we can also agree as we did in the 
birthstone matter. 

“The wedding anniversary is a most 
important matter to the jeweler, and out- 
side of the first, fifth, 10th, 15th and 25th 
and 50th, the public seems to know little 
on the subject, but are open to sugges- 
tion as to the proper way of celebrating 
those in between. Can not the jeweler, 
therefore, help to educate the public and 
help himself in business by agreeing on 
the proper anniversary to be celebrated 
by the giving of bronze, crystal, china, 
novelties and the different jewels? 

“Tf we all had the same lists, the public 
would accept these as authentic and 
much additional business could be culti- 
vated by the dealers in our trade.” 


The correspondent enclosed some lists 
used in certain sections of the country which 
covered every wedding anniversary up to the 
25th and anniversaries of five-year intervals 
thereafter, suggesting that these be used as 
a basis for the jeweler to form his list. 

That the matter taken up by this man is 
important to the trade, we are willing to 
agree and that jewelers who use wedding 
anniversary lists should use a list based on 
some authority and in agreement with those 
used by their brother jewelers, goes without 
saying, but whether or not it would be wise 
of the jewelry trade to establish such a list 
for the people of the United States, is a 
question on which we have serious doubts, 
because we feel that an action by a single 
trade on such a matter might not only be 
resented by merchants in other industries 
but also create antagonism on the part of 
the public who might feel that the jeweler 
was doing this simply to benefit himself or 
increase sales in the particular lines of arti- 
cles he carries. It was possible for the 
jeweler to establish an authentic list of 
birthstones because this is strictly within 
his province and is a matter in which he is 
most familiar, as well as the one in which 
he is most interested. But in regard to 
wedding anniversaries, the interest is gen- 
eral and he has no more right to assume 
the position as arbiter than would the 
representatives of any other industry or any 
class of our population. 

However, we feel that it is up to the 
jeweler to work for an authentic and uni- 
form list of wedding anniversaries in every 
way possible without attempting to dictate 
what they shall be. This might be done 
through joint committees of other indus- 
tries or through the agitation of the question 
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through the magazines that go to the home 
and family, and in such movement the 
jeweler and his friends will, of course, be 
free to make their own suggestions or pro- 
pose tentative lists which they feel are most 
appropriate. 

The significance of the wedding anniver- 
saries and the appropriate presents to be 
given on each, while an important one to 
the jeweler, is not a question of the jewelry 
trade, it is one that affects more or less 
everybody in the United States. To treat 
it as a question of our industry would be 
deemed presumptuous on the part of the 
public and be apt to cause antagonism that 
would result in more loss than benefit. But 
the jeweler can always express to customers 
his opinion as to what is an appropriate 
present for a wedding anniversary and in 
doing so, should adhere as closely as pos- 
sible to accept a tradition and to the lists 
used by his brother jewelers. 





Trade Dinner to Dis-( )NE of the most 
cuss New National, important events 
Marking Law i the jewelry trade 
of the country is the 
trade dinner to be held tomorrow (Thurs- 
day) evening, Nov. 23, at the Hotel Wal- 
dorf-Astoria, under the auspices of the Na- 
tional Jewelers Board of Trade, for this 
dinner is essentially a meeting of the vari- 
ous elements of our industry to discuss 
finally and pass upon a synopsis of the Na- 
tional Stamping Law soon to be introduced 
into Congress to take the place of the 
Stamping Act passed in 1906. Every jewel- 
er who possibly can attend the affair should 
do so, first, because it will give him an idea 
of the scope of the legislation proposed, and, 
second, give him an opportunity to make 
suggestions in regard to the ground that 
should be covered. A similar meeting was 
scheduled to be held in Chicago last night. 
Ever since the National Stamping Act 
went into effect over 15 years ago, there 
have been attempts made to improve the 
legislation and extend its scope to cover dif- 
ferent abuses in the marking of precious 
metals that have grown up in the industry, 
in addition to enlarging this field to cover 
platinum, which was not considered as a 
factor in the jewelry trade when the act was 
signed by President Roosevelt. Under the 
auspices, first, of the National Jewelers 
Board of Trade, then the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, and later the ‘ewelers’ Vigi- 
lance Committee, various conferences have 
been held of the different elements in our 
trade, looking to agreement on amendménts 
to the National Stamping Act. But, unfor- 
tunately, no material progress has been made 
until within the last year or two. For some 
time past, very effective work has been done 
by the New York and New England jewelers 
as well as by the different organizations rep- 
resenting the different branches of the trade, 
platinum, gold, silver, silver plate, toward 
drawing a legislation that would cover the 
abuses in quality marks in their particular 
industries, and the result of this sectional 
work has been brought together in a pro- 
posed draft of the National Law, under the 
auspices of the Jewelers’ Vigilance Commit- 
tee, and worked out by their counsel and the 
counsel for the New England jewelers. 
In this work the National Jewelers Board 
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I] Sure that you send for yours now 
A7034 A7023 A7035 
Complete assortment for less than $130 
, Price Subject to Jewelers’ Circular Key 
All three are of 18 kt. white gold with 
snappy full cut diamonds of unusual 
Color & Brilliancy. The end rings 
contain 10 point stones with sapphires and 
the center two 5 pointers with square 
sapphire. 
A real Holiday special which should re- 
sult in bigger Christmas Business. 
Cross & Beguelin 
| Wholesale Jewelers 
| “59 Years on the Lane” 
| 21-23 Maiden Lane New York City | 
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of Trade has also been represented, and it 
was decided that the trade dinner of the 
Board, to be held tomorrow night, should 
be used as the occasion for the Jewelers’ 
Vigilance Committee and its counsel to pre- 
sent to the members of the industry at large, 
a synopsis of the act as already agreed upon, 
that the trade may be conversant with the 
legislation before the matter is introduced 
into Congress. For this reason, all mem- 
bers of the industry in all parts of the 
country are invited to attend, and while, of 
course, there will be a large delegation of 
the manufacturers, wholesalers and retailers 
of New York, it is known now that there 
will also be a large delegation of the various 
elements of the trade in Newark and other 
parts of Jersey, as well as a delegation from 
the New England industry and the jewelers 
of other States as far west as Chicago. 
Owing to the importance of the legisla- 
tion to the jewelry trade, it is absolutely 
necessary that all our members be conver- 
sant with it, as well as have an opportunity 
to make needful and helpful suggestions, and 
the affair at the Waldorf-Astoria tomorrow 
night will give this opportunity, and the in- 
formation given out and the discussions 
which will ensue will be the subject of in- 
terest to every one in every branch of the 
jewelry industry of the United States. 








Mexican Government Grants Concession “or 
Pearl Fishing 

Santa Rosaria, Lower — California, 
Mexico, Noy. 15.—An exclusive concession 
for exploring and exploiting the waters of 
the middle and upper part of the Gulf of 
California for pearls has been granted Paul 
Basin of Paris, France, and Paul Opeda and 
Telesofro Navarro of La Paz by the Mexi- 
can Government. The owners of the con- 
cession will form a company and establish a 
large fleet of pearling ships. 

It is stated that in addition to obtaining 
pearls in the natural way by means of div- 
ing for the bivalves that contain the gems 
the company will cultivate pearls on an ex- 
tensive scale. This artificial production of 
pearls is now being successfully carried on 
near La Paz by Japanese. It has long been 
known that pearls are to be found in great 
numbers in the water bordering the coast 
of Lower California, extending north and 
south of Santa Rosalia for more than one 
hundred miles, but heretofore the Mexican 
Government has refused to permit the de- 
velopment of the industry in this part of 
the Gulf of California. Pearl fishing has 
been the principal industry of the people of 
La Paz for many years. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Nov. 18, 1922. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,250,938.92 
Gold bars paid depusitcrs.......... 103,212.33 
BURGOS 2 oe ecu UresKuoes es eSuee $1,354,251.25 


Of this the gold bars exchanged for gold 


coins are reported as follows: 
Date. Exchange. 


ON | Re A ee eer — $419,452.49 
LSS | See eer ie 5 ou : 278,433.23 
LC ARS | Pe eae ihe ; 200,730.73 
oC" ae | Sere ; , = : 128,676.02 
fe | ee ‘ Son ede : 134,350.42 
Nov. 18... Paemyneetied are 89,296.03 


$1,250,938.92 
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Louis Baumgold, of Baumgold Bros. & 
Co., cutters of diamonds, 71 Nassau St., 
sailed for Europe recently on the Maure- 
tania. 

Moise Engelsman, 51 Rue Chateau-dun, 
Paris, France, is on a trip to this country 
and while here is visiting the merchants 
whom he represents abroad. 

Max Wile, president of the Wile Import- 
ing Co. Inc., importer and manufacturer, 
320 Fifth Ave., is sailing for Europe this 
week on a Spring buying trip. 

According to an announcement made last 
week, the new firm of Moise Hirsch, Inc., 
has opened an office at 6 Maiden Lane, 
where it will import fine watches, specializ- 
ing in movements for the jobbing trade. 

According to an announcement made last 
week, Henry Paul Hirschberg, son of “Sig” 
Hirschberg, importer of diamonds and pre- 
cious stones, 65 Nassau St., was married on 
Monday, Nov. 6, to Miss Ruth Preist, of 
Providence, R. I. 

At Albany, N. Y., last week, a charter 
of incorporation was filed by the firm of 
Louis Manheimer & Bros., jewelers, this 
city. The capital is $300,000 and the incor- 
porators are W. S. and B. H. Manheimer 
and J. C. Goodman. 

Samuel Lenkowsky, of Samuel Lenkow- 
sky & Son, importers of diamonds, 71 Nas- 
sau St., sailed for Europe on Tuesday, Nov. 
14, aboard the steamship Aquitania. Mr. 
Lenkowsky has gone abroad to visit the for- 
eign diamond markets. 

Miss Estelle West, daughter of Bernard 
West, manufacturing jeweler, 171 Broad- 
way, who has been acting as bookkeeper for 
her father, was married on Sunday to Jo- 
seph Feldman. A reception was held at the 
Broadway Central Hotel. 


A. G. Poguel, a traveling representative 
for Skaletzky & Schutte, 61 Beekman St., 
reported to the Chicago police that he had 
been the victim of a sneak thief while in 
that city recently. He reported the loss of 
a small number of samples. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Rivoli Pearl 
Co., this city, authorizing the concern to 
make pearls and jewelry. The capital is 
$10,000 and the incorporators are B. and M. 
W. Solar and G. M. Harris. 

Among the passengers sailing for Europe 
on the Aquitania on Tuesday, Nov. 14, was 
S. C. Powell, of S. C. Powell & Co., dealers 
in diamonds, 15 Maiden Lane. Mr. Powell 
will visit the European diamond markets and 
will be gone for about eight weeks. 

B. Moskowitz, of B. & I. Moskowitz, im- 
porters of diamonds, 71 Nassau St., re- 
turned from Europe recently on the Ma- 
jestic, after a 10 weeks’ purchasing trip. 
During his trip to Europe, Mr. Moskowitz 
Visited the various foreign diamond markets. 
A regular monthly meeting of the Hollow- 
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ware Manufacturers’ Service Bureau will be 
held tomorrow (Thursday) morning at 10.30 
o'clock in the State apartment of the Wal- 
dorf-Astoria Hotel, 34th St. and Fifth Ave. 
The meeting will be followed by a luncheon 
at 1p» a 

A membership drive was launched last 
Monday by the Fifth Avenue Association, 
of which organization many jewelers of this 
city are members. The campaign was out- 
lined at a luncheon held in the Hotel Bilt- 
more on Monday. The drive will continue 
all this week. 

George Fine, who is associated with the 
firm of M. Fine, 87 Nassau St., sailed for 
the uropean diamond markets on Tuesday, 
Nov. 14. Mr. Fine was married on Sunday 
evening, Nov. 12, and two days later left 
for Europe with his wife aboard the steam- 
ship Aquitania. 

The firm of T. K. Fishel-C. A. Bugli, Inc., 
jewelers, now located at 45 Lispenard St., is 
moving on Dec. 1 to its new factory at 329 
E. 29th St. The concern, in its new quar- 
ters, will have a great deal of additional 
space and the factory will be equipped with 
every modern appliance for the manufacture 
of celluloid hair ornaments. 

Otto F. Miller, manager of the clock de- 
partment for Geo. Borgfeldt & Co., will sail 
on the George Washington, Nov. 28, for 
Germany, where he intends to visit the va- 
rious clock manufacturers in the Black For- 
est that supply the Borgfeldt concern. Mr. 
Miller intends to return to this country 
about the middle of January. 

J. Edgar Simonson, well known in the 
gem trade and for many years of the old 
firm of Ludwig Nissen & Co., starts for the 
south next week and will sail for Florida 
on the Clyde Line, Nov. 25. Mr. Simonson, 
who has been in poor health, has been living 
at Red Bank, N. J., but has gone south for 
the Winter, which he will spend at Daytona, 
on the advice of a physician. 

Mrs. John L. Shepherd, widow of the late 
Col. John A. Shepherd, who has spent two 
months in the east, left for Pasadena, Thurs- 
day, which place she has selected as her per- 
manent home. Mrs. Shepherd was the guest 
of Mr. and Mrs. Edward H. Hufnagel at 
Mt. Vernon, N. Y., for the week preceding 
her return to the west and had an oppor- 
tunity of visiting many of her relatives while 
in the environs of New York city. Her 
health is greatly improved and she expresses 
her sincere thanks for the many acts of kind- 
ness which the jewelers from all parts of 
the country have shown her. 

On Monday evening, Nov. 13, Rube H. 
Fogel, of R. R. Fogel & Co., exporters of 
jewelry, 173 Broadway, was the guest of 
honor at a banquet given by the officers and 
members of the Upper Manhattan Property 
Owners’ Association. During the evening 
many pleasant and complimentary speeches 
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were made, especially one delivered by Har- 
old M. Silverman, who, in an eloquent and 
interesting manner, described the fine quali- 
ties and pleasing personality of the honored 
guest. Following his talk, Mr. Silverman, 
on behalf of the officers and members of the 
association, presented Mr. Fogel with a 
handsome loving cup, suitably inscribed. 
This cup was given in appreciation of the 
services rendered by Mr. Fogel as president 
of the association. 

Two men believed by the police to have 
participated in the hold-ip and robbery re- 
cently of A. Kleinhaus, a diamond dealer, 93 
Nassau St., were arrested several days ago 
and held for identification. Shortly after 
their arrest the two men were brought be- 
fore Mr. Kleinhaus, but the diamond im- 
porter was unable to identify them as the 
pair who, on the night of Nov. 6, held him 
up and relieved him of a wallet containing 
diamonds worth $14,000 and $500 in cash. 
As a result, the men have been released and 
the police are still searching for the bandits. 
As briefly reported in these columns last 
week, Mr. Kleinhaus was held up near his 
home in the Bronx. In speaking to a JEWEL- 
ERS’ CIRCULAR reporter, he stated that short- 
ly before the robbery he had gone to a safe 
deposit vault in Maiden Lane and had taken 
out the wallet containing the diamonds and 
put them in the inside pocket of his vest. 
He stated that he went directly to his home, 
and some time later in the evening went to 
the barber’s and made other preparations to 
leave for a trip west the next morning. On 
his way home from the barber’s, Mr. Klein- 
haus told the reporter, a man accosted him 
on 156th St., between Beck and Fox Sts., 
and asked him for a match. Before he could 
comply with the stranger’s request, a second 
man came along and put his hand over the 
diamond importer’s mouth, while his com- 
panion went through Mr. Kleinhaus’ pockets. 
He finally came upon the wallet containing 
the diamonds, and after taking the gems and 
cash warned Mr. Kleinhaus to make no out- 
cry. Then they jumped into an automobile 
and disappeared. The $500 in cash taken by 
the men and $3,000 worth of diamonds were 
owned by Mr. Kleinhaus, while the re- 
mainder was the property of his brothers in 
Antwerp. Mr. Kleinhaus stated that his dia- 
monds were not insured. He described one 
of the men as being about five feet five 
inches tall, weighing about 150 pounds, and 
being probably 32 years old. He has a dark 
complexion and a flat nose. The other man 
is about five feet seven inches tall, weighs 
about 140 pounds, and is believed to be be- 
tween 35 and 40 years old. 

A meeting of the creditors of the Lion 
Watch Co., now in bankruptcy, will be held 
on Wednesday, Nov. 29, at 11.15 a. M., at 
the office of Referee in Bankruptcy John J. 





(Continued on page 115) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


= Representative Watch Jobbers 
a ee are Solidarity Jobbers 
wm autre SOLIDARITY WATCH CASE CO. “¥2.isc#i2se™ 


OSCAR M. GAMMON . 
VicePrevident 15 Maiden Lane, New York = “STiinry"Years) Asst." Secretary-Tressurer 





























ONE HUNDRED YEARS OF P ICCADILLY 
COMMERCIAL BANKING — B AGS 


are a distinctive creation, 
the vanity box, which is 
skillfully concealed in the 
frame, being an exclusive 
feature, PICCADILLY 
MESH BAGS are now 
made in SOLDERED 
Mesh as well as UNSOL- 
DERED Mesh. 





We solicit accounts of 
Jewelers and Affiliated 
Trades with a_ full 
knowledge of its re- 
quirements created by 
an experience and serv- 
ice not equalled by 
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— BAGS may be obtained in 
Gold Plate, Silver Plate, 
Sterling Silver and 14 Kt. 
Gold. 
Order through your 
Patented Sune 4, 1918, No. 52092 regu lar jobber 
Main Office: 149 Broadway, New York City Aut Geb, Si, 2058, He. 1,608.610 or ask for catalog. 
Branches: Battery to the Bronx Lippmann, Spier & Hahn 

Resources Over $200,000,000 ——_ inert Jewelry and Novelties 
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Townsend, 299 Broadway. At the meeting 
several reports will be read and discussed, 
and the first and final dividend will be de- 
clared if there are any funds applicable for 
this purpose. 

Alfred G. Schwitter, jewelry engraver, 
has leased part of the 12th floor at 1 Maiden 
Lane. 

Bernard Alshutz, jeweler, 23 N. Main St., 
Shenandoah, Pa., is visiting this city and 
was among the callers at the offices of THE 
JEWELERS’ CircULAR on Monday. 

l.eo Bernstein, who was formerly in the 
employ of M. Seiger & Son, manufacturers 
and wholesale jewelers, 93 Nassau St., has 
severed his connection with that concern. 

Jules Schwab, of Jules Schwab & Co., im- 
porters of French noveities, 377 Fifth Ave., 
is in Europe in the interest of his concern 
and is expected to return about Christmas. 

The jewelry trade is hereby notified that 
Samuel Fagin is no longer connected with 
Tue JEWELERS’ CircuLAr Publishing Co. 
in any capacity, nor has he been for several 
months. 

The Metropolitan Credit Co., dealer in 
diamonds, watches and jewelry, 47 W. 42nd 
St., has leased a store in the Fischel build- 
ing, Broadway and 42nd St., for a number 
of years at a rental aggregating $100,000. 
At the new quarters the concern will do a 
credit jewelry business and expects to open 
about the Christmas holidays. 

The trial of Alex, Morris and Harry C. 
Arnow, 6 Maiden Lane, was scheduled to 
start last Monday before Judge Mack of 
the United States District Court, Criminal 
Term. Owing to the fact that other cases 
are pending, the Arnow trial was put over 
until next Monday. It will be recalled that 
these three brothers were indicted several 
months ago on charges of conspiracy. 

The Metropolitan Museum of Art an- 
nounced last week that Mr. and Mrs. Robert 
W. de Forest had presented to the museum 
an addition to the building which is to be 
devoted entirely to American art of the 
Colonial, Revolutionary and early Republi- 
can periods. The plans for the structure 
have been prepared by Grosvenor Atterbury 
in collaboration with the museum authori- 
ties, and work upon it has already begun. 
It will be a three-story building measuring 
about 81 feet by 60 feet, standing by itself 
in what will ultimately be a large courtyard 
of the museum, connected by a passageway 
with the north end of the Morgan Wing, 
with which it will form an L, and will con- 
tain 18 exhibition rooms, mostly of a small 
and domestic character befitting the objects 
to be installed in them. Mr. de Forest is 
president of the Metropolitan Museum of 
Art. 

Stephen Varni, of the Espositor, Varni 
Co., lapidaries, 15 Maiden Lane, accom- 
panied by his wife and their son, Stephen 
Varni, Jr, returned from Europe last 
Saturday aboard the steamship Paris. Mr. 
Varni made the most extensive European 
trip of his career and remained abroad for 
nine weeks, during which time he visited 
the colored stone markets of Germany, 
France and Switzerland. Mr. Varni stated 
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that fine specimens of colored stones are 
scare just now. This condition he attri- 
butes to the fact that the merchants of 
France and Germany are compelled to buy 
the stones in the rough from other countries 
and in paying for them must pay in dollars 
instead of the prevailing currency of these 
European countries. The use of the dollar, 
stated Mr. Varni, is prevalent in many parts 
of Europe. In Germany, he said, the fac- 
tories are working with full forces and they 
are enjoying big business. 

The local police department received a 
report last Monday that Louis Maratsky, 
who gives his home address as Hudson, 
N. Y., and who comes to this city three 
days every week to sell jewelry on Broad- 
way in the theatrical district, had been lured 
to a hotel on West 49th St. and relieved 
of 14 diamond rings worth $3,680. The 
victim, it is said, received a phone call on 
Monday supposedly from a woman asking 
him to call at the hotel on West 49th St. 
When he got there, Maratsky, it is claimed, 
was confronted by two men who brandished 
revolvers. The bandits, it is reported, 
trussed the jeweler up with sheets which 
they ripped off the bed and searched him. 
They overlooked two diamond"rings he had 
in his vest pocket. One of them took two 
gold watches from Maratsky’s overcoat 
pocket but after looking at them returned 
them to the jeweler. They then locked 
Maratsky in the bathroom and departed. 

The Customs House officials are gettinz 
very particular regarding possible smuggling 
and careful examination is accorded all 
jewelers returning from Europe. James 
Duncan Leys, of Leys, Christie & Co., re- 
turned last week and his baggage was thor- 
oughly scrutinized. He declared his shirts, 
colors and ties, and not having anything 
violating the Eighteenth Amendment, was 
spared humiliation on that score. However, 
when all was completed the customs officer 
made a final appeal and said: “Now, you 
are sure you have declared everything.” 
“Yes, yes, absolutely certain,” said Leys. 
“Well, then, how about that pearl and 
sapphire pin you are wearing?” “Oh! by 
Jove, 1 completely forgot that,” said Mr. 
Leys. “Alright, come around to the ap- 
praiser’s office and we'll have it valued.” 
“But——” “But nothing, come around with 
me.” So there was nothing for it but that 
they visit the appraiser, who, upon examin- 
ing the pearl, said: “Why this must be 
worth $4,000.” “But——” broke in Leys 
again, but was not allowed to tell. After 
everything was discussed and Leys was 
visualizing how it was to look for the inside 
out, he was finally allowed to say some- 
thing, which he did decidedly to the point. 
He said: “Gentlemen, I am sorry to dis- 
appoint you, but that pearl is an imitation, 
has been in my possession for many years 
and has been back and forth to Europe 
with me on all my trips in that time.” 

After serving 18 years as an employe of 
the National Jewelers Board of Trade, J. 
Warren Vreeland, auditor, has resigned. In 
recognition of his 18 years of service Mr. 
Vreeland was presented last Wednesday 
with a handsome gold watch, chain, knife 
and cigar cutter by the Board. The 
presentation was made by G. H. Niemeyer, 
president of the Board, in the presence of 
all of the employes at the executive office 
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of the organization. In making the presenta- 
tion Mr. Niemeyer addressed Mr. Vreeland 
in a manner befitting the occasion, and 
lauded Mr. Vreeland’s service and fidelity 
to the Board, during his 18 years of associa- 
tion with that organization. The whole af- 
fair came as a complete surprise to Mr- 
Vreeland. At first he was lost for words 
with which to express his appreciation. The 
watch is an Elgin timepiece of the “Presenta- 
tion Series,” and is unique. The case is 
rose-colored with brocaded back. The 
movement has 19 jewels and is known as the 
C. H. Hurlburd movement. Mr. Hurlburd 
is president of the Elgin concern. The dial 
of the watch, instead of showing numerals, 
has each number spelled out. On the inside 
of the case is engraved the following in- 
scription: “Presented to J. Warren Vree- 
land by the National Jewelers Board of 
Trade, in recogniton of 18 years’ conscien- 
tious and competent service, Nov. 15, 1922.” 
Mr. Vreeland has not announced his future 
plans, but it is believed that he will retire 
from all business activities. He will re- 
main with the Board, however, until Charles 
Vroom, formerly auditor for Larter & Sons, 
becomes familiar with the work of Mr. 
Vreeland’s department. The resignation of 
Mr. Vreeland was received by the directors 
of the Board with sincere regret. 











TRADE CONDITIONS 


The past week has not seen many visitors in the 
Kansas City market, evidently many waiting for 
American Royal week, when several attractions 
may be enjoyed in connection with business trips. 
Buying by retailers continues to show slight im- 
provement, and reports from the territory are that 
the public is buying better also. 





The Kansas City wholesalers held their 
November meeting at the Carlton Hotel. It 
was a dinner event. All but two of the 
members were represented. The organiza- 
tion discussed the fare refund plan which 
has been tried out this Fall, and it is likely 
that the plan will be continued. 

Among recent visitors to the Kansas City 
market were H. C. Hansen, St. Mary’s,. 
Kans.; F. R. Smith, Emporia, Kans.; J. B.. 
Frees, Shidler, Okla.; C. E. Treman, Cali- 
fornia, Mo.; C. J. Keil, Clinton; W. C. 
Perry, with P. C. Grove, Okmulgee, Okla. ; 
C. S. Hixon, Richmond, and B. G. Gustaf- 
son, Lawrence, Kans. 

Six new people have already been added 
to the force of the C. A. Kiger Co. to help 
look after the Christmas rush. E. A. Kiger 
is making a short business trip to the east- 
ern part of Kansas. Leslie White, travel- 
ing for the concern, has completed his far 
western trip and is now taking a two weeks’ 
route through Oklahoma. 








New Enterprises. 





A. Siegman will open a jewelry store on 
Tremont St., Kewanee, III. 

A. Tivol has opened a jewelry shop at 
446 S. Hill St., Los Angeles, Cal. 

A jewelry store has been opened by S. P. 
Blaser at 2131 W. Jefferson St., Los. 
Angeles, Cal. 





114 | THE JEWELERS’ CIRCULAR November 22, 1922. 








The Predominant 
Position 


of the weekly trade paper is due to the quickened pulse of the times. The 
leisurely characteristics of business, of a third of a century ago, have passed. 


Now the telegraph, the cable, the telephone, the wireless, the typewriter, 
the adding machine are perfected things—they form a vital part of com- 
mercial life and their daily use has tremendously speeded the transacting 


of business. 


Publications have kept abreast of business in the general process of speed- 


ing up. 


Formerly, when there was less to report, the monthly satisfactorily met 


trade requirements: 


Now the dealer demands a quicker means of ascertaining what is going on 
—and the advertiser demands a quicker way of reaching his clientele. 


As a result of these demands, the weekly 














publication has come to dominate the field 
in practically every sphere of endeavor. 


Seven Reasons for 


Jewelers’ Circular The greatest of all advertising mediums, 
Supremacy The Saturday Evening Post, is a weekly; 

1st —Lowest Advertising Rate the next largest, The Literary Digest, is a 
per thousand circulation weekly. In the various industries the 

and—Largest Circulation weekly publications lead. There is the 
—- 10,000 copies Iron Age, for example, The Dry Goods 

Economist, the Electrical World, The 


3rd—Highest Quality Circulation 
all paid—at the highest American Machinist, The Hardware Age, 


subscription price 


4th —Greatest Purchasing Power ‘en 
wcsasieility +h thewwt own trade—The Jewelers’ Circular, a 


dealers of the country 


sth —Most Thoroughly Read 


all the news—and first 


The Boot and Shoe Recorder. and in our 


weekly, stands predominant. 

















6th —Real Dealer Influence 


because of commanding 
trade position 


7th —The Prestige of Over a 
Half-Century of Service 
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A. Milne, of Newark, has been granted 
a patent for a watch holder. 

Walter S. Noon, of Clark & Noon, Inc., 
manufacturing jewelers at 50 Walnut St., is 
visiting the trade in Boston in the interest 
of his concern this week. 

L. Lelong & Bro., Inc., Marshell and Hal- 


sey Sts., refiners, smelters and assayers, 
have enlarged their plant. The assay de- 
partment, particularly, has now about twice 
the floor space it had before. 

W. H. Tichenor leaves this week for a 
trip which will include visits to the trade 
in Philadelphia, Baltimore and Washington 
in the interest of W. H. Schwartz & Co., 
manufacturing jewelers at 337 Mulberry St. 

Charles Hartegen, 362 Summer Ave., and 
Matthias Stratton, of 63 Court St., are mem- 
bers of Essex County grand jury for the 
second half of the September term, which 
was sworn in by County Clerk Scott last 
week, 

Augustus V. Hamburg, formerly presi- 
dent of the New Jersey Automobile and 
Motor Club, speaking at the monthly get- 
together meeting of the organization, urged 
the club to take every measure to assure that 
the $40,000,000 highway bond issue funds 
are properly expended. 

Curtis R. Burnett, of the American Oil & 
Supply Co., has been appointed chairman of 
the nominating committee to name a holiday 
clearance committee of the Welfare edera- 
tion of Newark to see that all needy fami- 
lies are cared for on Thanksgiving Day and 
Christmas by the various welfare organiza- 
tions of the city. 

Incorporation papers have been filed for 
the Elgin Jewelry Co., whose registered of- 
fice is at 242 Market St., Newark. The reg- 
istered agent is Isadore Sonnabend. The 
authorized capital stock is $100,000. The in- 
corporators are Olga and Barney Apter and 
Isadore Sonnabend. The company was or- 
ganized to deal in jewelry. 

On Friday, Nov. 10, at a special meeting 
of the directors of Clark & Noon, Inc., the 
following officers were elected, to assume 
duties at once: Walter S. Noon, president 
and treasurer; Alfred W. Cooper, secretary. 
Louis I. Clark has severed his connection 
with the company. The business will con- 
tinue as heretofore under the style of Clark 
& Noon, Inc. 

It has been reported to the police that 
Richard Wood, of 74 S. Orange Ave., took 
18 gold rings to Anthony Lemongello, of 
166 Parker St., to have work done on them, 
and when he called for the rings Lemongello 
told him some of them had been stolen. The 
following day Lemongello reported to the 
police that his home had been entered by a 
thief who used a key to get into the house. 
He said jewelry valued at $200 was stolen. 
He said that some of Wood’s rings were 
among those taken. 

The Newark Museum Association has ar- 
ranged an exhibit of precious stones in glass 
cases along the front corridor of the fourth 
floor of the Newark Public Library. Dis- 
played in order are the birthstones of each 
of the 12 months of the year. The 


stones are shown not only in their finished 
state but also in the natural and semi-pol- 
ished state. 


The various ways in which the 
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precious stones are mourted also are shown. 
Small cards describing the origin and de- 
velopment of the stones are placed in each 
case, and large cards relating to information 
as to the months and symbols which the va- 
rious cuts represent, are shown along the 
wall above the cases. Also on the walls are 
a series of pictures, copies of famous paint- 
ings, which show ways in which some of the 
jewels have been worn as personal adorn- 
ment. The exhibit will continue for several 
weeks. 

The November meeting of the New Jersey 
Retail Jewelers’ Association will be held at 
Achtel Stetter’s 844 Broad St., on Tuesday, 
Nov. 28. The business meeting will follow 
dinner. President Jean R. Tack wants as 
large an attendance of members as possible. 
The question of fighting fake auctions will 
be discussed, as will the matter of collective 
advertising. For several years members of 
the State association from Newark and the 
immediate vicinity conducted co-operative 
advertising for several weeks before Christ- 
mas. This year it is intended to conduct 
co-operative advertising again, but co-op- 
erating with the publicity department of the 
national association and using copy sent out 
from that source, adding the names of the 
local jewelers. The extent of the advertis- 
ing will depend on the amount of money 
raised. It is intended to run the advertise- 
ment in three issues of the Sunday paper, 
and every Tuesday and Thursday in the 
daily paper, between Thanksgiving and 
Christmas. Richard P. Hartdegen, secre- 
tary of the State association, is in charge of 
this co-operative advertising and of the rais- 
ing of the funds. 











James T. Martin left on Nov. 16 for 
Cleveland, where he has taken a position 
as salesman. 

F. A. Wheeler, of the traveling sales force 
of the Non-Retailing Co., who on Nov. 13 
returned from an eight weeks’ trip south, 
left a few days later on a western trip from 
which he will return a few days prior to 
Christmas. 

H. E. Bierly, Blue Ridge Summit, Pa., 
and Charles H. Paylor, Enfield, N. C., for- 
mer service men, have entered the Bowman 
Technical School as students. Victor Ober- 
holtzer, a student, has finished a course at 
the school and taken a position with the 
Howard Buck Jewelry Co., Middletown, 
Pa. B. H. Powell, a Middletown jeweler, 
visited the schdol last week, having for- 
merly been a student there. 

During the recent demonstration here on 
the occasion of a visit of a distinguished 
son of Lancaster, Major General Robert C. 
Davis, who was General Pershing’s chief 
of staff in the World War, two gifts were 
made to him. One, from the citizens of 
Lancaster, was a beautiful gold watch, suit- 
ably engraved and monogramed, by Ezra F. 
3owman’s Sons; the other, a banjo clock, 
a present from the local American Legion 
Post, furnished by Louis Weber & Son. 








C. F. Quinn has sold his jewelry business 
at Ossian, Ia., to Leo F Wilgen. 
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I. Karmatz, 711 Sansom St., has moved to 
113 Walnut St. 

John Ernst, watchmaker of 36 S. 7th St., 
has moved from the third floor to the second 
floor of the same building. 

Sonny Bachofer, jeweler, with offices in 
the Burd building, 9th and Chestnut Sts., 
was in New York last week on business. 

Benjamin Abraham, diamond merchant, 
737 Sansom St., sailed for Europe on Nov. 
15 on a business trip. Mr. Abraham will be 
away for several months. 

Charles Kranich and John D. Enright, 
jewelers, were on the committee of Kensing- 
ton business men which marked the opening 
of the Frankford Elevated Railroad. 

An automobile driven by Arthur Aisen- 
stein, son of Samuel Aisenstein, a member 
of the firm of Aisenstein & Gordon, was 
struck by a trolley car at 51st and Park- 
side Ave. on Sunday evening, Nov. 12. The 
automobile was badly damaged in the col- 
lision and Mr. Aisenstein and two friends 
who accompanied him suffered from shock. 

Louis Luxenburg, former mayor of Barns- 
boro, Pa., and*his brother, Jacob Luxenburg, 
Houtzdale, ‘Pa., both’ jewelers, assisted in 
the rescue work at a mine explosion at 
Spangler Pa., recently, when 80 men lost 
their lives. Jacob Luxenburg was in this 
city last week to see his two sons, Maurice 
and Lester, who are students at the Uni- 
versity of Pennsylvania. 

Among the manufacturers’ representatives 
who were in town last week were Charles 
Siebert, of the Arrow Supply & Importing 
Co., New York; E. P. Ledos, of the Ledos 
Mfg. Co., Newark, N. J.; William L. Little, 
of the George H. Fuller & Son Co., Paw- 
tucket, R. I.; W. H. Tarleton, of the Wight- 
man & Hough Co., New York; Mark Gattle, 
of Gattle & Hunter, New York, and Walter 
Young, of the Simpson, Hall & Miller Co., 
Wallingford, Conn. 

Among the out-of-town jewelers who 
visited Philadelphia last week to make pur- 
chases for the approaching holiday season 
were P. B. Stauffer, Betterton, Md.; F. R. 
Smith, Egg Harbor, N. Y.; Benjamin Du- 
bois, Royersford, Pa.; Peter Siegler, Doyles- 
town, Pa.; F. C. Forschner, White Haven, 
Pa.; Howard Fitzsimmons, West Chester, 
Pa.; Louis Luxenburg, Barnsboro, Pa.: A. 
Leachowitz, Shamokin, Pa.; C. C. Musina, 
Williamsport, Pa.; Jacob Luxenberg, Houtz- 
dale, Pa., and Miss Peoples, of Chester, Pa. 

A safe which was being: hoisted to the 
office of Paul & Adams, manufacturing 
jewelers, 808 Chestnut St., Monday evening, 
Nov. 13, crashed to the sidewalk when a 
rope broke. In falling the safe smashed the 
plate glass window in the store of P. B. 
White & Co. tailors, on the first floor, fell 
through an iron grating in the sidewalk and 
landed in the basement. There were only a 
few pedestrians in the neighborhood when 
the crash came and no one was injured. The 
safe, weighing 1,000 pounds, dropped 20 feet, 
and the locking devices on the door were 
snapped. 








M. IF. Berkley, Santa Barbara, Cal., suf- 
fered a fire loss recently when his store was 
destroyed. 














C. Sidney Smith has arrived in . California 
and will make his residence in that State. 
J. A. Adler, buyer for Samstag & Hilder 


Bros., was in the city last week purchasing 
stock from the jewelers. 

Arthur B. Cummings, proprietor of the 
well-known jewelry mail order house, has 
announced that he will be a candidate for 
the city council at the December election. 

Fred N. Witney, of New York, will be 
a speaker at the Chamber of Commerce sup- 
per to be held on Thursday night of this 
week. His subject will be “Gambling with 
Human Nature.” 

Harlan A. Allen, for three years a mem- 
ber of the city council and for the past two 
years its presiding officer, tendered his res- 
ignation at the last session. Mr. Allen is a 
prominent jeweler. 

Charles O. Sweet, of the C. O. Sweet & 
Son Co., recently observed his 74th birthday. 
A pleasant feature of the day was the pres- 
entation of gifts to Mr. Sweet by the em- 
ployes of the firm. 

Frank Nerney, of the Bay State Optical 
Co., acted as toastmaster at the annual ban- 
quet of the Angle Stone Gun & Rod Club, 
held in the Chamber of Commerce hall last 
Thursday evening. 

The amount of parcel post business han- 
dled at the Attleboro post office this year 
exceeded any previous year. Most of the 
parcel post business is received from the 
manufacturing jewelers. 


NORTH ATTLEBORO 
ee i Saas 


The Paye & Baker Mfg. Co., is operating 
its plant on an overtime schedule. 

Clyde Barnhill has left the Evans Case 
Co. to become manager of the D. E. Evans 
Co. 

The machinery of the Robinson Bros. Co. 
has been sold to E. E. Eddy & Co., of Provi- 
dence. 

A patent on a separable cuff button has 
been granted to Edward Foster Clark, of 
this town. 

Frank P. Kennedy, of the Kennedy Co., 
attended the Yale-Princeton game in Prince- 
ton last Saturday. 

Wilbur Kennedy, a former salesman for 
the Codding & Heilborn Co., spent last week 
in town visiting friends. 

Elton Fisher and George Whiting mo- 
tored to Andover last Saturday to witness 
the Exeter-Andover football game. 

The Public Utilities Commission has hand- 
ed down a decision in favor of the gas com- 
pany as to the increase in the price of gas. 
A hearing was held on the matter several 
months ago. 

William Wroe, for 37 years an employe 
of the Riley & French Co., left this week 
for the west. Before leaving town he was 
presented with a substantial check by his 
former employers. 

The lease of the Whiting & Davis Co. in 
the Plainville factory building will expire in 
January, and by this time it is expected that 
the new recreation building will be com- 
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pleted so that the restaurant can be moved 
into that building. 

Considerable interest is being taken in the 
appointment of a new postmaster. The 
manufacturers are backing Assistant Post- 
master Fred Grigor for the position. 











Dreicer & Co., 
exhibition of many new jewels and rare 
Chinese jade at the Brooks Reed Gallery, 


New York, is holding an 


19 Arlington St., this city. 

M. Milan, designer and manufacturer of 
platinum and diamond jewelry, is now lo- 
cated at 5 Bromfield St. He is a native 
of Vienna, but came to this country several 
years ago, and has been employed by several 
New York houses. 

The store of Charles W. Johonot, Milk 
St., is being considerably enlarged, including 
a fine show window, a need which he has 
felt for many years. New show cases, a 
better system of lighting and new store fix- 
tures are to be installed. 

Mr. Kennedy, of Churchill, Lambert & 
Kennedy, a new manufacturing house in 
Attleboro, was in town last week, calling on 
the trade. He reports that his organization 
is making good headway and that business 
in Boston is on the upgrade. 

George H. Morrill has opened in business 
on his own account in the Reynolds build- 
ing. He has one of the best offices in town, 
the building being one of the latest and best 
furnished structures. He will make a spe- 
cialty of designing, remounting and repair- 
ing, and will carry an extensive line of 
diamonds, pearls and other precious stones. 
He is one of the best authorities in this city 
on such stones, and will feature appraise- 
ment, 

The standing of the teams in the Boston 
Jewelers’ Bowling League is as follows: 
sigelow, Kennard, won 26, lost 8; Hodgson 


Kennard, 21—11; Shreve, Crump & Low, 
20—12; Smith Patterson, 20—12; A. 
Stowell, 19—13; Thomas Long, 17—15; 
Ripley; Howland, 17—15; D. C. Percival, 
14—18; E. H. Horn, 13—19; Alberts, 
12—20; Lenox, 11—21; Harkins, Kirby & 


Murphy, 4—24; high single string, Johns, of 
Smith Patterson’s, 136; high three string, 
Fred Faller, 330. E. Leonard Bayrd has 
been appointed official scorer in the place of 
Fred. Thomas. 

When the magnificent estate, Dreamwold, 
belonging to Thomas Lawson, the financier, 
was sold by auction a few weeks ago, Albert 
S. Marcus bought three Russian bears which 
were said to be of bronze. After the sale 
Mr. Marcus discovered that one was made 
of silver under a bronze coating, another 
the same height in bronze and a third, solid 
18 karat gold, beneath the veneer of bronze. 
Since his purchase, efforts have been made 
by Mr. Lawson and his trustees to recover 
these bears, which were modelled from the 
Royal Russian bears in one of the late Czar’s 
palaces. They are now on exhibition in the 
store of the Lenox Jewelry Co. and are at- 
tracting considerable attention. 








J. Gaston Albea has succeeded to the 
business of B. F. Grohmann at Aiken, S. C. 
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W. Welsch, one of the leading jewelers 
of Hammond, La., was in town last week 
replenishing stock, 

B. Mattes, of the firm of Leonard Krower 
& Son, has returned from a visit to the trade 
in Hattisburg, Miss. 


Joe Haydel, recently returned from his 
wedding trip, is quite ill, Mr. Haydel is 
one of the staff of Hausmann, Inc. 

Among the visitors to the city recently 
were J. E. Stinger and wife, M. O. Brittain, 
Jerome Lissauer and Henry Greenthal. 

J. P. Flanagan has” bought from the 
Hausmann’s a fine sterling silver loving cup 
to be presented to the Public School Athletic 
League, of this city. 

L. G. Bolt, salesman for White Bros. Co., 
has been promoted to the position of sales 
manager of that firm, succeeding C. R. 
Owen, resigned, and now in Virginia. 

Antin & Richard have donated to the 
St. John’s Golf Club a beautiful silver lov- 
ing cup which is one of the attractions in 
the grand tournament given by the club and 
now in progress in this city. 

All travelers for the firm of Leonard 
Krower & Son, Inc., are in their respective 
territories and are sending in good volumes 
of business. The indications are that there 
will be a brisk holiday season. 

Louis Hausmann, president of Hausmann, 
Inc., expects a visit from his two married 
daughters now residing in New York. They 
will spend much of the time between this 
and Christmas with the family here, return- 
ing to New York for the holidays. 

Watches, clocks and jewelry valued at 
$71.50 were stolen between the hours of 4 
and 5 o’clock on the morning of Nov. 15 
from a window of the Antin & Richard 
jewelry establishment, 127 Carondelet St. 
A small lock on the display window was 
forced and the stock looted. <A hat full of 
cheap watches was taken. 

W. E. Taylor, of W. E. Taylor Co., Inc., 
has returned from Mississippi, where he re- 
ports conditions very encouraging. E. A. 
Mugnier, manager of the concern, recently 
disposed of his beautiful home at Ist and 
Magazine Sts., and has acquired a smaller 
but very pretty bungalow at Octavia and 
Magazine Sts., in which he will reside. 

E. A. Mugnier has just received a letter 
from Emile Karlem, formerly expert watch- 
maker at Coleman FE. Adler’s, containing the 
news that he has been very ill during all the 
period he has been in Switzerland; that he 
has left Switzerland and is now in Besancon, 
France, where he will remain until he can 
perfect his arrangements for his return to 
New Orleans. Mr. Karlem is a native of 
Switzerland, returning there about a year 
ago, expecting to spend the remainder of 
his days at his old home, but finds the 
climate too severe for him. He is anxious 
to get back to New Orleans, which he will 


‘make his permanent home, because of the 


mildness of the climate and because he likes 
the place. 








The E. J. Shepherd jewelry store at 
Coachella, Cal., is now more attractive and 
convenient as the result of extensive altera- 
tions which were recently made. 
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Chicago Notes 





N. T. Sherwood, of the Bassett Jewelry 
Co., left last week for his final trip of the 
year through the south. 

J. B. Crawford, of the A. Wittnauer Co., 
returned from a successful 10-day business 
trip through the northwest last week. 

Jacob Segal, of Jacob Segal & Co., De- 
troit, Mich., was a visitor in Chicago last 
week, calling on the trade en route to the 
east. 

C. E. Pettit, Chicago manager for B. A. 
Ballou & Co., left last week for Providence, 
where he will visit at the factory for a 
week, 

Roy King and F. A. Haller, of the Ostby 
& Barton Co., returned from the east last 
week after spending a week at the factory 
visiting. 

H. L. Grebasch, buyer for May & Malone, 
returned last week from Providence and 
New York, where he spent a week visiting 
the markets. 

F. C. Beckwith, vice-president of the 
Hamilton Watch Co., Lancaster, Pa., spent 
several days last week in Chicago calling 
on the trade. 

E. A. Moore, of the R. F. Simmons Co., 
is spending this week at the home office in 
Attleboro visiting, and calling on his many 
friends in the trade there. 

Frank Moran, Heyworth building, left last 
Sunday for Providence and New York, 
where he will remain for a week visiting 
with the factories he represents. 

C. Hoey has associated himself with Jones 
& Baumrucker Co., and will represent this 
concern in Chicago and vicinity. He suc- 
ceeds the late P. J. McGovern. 

A. W. Levy, Chicago manager for the 
Star Watch Case Co., returned Monday 
from Pittsburgh, where he went to attend 
the funeral of Samuel Weinhaus. 

Mark Cohen, of Blacher Bros., returned 
from Providence and New York recently 
where he spent a week at the factory visit- 
ing and making arrangement for next year. 

F, H. Dillingham, Chicago manager for 
the Farrington Case Co., returned last week 
from a two months’ business trip to the 
Pacific Coast and reports having had a very 
successful trip. 

E. H. Pelletreau, of Baker & Co., Inc., 
spent several days at the Chicago office of 
this concern visiting en route to Newark 
from the northwest where he has been call- 
ing on the trade. 

H. H. Smith, Pontiac, Ill., passed through 
Chicago last week on his way home from 
Nashville, Tenn., where he spent a week 


visiting with his daughter who is attending 
school in that city. 

E. E. Marshall accompanied by his wife 
and J. K. Marshall, of C. & E. Marshall 
Co., spent the week end at Columbus, O., at- 
tending the football game and visiting at 
their Columbus branch. 

Gus Verboomen, of the Arthur-Strauss 
Co., left recently on his final trip of the 
season through the western States. Arthur 
Strauss also left last week on a short busi- 
ness trip through the northwest. 

George Goldman, of L. Goldman’s Sons, 
Kansas City, called on the Chicago markets 
last week and announced that they were 
entering into the instalment business in 
connection with their retail business. 

H. Tucker, of Tucker & Freedman, re- 
turned recently from the east where he spent 
a couple of weeks looking over the markets. 
Mr. Tucker again expects to leave for 
Providence and New York about Dec. 1. 

E. W. Berg, eastern Michigan representa- 
tive for C. & E. Marshall Co., is again 
calling on the trade through his territory. 
Mr. Berg was confined to his home at 
Frazier, Mich. for a week with a severe 
cold. 

M. Zimmerman has associated himself 
with Irving Cohn & Co., and will represent 
this concern in Chicago and nearby cities. 
Mr. Zimmerman formerly was connected 
with the Vanity Silver Plate Co., of New 
York. 

Paul Schulze, formerly with Henry E. 
Oppenheimer & Co., New York, has asso- 
ciated himself with Harry Connolly, Chi- 
cago manager for F. & F. Felger, Inc., and 
will call on the trade in Chicago and 
vicinity. 

Joe Goldstone, of the Blauer-Goldstone 
Co., made a short business trip through 
Iowa last week, and Dave Goldstone, left 
recently on his final trip of the year to the 
Pacific Coast, to be gone until after 
Christmas. 

Harry Radix, president of Thos. J. Dee 
& Co., returned last week from a short visit 
to New York where final arrangements 
were made for the manufacture of platinum 


and gold wedding ring blanks and distinctive 


mountings. 

C. D. Dobra, of Riley & French, Silver- 
smith building, left last Sunday night for 
North Attleboro where he will remain at 
the factory for a week getting his sample 
lines in shape before leaving on a trip over 
his territory. 

Ben Braude, formerly connected with the 
Canfield Mfg. Co., reports that he has pur- 
chased the retail jewelry estate of Bert 


Brown, Peoria, Ill., and hereafter the busi- 
ness will be run under the name of the 
Jefferson Shop. Mr. Braude spent several 
days in Chicago last week making purchases. 

J. M. Kelsey, of the clock department 
Waltham Watch Co., is spending a week 
in Chicago calling on the trade and visiting 
at the local office. E. Baggi, of the material 
department of this same concern returned 
this week from an extended trip through 
the south, 

Oliver B. Rystrom, who for many years 
was connected with the Elgin National 
Watch Co., is now in charge of the Chicago 
office of the Saart Bros. Co., which is 
located on the fourth floor of the Silver- 
smith building. Mr. Rystrom is well known 
in the trade and his mary friends wish him 
success in this new undertaking. 

Art Hadley, of the Hadley Co., Provi- 
dence, R. I., and England, spent several 
days last week visiting with Fred Whitney, 
the firm’s Chicago manager, and calling on 
the trade here. Mr. Hadley arrived in New 
York from England recently and this was 
his first visit to Chicago. He was very en- 
thusiastic about Chicago spirit and declared 
he would again visit our big city before 
leaving for England, which he expects to 
do right after the first of the year. 

The Golden Roosters of Chicago are pre- 
paring for their great frolic to be held at 
the Hotel LaSalle on the evening of Nov. 
28. In the notice sent out by the Scratcher 
it is stated that one of the unwritten laws 
of the organization is that no eggs shall 
remain in the possession of the Keeper of 
the Nest at the end of the year and as this 
is the last frolic an effort will be made to 
drain the treasury. It is rumored that nine 
candidates will be given the work as planned 
under the new ritual recently adopted. Ata 
business session last week attended by a 
party of the members a new constitution 
was adopted and extensive plans made by 
the work of this organization next year. 

A very enjoyable bowling contest was 
held one night last week at Mohawk Bowl- 
ing Alleys, between two teams made up 
from members of the C. & E. Marshall Co., 
organization. One team consisted of those 
who represent this company in the Jewelers’ 
Bowling League, and for this occasion were 
known as the “Marco Hardware Handlers.” 
The other team which issued the challenge 
was known as the “Cemco Material 
Snatchers” and were defeated by 205 points 
in the three games played. A large party 
consisting of members of the families were 
present to witness the contest and encourage 
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their favorites. A box of cigars was the 
prize to the winning team and during the 
evening candy was served to the ladies. 

The Social Relations Committee of the 
Chicago Jewelers’ Association held a meet- 
ing last week and reports that the 45th an- 
nual banquet of the Chicago Jewelers’ Asso- 
ciation will be held on Thursday evening, 
Jan. 25, 1923, at the LaSalle Hotel. The 
committee reports that sub committees have 
been put to work to make this banquet one 
of the best ever held. 


Harry Levinson, owner of a pawnshop at 
739 N. Clark St., on a charge of receiving 
stolen property after Pinkerton detectives 
had reported that they traced to his place 
of business about 60 gold ring mountings 
which were a part of the sample line stolen 
on the 30th of October from A. G. Poguel, 
representing Skaletzky & Schutte. The de- 
tectives traced these rings through several 
purchasers. Levinson denies the charge and 
claims he is innocent of any wrong doing. 
He was arraigned last Friday and the case 
was postponed until a future date. 

Among the visitors in Chicago last week 
were: W. A. Southam, of W. A. Southam 
Co., and wife, Cleveland, O.; O. R. Stower 
and wife, Memphis, Tenn.; John C. Droke, 
of the Droke Jewelry Store, Corinth, Miss. ; 
W. H. Cooper, Hodgenville, Ky.; Clarence 
E. Chamberlin, Princeton, Ky.; R. J. 
Young, of Young & Walker, West Frank- 
fort, Ill.; I. L. Grady, Jackson, Tenn.; H. 
C. Cooms, Villa Grove, Ill.; A. M. Zerweck, 
of the Zerweck Jewelry Co., East St. Louis, 
Ill.; Emery Munson, Mendota, IIl.; Miss 
Bertha Koerber, of the Robert Koerber Co., 
Ft. Wayne, Ind.; Will A. Thayer, Niles, 
Mich.; G. J. Jessen, Rensselear, Ind.; F. 
C. Linn., Roberts, Ill.; Robert E. Moore 
and wife, of the Dilworth Jewelry Co., 
Haleyville, Ala.; J. R. White, Morganfield, 
Ky.; J. C. Mahon, Aurora, Ill.; H. S. 
Siebel, Saginaw, Mich.; J. Bliss, of Block 
& Kuhl, Peoria, Ill.; Will A. Webb, Dur- 
nell Dry Goods Co., Muskogee, Okla.; 
Charles Dudgeon and wife, Ames, Ia.; Her- 
bert Kinnan and wife, Marion, Ind.; Frank 
Schmermund, Green Villa, O.; J. Bushert, 
Warsaw, Wis.; H. O. Smith, Knoxville, 
Ia.; Fred Beauchamp, Rockwell City, Ia.; 
Robert Nicholls, Kenosha, Wis.; Harry 
Kaplan, Columbus, building, returned last 
week from a short business trip to New 
York where he visited the markets. 








At the recent conference of labor dele- 
gates from all the watch and clock-making 
industries of Switzerland, a resolution was 
voted protesting against the emigration 
policy of the Federal Council, and also de- 
manding the strict enforcement of the eight- 
hour day in the watch and clock-making in- 
dustries, in order to simplify the question 
of retaining employes and furnishing them 
work, according to advices received by the 
Department of Labor. An additional reso- 
lution declared that in all future conflicts 
between employers and employes, the lat- 
ter should submit the matter to the Swiss 
Federation of Metal and Watch Workers, 
as the only competent tribunal. 
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O. E. Willams, Monroe, Wash., and fam- 
ily, recently motored to Seattle. 

E. M. Revitt’s new store, 2215 White- 
Henry Arcade building, mezzanine floor, is 
now open for business. 

Crohn Bros., 318 Pike St., are running a 
close-out sale, as the building they are lo- 
cated in is going to be torn down. 

Miss K. Long, bookkeeper for I. Lachman 
& Sons, recently left for Chicago, where she 
will spend a month visiting her parents. 

L. H. Perret, Chelan, Wash., was in this 
city recently, disposing of a carload of ap- 
ples from his orchard at Chelan, Wash. 

H. E. Burger, formerly with R. W. 
Partridge, Kent, Wash., is now watchmaker 
for Albert B. Jones, 1331 Fourth Ave., this 
city. 

Ernest Sulton has just returned from the 
northern part of the State, and he reports 
business in Bellingham, Anacortes, and the 
northern towns to be good. 

Mr. Ericksen, a student from the Seattle 
Watchmaking School, recently left for Port 
\ngeles, where he has accepted a position as 
watchmaker for J. L. Coffey. 

Seattle friends of Ben Rheingold, of Port- 
land, will be pleased to hear that he is now 
home from the hospital and expects to soon 
be able to return to business. 

Louis Diamond, representing an eastern 
jobber, and Ben Rothenberg, representing 
red Kaufman, of New York city, recently 
called on the trade in this city. 

Isaac Bolton, Port Orchard; M. J. Scud- 
der, Raymond, Wash., and J. C. Lead- 
better, Anacortes, jeweler, were in this city 
recently purchasing holiday stock. 

A window in the store of S. Friedlander 
& Son which is attracting a good deal of 
attention in this city this week contains a 
display of uncut diamonds of all sizes. 

Paul Benton, president of the Seattle Re- 
tail Jewelers’ Association, was elected vice- 
president of the. Seattlke Watchmaking 
School at a recent meeting of the stock- 
holders. 

Max Lachman recently went on a hunting 
trip up to Stanwood Flats and returned with 
five nice ducks. I. Lachman is now making 
his regular Fall trip through Idaho, Mon- 
tana, and Utah. 

Among out-of-town jewelers who were 
recent visitors in this city calling on the 
jobbers were W. R. Austin, of Everett; H. 
M. Crothers and family, Aberdeen; J. L. 
Coffey, Port Angeles; L. A. Perret, Chelan, 
Wash. 

Ernest Sulton, representing S. A. Perkins 
& Co., recently left for Oregon. Mr. Sultan 
will cover his Oregon territory and will be 
located in Portland the last two or three 
weeks of December, returning to Seattle 
about Dec. 23. 

Eddie Sultan, representing Joseph Mayer, 
Inc., and S. A. Perkins Co. lines, left 
Nov. 6 on his Oregon, Utah and Montana 
trip. Aaron Friedman, representing the 
same concern, left on the same date for 
eastern Washington, making the territory as 
far east as Spokane. 

John Moilonen, shipping clerk for I. Lach- 
man & Sons, while out hunting, Sunday, 
Nov. 12, was accidentally shot in the knee 
by his younger brother, who had accom- 
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panied him on the trip. It will probably be 
a week or 10 days before Mr. Moilonen will 
be able to resume his duties at Lachman’s. 

Jensen Bros., who were formerly manu- 
facturing jewelers for the trade, are now in 
the automobile game and have the agency 
for the Columbia car. Recently they have 
been selling several of their friends in the 
jewelry business new Columbia cars, among 
the recent purchasers being Carl Cole, of 
A. I. Hall & Sons, and J. Young, 3rd Ave. 

Altogether out of the ordinary is Revitt’s 
exclusive diamond and platinum shop, lo- 
cated at 2212 White building, this city. It’s 
a beautiful little place, with orchid draperies, 
mahogany chairs and fixtures, and floor cov- 
ered with rugs. It’s entirely different from 
any jewelry store in the northwest, and E. 
M. Revitt, the proprietor, says he intends 
to keep it different. Mr. Revitt will have his 
own workroom in connection with the store 
for manufacturing and repairing. 

The entire business district of this city 
will be converted into a Christmas realm 
Nov. 25, when miles of evergreen festoons 
will be placed in the retail districts, together 
with scores of Christmas trees and holiday 
decorations. All business houses have en- 
tered heartily into the plan of making Seat- 
tle’s 1922 Christmas period one of unusual 
civic interest. There is a widespread move- 
ment to stimulate early buying among the 
jewelers and all retail stores. The majority 
of the stores are now ready to handle the 
Christmas trade, and indications are that the 
retail business will rank with the tremen- 
dous volume of sales that marked 1918, the 
high point of war prosperity in this city. 

The well laid plans of two prowlers went 
astray when they attempted to rob _ the 
manufacturing plant of Alvin H. Hankins, 
Madison block, this city, recently. The 
thieves entered the establishment of Mr. 
Hankins through a hole they had battered 
in the wall of the rooms of the North 
Printing Co., who have adjoining offices. 
The yeggmen tried to pry open the safe 
containing a large amount of valuables, but 
failed signally, and were compelled to con- 
tent themselves with a few miscellaneous 
items which were around the shop and 
which value would amount to about $100. 
Mr. Hankins is, however, taking no more 
chances, but is having a cabinet built around 
the safe containing a storage space of 
several feet. This cabinet will be shelved 
to hold silverware, etc., and will be con- 
nected with an alarm system. 

Abraham Levine, New York; Duncan 
Johnston, Frank Ketchem, R. Evans, R. 
Reislinger, and C. S. Cameron, of Seattle, 
Wash., and M. A. Kimbal of Stanwood, 
Wash., are new students in the Seattle Watch- 
making School. Louis Poulson, student of 
the school, has accepted a position with J. 
N. O. Thomson, Ellensburg, Wash; while 
H. L. Oliver, of the same school, has ac- 
cepted a position as engraver with Sears, 
Roebuck & Co., of this city. Albert Jones, 
monitor of the Horological Institute, recent- 
ly addressed the student body of the Watch- 
making School. The directors of the Seat- 
tle Watchmaking School, at the last meet- 
ing, passed a resolution that no diplomas 
will be given to students unless they pass the 
Certified Junior Watchmaker's Examination 
of the Horological Institute of America. 


All examination fees to be paid by the 
school. 
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H. P. Alsted has just returned from 
Irrench Lick Springs, Ind. 

J. A. Rummele, prominent Manitowoc 


jeweler, was in Milwaukee last week, serv- 
ing on the Federal Court. 

William Wirth, for many years a travel- 
ing salesman, has become associated with 
David Goldman, Inc., as a retail salesman. 

P. L. Hatch, well-known Oconomowoc 
jeweler, has recovered from an operation 
which he recently underwent for ear trouble. 

J. Vincent Huber, representative of the 
Geo. H. Fuller & Son Co., Pawtucket, R. L., 
called on Milwaukee trade during the past 
week. 

Alfred Fuchs, Milwaukee’s ‘Green Bay 
Ave. Jeweler,” is now in the woods in north- 
ern Wisconsin trying his hand at bringing 
down game. 

Charles Keller, formerly of Appleton, has 
been employed by the Boszhardt-Possin Co. 
as city salesman. Mr. Keller will call on 
Milwaukee trade only. 

John L. Kersting, polisher for the E. H. 
Warnke Co., Milwaukee, motored with his 
brother to Madison, where they witnessed 
the Wisconsin-Illinois football game. 

The Alsted-Kasten Co., Wisconsin St., is 
furnishing the trophies for the National 
Poultry Show, to be staged at the Milwau- 
kee Auditorium during Thanksgiving week. 

I:<dward Jensen, popular south side jeweler, 
is now in Rochester, Minn., where he is 
under the care of the Mayo Bros. Mr. Jen- 
sen has just undergone an operation for ap- 
pendicitis. 

The jewelry store of Otto Mueller, Wau- 
sau, Wis., was threatened by fire for a time 
when the Fair Store in the adjoining build- 
ing was seriously damaged by smoke, fire 
and water. 

John Jakuboski, Milwaukee, is opening a 
new retail jewelry establishment on Lincoln 
Ave., between Fifth and Sixth Aves. Mr. 
Jakuboski was formerly a traveling sales- 
man, employed by a Chicago jewelry house. 

C. F. Buck, of the Illinois Watch Co., 
Springfield, Ill, called on the Boszhardt- 
Possin Co., local wholesale jewelers, this 
past week. The Boszhardt-Possin Co. is the 
exclusive distributor in this locality for the 
Illinois Watch Co. 

George Paetschow, who for years 
been doing watch repair work on the fourth 
floor of the Iron block, is now moving to 
the second floor of the same building, where 
he will occupy more commodious and more 
conspicuous quarters. 

The bulletin advertising of the Milwaukee 
jewelers’ campaign for Christmas is now at 
its height. These bulletins, which are now 
up, are sure to bring the jewelers additional 
Christmas business by suggesting jewelry 
for holiday gifts in preference to other lines. 

Fred J. Theleman, local jeweler, returned 
from a week-end hunting expedition through 
the Prairie du Chien territory. He has been 
telling friends, since his return, that he en- 
joyed the trip very much, in spite of the fact 
that he was not fortunate in securing much 
game. The party was severely handicapped 
hy a rainstorm which they encountered in 
the western part of the State. 

A. R. Krebs, who is connected with Jo- 
seph B. Davis, prominent Lake Mills jeweler. 


has 
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was in the city last week. Mr. Davis is a 
member of the Fall class of the Wisconsin 
Consistory, Scottish Rite, 32nd Degree Ma- 
sons. He came to the city for the purpose 
of taking his degrees. 

T. A. Schroeder, a member of the firm of 
David Goldman, Inc., has just returned from 
a trip to Detroit, where he completed sev- 
eral business transactions. Business condi- 
tions in general are very good, Mr. Schroe- 
der reported. He is also advertising mana- 
ger of the local concern. 

Henry Rank, of the Rank & Motteram 
Co., Milwaukee, has been appointed to rep- 
resent the jewelers on the legislative com- 
mittee in the Milwaukee Association of Com- 
merce. Mr. Rank is one of Milwaukee’s 
most prominent jewelers and is very active 
in the civic life of the city. 

E. W. Kemnitz, well-known ‘Fond du Lac, 
Wis., jeweler, who recently disposed of his 
interests in the Ruh-Kemnitz jewelry store 
to C. W. Uffenback, has become assistant 
manager and head of the sales department 
of the John P. Hess Jewelry Co., of Fond 
du Lac. Prior to engaging in business for 
himself, Mr. Kemnitz was employed by the 
Hess jewelry store for 10 years, and is now 
returning to his first love. 

The regular monthly meeting of the Na- 
tional Jewelers’ Supply Co., was held last 
week. The directors of the company ex- 
pressed themselves as being more than 
pleased with the showing of the last month 
or two and that there is every indication that 
the jewelry business, generally, is on the up- 
ward trend. Otto Glahm, the present mana- 
ver of the company, is about to take another 
trip through the State, the report of his last 
trip up-State being very satisfactory. 

William F. Hullsick, formerly with 
“Square Deal” Miller, of Detroit, has taken 
up business connections with David Gold- 
man, Inc., of Milwaukee. Mr. Hullsick was 
manager of the repair department of the De- 
troit company and will act in the same ca- 
pacity with David Goldman, Inc. “He has 
taken over complete charge of the repair 
department of the local store. Mr. Hullsick 
is one of the best-known repair men in the 
jewelry business. 

Jacob Erlien, jeweler at 827 Walnut St., 
started suit in civil court to collect money 
on an energy machine, two candlesticks and 
a butter dish, which he had sold for $82.50 
to the local Bakers’ Union which later dis- 
solved. Erlien told Judge Blenski that L. 
Bricker, financial secretary for the union, 
had guaranteed the payment of the bill, but 
had failed to do so. Bricker said the guar- 
antee was not in the contract when he signed 
it. Judge Blenski inquired what the energy 
machine was, and in reply was told it was a 
talking machine. The judge advised Erlien 
ty “take the machine back while there is 
some energy left in it, and the candlesticks 
and butter dish, too.” 

As the Christmas season approaches, the 
list of out-State jewelers visiting Milwaukee 
erows longer. Among last week’s visitors 
are: Thomas Bruhy, West Bend; Amidon 
Bros., Hartford: L. W. Ritchie, of F. L. 
Wright, Racine; John Brehley, Cudahy; C. 
I’, Tennie, Appleton; Hoag Bros., Tomah; 
W. D. Chalmes, Wonewoc; E. H. Hahn, 
Reedsburg; Schneider Bros., Burlington; M. 
J. Zangl, Mazo Manie; Estberg & Sons, 
Waukesha; A. Kuckuk, Shawano; Henry 
Bayer, White Water; Ernest Wegener, Bea- 
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ver Dam; Matthew Schlaefer, Campbells- 
port; J. A. Rummele, Manitowoc; E. B. 
Bobkirk, Brandon; F. P. Hewes, Beloit; A. 
R. Krebs, Lake Mills; P. L. Hatch, Ocono- 
mowoc. 











Mr. Bross, vice-president of the Traub 
Mfg. Co., was in St. Louis last week on a 
business trip. 

Harry Bliss of Heidel & Trow, Newark, 
N. J., has been visiting the trade in St. 
Louis and vicinity. 

Al Dueber, president of Dueber-Hampden 
Watch Works, Canton, O., spent several 
days in St. Louis in the interest of his 
company. 

Otto Rink, Carlyle, Ill.; Mr. and Mrs. 
John Gardner of Sparta, I'll.; W. H. Camp- 
bell, Cape Girardeau, Mo. and Louis De- 
Rousse, Waterloo, Ill, were visiting 
jewelers during the past week. 

Friends will be glad to know that W. A. 
Hecker, secretary of the Drosten Jewelry 
Co., who was so seriously injured Oct. 
20th, when struck by an auto, has returned 
to his work. Apparently he is feeling no 
ill effects from his experience, 

The Eisenstadt Mfg. Co., reports a very 
satisfactory Fall business. Al P. Wolff is 
making Texas territory, Nelson Hagnauer 
has just returned from western Kansas and 
is now making central Illinois territory, 
Jas. H. Hetzel has returned from Indiana 
and Michigan but is.now working Illinois 
territory adjacent to St. Louis. 

Suit on three burglary insurance policies 
was filed by Morris Blumenfeld, a jeweler 
and pawnbroker at 800 Franklin Ave., 
against a bonding and insurance company, 
based on a robbery at the plaintiff’s store 
July 24 iast. The petition states that goods 
valued at $11,258 were taken, but the in- 
surance company has failed to make good 
the loss. The policies covered a total of 
$15,000. Louis B. Sher. attorney for the 
plaintiff, said the insurance company had 
not stated any reason for its failure to pay. 
One of the robbers, of whom there were 
three, has been indicted, Sher said. The 
suit asks for judgment for full amount of 
the loss as well as $2,500 attorney’s fee and 
10 per cent for vexatious delay. 

Herbert Reichman of Reichman Bros., 
diamond importers of New York city, 
visited St. Louis dealers the past week in 
the interests of his firm. It is a well known 
fact that Mr. Reichman is an enthusiastic 
golfer and that on the occasion of his visit 
to a western city on a business trip, he was 
invited te play on the local links with a 
customer. On the course he made a drive 
of about 200 yards and failing to find the 
ball, further looking found it in the hole 
about 400 yards from where he made the 
strike. This play was, of course, a most 
remarkahle one and would be well enough 
had it not been discovered that a practical 
joker had paid to have the ball carried 
to the coveted hole and placed there. This 
will be the first intimation to Mr. Reichman 
that he has been the center of a good 
golfer’s joke. We have the source of in- 
formation but for the benefit of all con- 
cerned prefer not to disclose it. 














TRADE CONDITIONS 


The jewelers and the leading men in other lines 
of business in Los Angeles have not in many years 
expressed so strong a feeling of confidence as at 
present. The impulse of the holiday “season is al- 
ready being felt. Sales so far are much ahead 


of what they were at this time last year. Pur- 
chasers are calling for a better class of goods 
than for a number of years past. Traveling 


salesmen for the wholesale houses find merchants 
in the smaller towns generally optimistic. The 
railroads, which are giving favcrable rates for 
tourists, report the prospects indicate that a large 
number are coming and the hotels announce many 
reservations already made. There is a _ large 
amount of building going on, and there is very 
little unemployment. All these conditions make 
the outlook very encouraging. 





S. P. Blaser, formerly of Pittsburgh, Pa., 
has opened a new store at 2131 W. Jeffer- 
son St. 

The A. P. Wood Co, dealing in pearls, 
has moved to room 602 Title Guarantee 
building. 

L. S. Nordlinger, of S. Nordlinger & 
Sons, is expected home from New York 
this week. 

All the traveling salesmen of the Mayer 
& Talbott Co. are out on the road after 
holiday business. 

J. Rosenkranz, 714 Title Guarantee build- 
ing, dealer in mountings, is back from a 
business trip to San Diego. 

A. Tivol, who came here recently from 
Ranger, Tex., has opened a very handsome 
little diamond shop at 446 S. Hill St. 

Practically all the jewelry houses and all 
the leading dry goods houses except two 
remained open for business all day on Ar- 
mistice Day. 

R. W. Woodley, formerly in the diamond 
department of Feagans & Co., has taken a 
position as salesman with Charles H. Clark, 
701 S. Broadway. 

Frank Fraiberg had a formal opening of 
his new store in Santa Monica on Nov. 18. 
He was delayed because of the inability of 
the owner to have the building ready sooner. 

F. G. Baker, formerly at 3737 Whittier 
boulevard, has moved into a new store at 
3808 on the same boulevard. He has in- 
stalled new fixtures and an entire new front 
at the store. 

J. G. Donavan, of the Donavan & Sea- 
mans Co., took a week-end automobile trip 
of about 425 miles, going to the Laguna 
Mountain resort in the eastern part of San 
Diego county. He reports that he had a 
delightful outing. 

The window of A. L. Kingsbury, 325 E. 
5th St., was broken Sunday morning between 
4 and 7 o'clock and goods to the value of 
about $25 were stolen. The thieves are 
thought to have been frightened away be- 
fore securing more. 

Lonnie Feagans, of Feagans & Co., taking 
with him Mr. Soto of the firm’s stationery 
department and other friends, has gone to 
Big Bear Valley on a hunting trip. His 
father, George E. Feagans, recently re- 
turned from a short visit to the same locality. 

Joseph M. Donnelley, formerly of Cin- 
cinnati, has taken a position as salesman in 
the watch department of Montgomery Bros. 
and Arthur Sonnederker has become a mem- 
ber of the watch repair force of the same 
firm. Mr. Dustin has been transferred from 
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the watch sales department to the diamond 
department. 

Harry N. Wolfe, of the I. Behrstock Co., 
is making a trip through Arizona, New 
Mexico and Texas and reports good busi- 
ness. Sam Hurwitz, salesman for the same 
concern, is working in the vicinity of Stock- 
ton and Sacramento and also reports suc- 
cessful business. 

The Donavan & Seamans Co. has, as usual 
at the beginning of the holiday season, in- 
stalled a stationery department to meet the 
holiday demand. Miss Marie I. Rice is in 
charge. C. B. Fox, recently from Birming- 
ham, England, has taken a position on the 
jewelry sales force. 

T. J. Bruner, wholesaler, sixth floor of 
the Metropolitan building, has returned from 
a flying trip to his former home in Omaha, 
where his principal store is located. He 
went by way of San Francisco, visiting his 
branch store there, five days in Omaha and 
returned by way of Kansas City. Charles 
I. Purdem, representative of the Bruner 
company in Texas, has been visiting here 
recently. 

George E. Feagans reports that, in re- 
sponse to letters sent by him to the Sena- 
tors and Congressmen from California in 
accordance with the suggestion of Armand 
Jessop, committeeman, he has received a 
number of very favorable replies in refer- 
ence to the repeal of the 5 per cent. tax on 
jewelry. In their replies the writers express 
sympathy with the movement to repeal and 
practically commit themselves to such action. 
These letters will be forwarded to Mr. 
Jessop. 

While busy in the rear of the J. D. Keeley 
jewelry store, Broadway and Pine St., Long 
3each, I. C. Connelly, a clerk in charge, did 
not observe a man who entered the store 
until he saw the latter grab a handful of 
gems from a case and then run from the 
place. Connelly chased the man, shouting 
as he ran, but was unable to catch him. 
Detectives who happened to be on the street 
about three blocks away, but had not heard 
the alarm, noticed the man walking rapidly 
and nearly out of breath and arrested him on 
suspicion. Later Connelly identified the al- 
leged bandit at the police station. The 
would-be thief threw away the loot before 
he was arrested. 

Among the out-of-town jewelers in Los 
Angeles recently are the following: R. M. 
Brunner, Santa Barbara; George B. Bow- 
ers, Upland; W. M. Everitt, Fillmore; G. R. 
Gillette, Watts; D. H. Yerian, Lomita; -C. 
H. Kelly and J. Herbert Hall, Pasadena; 
M. E. VanBuskirk, Long Beach; A. J. Dut- 
ton, Anaheim; M. A. Stallmeyer, Fullerton; 
C. W. Middleton, Pomona; W. G. Young, 
Santa Barbara; R. F. Winslow and Charles 
E. Perham, San Pedro; E. M. Wilkinson, 
Pomona; A. Protsch and C. J. McCormick, 
Redondo; M. Fornes, Venice; O. G. Tullis 
and Frank Fraiberg, Santa Monica; T. S. 
Lailey and G. E. Langley, El Monte; Mr. 
Asher of Asher Jewelry Co., Santa Ana; 
and J. H. Crandall, San Bernardino. 

About 8:30 o'clock one morning recently 
when Joseph Joel had just opened his store, 
62514 W. 6th St., a man about 30 years old 
rushed in with a 38-calibre revolver in his 
hand and ordered both Mr. Joel and his 
assistant, Al Feinberg, to hand over the 


diamonds in stock. Neither Mr. Joel nor 
Mr. Feinberg realized at first that the man 
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was really a robber and joked with him. 
Mr. Joel told him the jewels were in the 
safe and stepped behind the safe door, which 
stood half way open and shielded him, ex- 
cept the top of his head, from the robber. 
Feinberg remarked that the diamonds were 
already in the window and tried to divert the 
man’s attention and gain time. Then two 
customers came in and people on the side- 
walk were attracted by the disturbance. 
The robber then became alarmed and ran, 
going across the street, through the Angelus 
Hotel opposite. Joel and others chased him 
and captured him at 5th St. and Broadway. 
He was brought back to the store where he 
was fully identified and confessed his at- 
tempt to rob the store. He was taken to 
the police station, where, it is reported, he 
was found to be a man who had passed un- 
der several aliases and had served two terms 
of imprisonment. He is also alleged to be 
the man who robbed the store of Nate Mey- 
ers, 6th St. and Grand Ave., this city, re- 











cently. He is being held for trial. 
Akron, O. 
TRADE CONDITIONS 
With the Christmas shopping season only a 


invnth distant, retail jewelers of Akron anticipate 
one of the best Decembers in recent years, and in 
most instances they have bought in excess of last 
year’s merchandise, believing that buying will be 
brisk from soon after the first of the month. 
Watches have been selling well, and there is a bet- 
ter demand for higher priced jewelry. 





The average per cent. increase in business 
in the jewelry trade was 15.1 per cent. this 
October compared to the same month a year 
ago, practically all of the leading jewelry 
shops reported this month. 

“Do Your Christmas Shopping Early” 
cards are now conspicuous in windows of 
the leading downtown jewelers. Jewelers 
are aiding in the campaign to have the public 
do its shopping for Christmas early. 

Leon Rubin, of the Maurice Fredland Co., 
with stores in East Liverpool and Canton, 
was a visitor recently at the Canton, O., 
store. Mr. Rubin has been actively in charge 
of the East Liverpool store for several years. 

Regular sessions of the Akron 24 Karat 
Club will be resumed next month, officers 
of the organization have announced. This 
association has in its membership more than 
half a hundred of the leading jewelers of 
Akron and vicinity. It is planned to have 
men prominent in the jewelry industry speak 
before the members at their semi-monthly 
meetings. 

George S. Dales & Co., Akron, will add 
considerable floor space to its jewelry sec- 
tion with rearrangement of its store as a 
result of recently acquiring the third floor 
of the building which for more than 20 years 
has housed this well known retail jewelry 
establishment. It is expected the store will 
add some new lines, with enlargement of the 
jewelry section, which in the future will be 
confined to the main floor. 

Jewelers of the Akron district lent their 
support to the campaign for putting across 
the bond issue for additions to the Spring- 
field Lake Sanitorium. For the first time 
in history jewelers permitted cards to be 
placed in their windows. They appealed to 
the public to support the issue, which 
carried overwhelmingly. Jewelers along 
with other retail merchants did personal 
work in the interest of the campaign. 
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John Morse, of the Elgin National Watch 
Co., is calling on the southern trade. 

Ben Klein, of Los Angeles, after calling 
on friends in the trade here, has left for 
New York. 

L. S. Myers, of the R. & L. Myers Co., 
is on the road and reports that things are 
very good. 

Otto J. Boss, of the Los Angeles office 
of A. I. Hall & Son, is visiting the home 
office here. 

J. Monasch, salesman for S. H. Friend, 
is spending November among his numerous 
friends in Los Angeles. 

H. Winters, of the A. Wittnauer Co., has 
left for the northwest and an extended trip 
through the Rocky Mountain section. 

E. T. Willis, of the Burr W. Freer Co., 
has just finished a trip to Eureka, and re- 
ports a very satisfactory business in that 
part of the country. 

Harry Freudenheim, of Freudenheim Bros. 
& Levy, New York, is in town. He is 
recovering from an accident. Mr. Freuden- 
heim was knocked down by an automobile 
and painfully, but not dangerously injured. 

S. F. Hollander and Mrs. Hollander, lead- 
ing jewelers of Eureka, Cal., have been here 
on a motoring trip of combined business and 
pleasure. Mrs. Hollander understands the 
business and is spoken of, by the trade, as 
an able buyer. 

The Hiles School of Watchmaking, in the 
Kamm building, is very busy. At present 
there are 35 students and Mr. Hiles states 
that there seems to be positions for all the 
graduates. Students from all over the west- 
ern States come to this institution. “I have 
found that those who have a liking for 
watchmaking usually make good,” said Mr. 
Hiles. 

Thomas P. Davey has just opened an ex- 
clusive little jewelry store, room 1219 How- 
ard building, 209 Post St., in this city. He 
carries diamonds, jewelry, watches and sil- 
verware and also does remodeling. Mr. 
Davey was until recently head of the gold 
department with Shreve, Treat & Eacret, 
and previous to his years with that firm, 
was with the H. C. Ahlers Co. 

California jewelers calling on the trade last 
week included: William Dugen, Jr., Sacra- 
mento; L. A. Peck, Merced; L. C. Koberg, 
Healdsburg; Tom White, Vallejo; Roy 
Holyburton, Los Angeles; B. Hoisholt and 
son, Oakdale, A. G. Prouty, Napa; Miss 
Murphy, with E. J. Kuechler & Son, Stock- 
ton; W. J. Nicholson, Napa; Y. H. Bou- 
dreaux, Paso Robles, I. Meyer, Vallejo, and 
L. Cheney, of Cheney & Pruett, Bakersfield. 

H. B. O’Brien, chairman of the sterling 
silver committee of the International Silver 
Co., was due to arrive in this city on Nov. 
14. After spending some time at the Coast 
headquarters here, in the Jewelers’ building, 
Mr. O’Brien plans to leave for Los An- 
geles. Edward V. Saunders, Coast manager 
for the International Silver Co., will accom- 
pany Mr. O’Brien south. The International 
Silver Co.’s Coast travelers have all finished 
their trips for the year. They will start out 
again about Jan. 1. 

A meeting of the new organization of 
manufacturers’ agents was held on Nov. 6. 
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and the constitution and: by-laws prepared 
by the committee appointed for that purpose 
were adopted. The committee consisted of 
A. V. Davidson, J. S. Adler and Al. G. 
Benard. The organization will henceforth 
be known as the Manufacturers’ Agents’ 
Association of the Pacific Coast. After the 
adoption of a constitution, the following di- 
rectors were elected: Fred Lee, of Lee & 
Kierski; Alfred H. Bullion, of the Alfred 
H. Bullion Co., and John S. Adler. The 
directors will hold a meeting in a few days 
for the election of a set of officers. 

Ted Huggins, general manager of A. [. 
Hall & Son, and Chan Fat of this city, are 
interested, with others, in the City of Peking 
project which will be materialized in Los 
Angeles. This involves the expenditure of 
half a million dollars, and not a quarter of 
a million as previously stated. This won- 
derful collection of temples, tea houses, art 
galleries and merchandise will afford the 
southern city an opportunity, which it lacks 
at present, of being able to select from won- 
derful stores of Chinese jewelry and jade, 
which have become so fashionable recently. 
A full description of the buildings and art 
treasures reads like a dream from the Ara- 
bian Nights. The central building will be 
of great beauty, set between small lakes, 
with bridge approaches at both ends. The 
Art Galleries building will be a replica of 
the Emperor’s Palace. There will be a 
great pagoda, walled-in gardens, mystery 
nooks, walks, trees, flowers, birds all of 
Chinese origin. The lighting will all be 
in the Chinese style of illumination and the 
restaurants will serve both western and Chi- 
nese delicacies. The strength of the plan 
lies particularly in the established contact 
with the Chinese people, possessed by its 
promoters. This is the result of years of 
association with the best type of Chinese 
merchants, and it has enabled them to grasp 
the thought of things Chinese here and estab- 
lish direct relation with the right elements 
in the Orient. 








Pacific Coast Notes 





A. W. Freeberg, jeweler of Chowchilla, 
Cal., has doubled the capacity of his store. 

The Claremont Improvement Co. is erect- 
ing a store building for a jewelry and a 
watch repair shop. It has been leased to 
J. FE. Lewis, now at Pasadena. 








The Department of Commerce of the Bu- 
reau of Foreign and Domestic Commerce, 
Washington, D. C., has just issued a booklet 
on jewelry and silverware in Argentina, 
Uruguay and Brazil, which contains the re- 
port of S. W. Rosenthal, Government Trade 
Commissioner. There are a number of il- 
lustrations of the different types of jewelry 
now being used in these countries and a gen- 
eral discussion of the jewelry markets there. 
Many important topics in connection with 
the jewelry business are discussed and valu- 
able hints given to exporters. Among the 
topics touched are the custom regulations as 
to samples, cities of importance to salesmen, 
sales methods, buying and selling seasons, 
terms of credits, methods of packing and 
shipping, tariff on jewelry, silverware and 
allied lines, etc. There are a number of 
tables showing the exports of jewelry and 
allied lines from the United States and from 
other countries. 
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Salt Lake City. 


Miss Nettie M. Herrick and Mrs. 
Josephine F. Olsen have opened a china shop 
in the Ogden Theatre building, Ogden. 

Albert J. Seare & Sons, jewelers, have 
moved to a new location at 14%4 West 2nd 
South St. Mr. Seare has been in business 
here for 40 years. 

Two men have been taken into custody 
and charged with robbing the Beckstead 
and Columbia jewelry companies of Spanish 
Fork a few weeks ago. Thirty-seven rings 
were found in a pawnshop. 

Burglars attempted to break into the 
offices of Parry & Parry, Ltd., recently in 
the Keith Emporium building. The in- 
truders smashed the glass in the door and 
were about to enter when they were 
frightened away. 

J. Barnett, father of M. Barnett, of Bar- 
nett & Weiss, was here recently on his way 
home from Chicago to the Coast. Mr. Bar- 
nett, Sr., was here some months ago under 
medical treatment having met with an acci- 
dent on the trip from the Coast to this city. 

“The Mormon, Jew and Gentile Club” is 
the name of a new social organization 
started by local jewelers. Contrary to popu- 
lar belief, the creeds will be represented 
about equally, the Mormons being in the 
minority, if anything. A member of the 
club, a “gentile,” told THe JEWELERS’ 
CIRCULAR correspondent that the club is an 
indication that merchants of widely different 
creeds can get along very well together 
socially. 

A strange story comes from Brigham 
City regarding O. C. Jacobson, a jeweler. 
Mr. Jacobsen, with another man, is said to 
have left Bakersfield, Cal., two or three 
weeks ago, traveling by automobile. . They 
stopped at Tonopah, Nevada, and then came 
east about 50 miles. The other man claims 
Jacobson, who was driving the car, made 
him get out and drove on. The man then 
claims he came across the car later but could 
not find Jacobson. The affair is surrounded 
with much mystery and it is believed that 
Jacobson has met with four play. 

Kert’s Quality Shop, of 352 25th St. 
Ogden, has opened an optical department, 
which will be under A. R. McIntyre, of that 
city. Kert’s is a jewelry shop, though its 
name would not seem to indicate this. The 
business men of Ogden, under the leadership 
of the Chamber of Commerce, have banded 
themselves together to resist all fake adver- 
tising schemes and those that are more in 
the nature of charity than business proposi- 
tions. Besides throwing away a lot of 
money each year on advertising that pro- 
duces no results, the merchants claim much 
of their valuable time has been taken up in 
interviewing these solicitors. Hereafter all 
persons desiring to sell advertising space 
to Ogden merchants will be requested to 
produce the O. K. of the Chamber of Com- 
merce, 











The Seneca Falls, N. Y., Reveille, in its 
issue of Friday, Nov. 17, published a photo- 
graph of C. H. Williams, a jeweler on Fall 
St., that place, together with a sketch of his 
career and a history of his business. Be- 
sides speaking of his connection with the 
jewelry business the article mentions his as- 
sociation with other business enterprises. 
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TRADE CONDITIONS 


The retail jewelry dealers of Evansville and other 
towns in southern Ind‘ana report that their business 
during the past week or 10 days has been fairly 
active and in fact has shown an improvement over 
the corresponding period of last year. The running 
races at Dade Park here from Nov. 10 to 18 
brought people from all over the United States and 
the event greatly stimulated the retail business of 
the city and retail merchants report that they noted 
a big increase in the volume of business done here 
General business conditions are coming along all 
right and collections are some better than they 
were at the first of the present year. Merchants 
are looking forward to a good holiday trade, 


William Artes, of the Charles F. Artes, 
Inc., of 321 Main St., has returned from a 
trip to New Harmony, Ind. 

J. R. Strickland, handler of clocks and 
watches, Owensville, Ind., was a business 
caller in Evansville a few days ago. 

A recent business visitor in Evansville 
was T. C. Basye, of Rockport, Ind., who is 
one of the oldest retail jewelers in southern 
Indiana. 

Hovey H. Tislow, Petersburg, Ind., was 
a recent visitor in Evansville. He said he 
is looking for a nice trade during the Christ- 
mas holidays. 

Ray Sisson, pearl buyer of Decker, Ind., 
was in Evansville a few days ago on busi- 
ness. He reported that business this Sum- 
mer and Fall has been quite brisk. 

The J. M. Boner Jewelry Co., Main St., 
and most of the other retail jewelers of the 
city attended the running races that were 
held at Dade Park the first half of 
November. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers, 204 
Main St., is expected here during the 
Christmas holidays to visit friends and 
relatives for several days. 

There has been no change in the firm 
name of Esslinger & Salm Co., Main St., 
retail jewelers since the recent death of 
Mark Salm, the junior member of the firm. 
No change in name is contemplated at this 
time. 

It is expected that Oliver Artes, of the 
Keystone Watch Case Co., with head- 
quarters in Chicago, will be here to spend 
the Christmas holidays with relatives and 
friends. Mr. Artes is interested in the 
Charles F. Artes, Inc., and has been 
on the road for a number of years. 

Reports from Henderson, Ky., Paducah, 
Ky., Owensboro, Ky., Pembroke, Ky., and 
in Madisonville, Ky., say that this year’s 
tobacco crop is one of the largest and best 
in many years and when the various markets 
open in December it is expected that busi- 
ness will be greatly stimulated and the trade 
along the Christmas holidays is expected to 
be the largest in many years. 

The annual convocation of the Scottish 
Rite Masons, Valley of Evansville, started 
on Tuesday, Nov. 21, and will last for three 
days, bringing visitors here from several 
States. The event was followed by the Fall 
ceremonial of Hadi Temple, Ancient Arabic 
Order of the Nobles of the Mystic Shrine 
and this event also brought a large number 
of visitors. Local jewelers have a large 
supply of Scottish Rite and Shrine jewelry 
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on hand for the two events and expect to 
do a very nice business in this line. 

The late Isaac Gans, for many years head 
of I. Gans & Co., wholesale and retail 
jewelers, who three years ago sold to 
Raphael Bros., was one of the pioneer 
wholesale merchants in this section. He was 
a self-made man. He came to Evansville 
without any money when a young man and 
by hard work and perseverance he built up 
one of the finest businesses in Evansville. 
Mr. Gans’s estate was worth several hun- 
dred thousand dollars, it is believed, al- 
though .the estate has not been settled up. 
The estate will be shared by the widow, one 
son and two daughters. 











well known to the trade 


A, H. Gerwig, 
and engaged in the wholesale business for 


many years, has been very ill and is a 
patient in the Allegheny General Hospital. 

Armistice Day was observed in Pittsburgh 
Saturday, but stores were open in this city. 
It is a legal holiday and banks were closed. 
Most jewelry stores were gaily decorated in 
honor of the day. 

Last week the newspapers carried an item 
that the daughter of Frank W. Burger was 
engaged to be married. The secretary of 
the Jewelers 24 Karat Club says it is not 
his daughter that is going to be married but 
his sister. 

There is no clue to the person who threw 
a brick through the window of Scott’s 
jewelry store in Penn Ave. a few days ago 
and made away with a tray of rings. The 
pawnshops are being watched in the hope of 
getting information. 

Stores are now engaged in building up 
their forces to take care of the holiday busi- 
ness, and as usual some of the students of 
the schools and colleges will be used to ad- 
vantage. Some of the stores are also adver- 
tising for experienced help. 

Road salesmen report that trade is ex- 
ceptionally good at this time, the merchants 
of the smaller communities, especially in the 
industrial places, buying liberally at this 
time. Orders are coming in very encourag- 
ingly, and, according to the merchants, most 
everything is selling. 

The police are hunting for a man giving 
bogus checks on the Mahoning National 
3ank, Youngstown, O. The man is also 
said to be wanted in Altoona. He is about 
30 years old, six feet in height, weighs 160 
pounds, and of light complexion with fair 
skin. He wears a gray suit. 

W. F. Hofmann, president of Heeren Bros. 
& Co., is in New York this week attending 
to some business for his house, and also the 
dinner of the National Jewelers Board of 
Trade. For a man of his years, Mr. Hof- 
mann is regarded as one of the most active 
men in the business life of Pittsburgh. 

A man who says his home is in New York 
wave two checks here last week for $39.75 
and $12 drawn on the Guarantee Trust Co. 
They came back marked “no account.” He 
claims to have been stopping at the William 
Penn Hotel. This is the time of the year 
when merchants are cautioned to be on the 
watch for check and other swindlers. 

Some of the jewelry stores will have the 
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services of private and city detectives this 
year in watching for thieves in this section. 
There appears to be considerable robbery 
going on here and many of the merchants 
believe it is wise to take precautions. Ex- 
pensive displays at this season, with so many 
persons on the streets, are being discouraged. 

Auctions continue to do business in Pitts- 
burgh, notwithstanding the complaints of 
some of the jewelers, and the places are open 
both day and night. The sale of goods is 
mostly of the cheaper order, and while there 
are those who are of the opinion that thes 
sales hurt established businesses, it is 
thought doubtful if they do. The one seri- 
ous thing which some jewelers complain of, 
is the character of the goods disposed of. 

One of the largest funerals for a jeweler 
ever held in Pittsburgh was that of Samuel 
Weinhaus, Sunday, Nov. 12, which followed 
his death, Nov. 9, as noted in last week’s 
JeweLers’ CircuLtar. Mr. Weinhaus had 
many friends both within and without the 
trade. The services were conducted by Dr. 
Samuel Goldenson, rabbi of the Rodeph Sha- 
lom Temple, of which Mr. Weinhaus was 
a member, and the interment was made in 
West View Cemetery. During the last week 
Mr. Weinhaus’ will was filed. He named 
Mrs. Weinhaus, his widow, and Alfred Op- 
penheimer, a wholesale clothing merchant, 
executors of his estate, the value of which 
has not as yet been made public, but it is 
considerable, for Mr. Weinhaus was a man 
of means. Since the business of Samuel 
Weinhaus is incorporated, it will make no 
difference whatever, as Mr. Weinhaus made 
provision for continuing it under the man- 
agement of his young partners. He long 
ago gave some of them an interest in the 
business. In recent years Mr. Weinhaus 
had been very successful in the matter of in- 
vestments. Some of which at one time 
looked to many as if they were worthless, 
turned out successfully. 








Utica, N. Y. 


Meyer K. Nelson, jeweler at Binghamton, 
N. Y., has assets of $561 in stock, according 
to the appraisal filed in Federal Court by 
Fremont F. Wilkins, George C. Morris and 
Ralph L. Emmons. 

Samuel Amtman, jeweler and leather 
goods dealer of Bleecker St., has assets of 
$637 in stock, according to the official ap- 
praisal filed in Federal Court. here. The 
appraisal was made by Charles T. Hatch, 
Charles T. Klein and M. William Bray. 

Napoleon Marando, jeweler at Massena, 
N. Y., filed a petition in bankruptcy in the 
United States District Court at Utica, Nov. 
18, with unsecured liabilities of $1,049 and 
assets of $300, consisting of stock in trade. 
The petition was filed through Attorney 
Thomas FE. Shean. The creditors include 
the Commercial Jewelry Co., Chicago, $198; 
Colonial Co., East Liverpool, O., $139; Cen- 
tral City Crockery Co., Syracuse, $137, and 
C. F. Collier Albany, $201. 











A jewelry shop has been opened at Fari- 
bault, Minn., by Peter E. Monat, an ex- 
perienced jeweler. The new concern will 
specialize in stone setting and the making 
of special designs. Clock and jewelry re- 
pairing will also be done. 





124 


THE JEWELERS’ CIRCULAR November 22, 1922. 

















No. B 2005 Sugar and Cream. Quadruple Plate. 
No. 02005 Sugar and Cream. Silver Plated on Nickel Silver. 


HERE has always been a de- 
) mand for a good sensible sugar 
and cream that does not neces- 
sarily match a Coffee or Tea 
Pot, and placed on the sideboard as an orna- 
ment, but one that can be used every day in 
the year, with capacity enough to supply 
sugar and cream for Coffee, Tea, Berries, 
Oatmeal, Puddings, etc., and one that does 
not go out of style and is durable and sub- 
stantial enough to last for many years. We 
believe our set as illustrated above, would 
suit your customer. Order a set for trial. 
We believe you will find it a ready seller. 





The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. 140 Geary St. 
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The Romance of Wedgwood Ware 











Some Comments on the Characteristics of “Old Jos” Which Made His 
Pottery Famous 














THE romance of the famous Wedgwood 

Pottery, which dates back more than a 
century and a half, is presented in a recent 
issue of the Edinburgh Scotsman. There is 
a tradition that the famous potter, Josiah 
Wedgwood, would go around his shops car- 
rying a stout stick, and with this would 

















No. 210—BooK ENDS FOR THE GIFT 
COUNTER 
(See text on page 127) 


GROUP 


suddenly smash any vase or article that of- 
fended him by indifferent execution or finish, 
exclaiming as he did it, “That won’t do for 
Josiah Wedgwood.” Somehow the name of 
Wedgwood is nowadays chiefly associated 
with decorative pottery, especially blue with 
white figures on it, and, curiously enough, 
his greatest work is practically unrecognized. 

In the eighteenth century there was very 
little table crockery in England, and, except 
in the house of the gentry, common people 
had to do with wooden trenchers and bowls, 
and in rare instances with pewter. It is 
largely to Wedgwood that we owe the in- 
troduction of the dinner service as we now 
know it. 

“Old Jos,” the name by which Wedgwood 
was familiarly known, is an outstanding ex- 
ample of British genius. His life reads like 





a romance. The thirteenth child of his 
parents, he began work at nine to learn to 
be a potter. His father had made coarse 
butter pots and the like for the use of farm- 
ers, and was a man in quite a small way of 
business. After some years of apprentice- 
ship, in 1748, Wedgwood made his first tea- 
pot, and it is interesting to know that he 
started business for himself in 1759 -with a 
capital of £20 and a rent bill of £10. He 
was then 29 years of age. 


He was evidently one of the rare in- 
stances where exceptional skill in the arts 
was combined with outstanding business 
ability, and to him in a very large measure 
the English potteries owe the advance from 
coarse, rough work to a craft capable of 
being included among the fine arts. He was 
determined that the continual disappoint- 
ments inevitable in the potter’s craft must 
be minimized, and, accordingly, he set to 
work and after literally thousands of trials, 
many of which are still to be seen carefully 
docketed in his own writing, he made certain 
what materials could be relied upon and 
what results could be obtained by the adop- 
tion of less slipshod methods than those cur- 
rent at his time. 

Having started to provide plates of dif- 
ferent sizes, dishes of different sizes, and 
complicated things like soup tureens and 
vegetable dishes, gradually his name became 
known everywhere, not only in England but 
on the Continent, and in 1765 Queen Char- 


and fine finish—‘‘Queen’s ware”—still made 
today. 
In the decoration of ornamental pieces, 























GROUP NO. 212—ATTRACTIVE SERVING DISHES 
(See text on page 127) 


with which his name has become specially 
attached, Wedgwood opened up new fields. 
Nothing but the best would satisfy him, and, 

















GROUP 


No. 211—GLASS PITCHERS ETCHED WITH PLEASING DESIGNS 


(See text on page 127) 


lotte ordered a dinner service of an excep- 
tionally large number of pieces. For this 
Wedgwood was ready with a ware which 
at that time was unsurpassed for its purity 


accordingly, he went forward to the finest 

artists, to the finest models, and, aided by 

his own personal skill as a “thrower,” he 
(Continued on page 135) 
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What It Means to Uphold 
the Prestige of Your Store 


When you place the genuine “Betty 
Beads” on sale in your store, you are 
offering merchandise that is not only 
backed by the reputation of your firm, 
but by the Betty Products Company— 
a reliable house that guarantees its 
product unreservedly to you. 


“Betty Beads” uphold the prestige of 
your store because of their quality, 
fineness and durability of finish, and 
assured satisfaction to your customers. 


“Betty Beads’ have many imitators 
whose inferior products are cheaply 
made, poorly finished, and are sold un- 
der the name “Betty Beads” or similar 
names. 


The only genuine “Betty Beads” are 
sold direct, never through jobbers, and 
can always be identified by the metal 
tag trade-mark which is registered and 
attached to each strand. 


See only reputable merchandise. 


We sell only to the retail trade direct. 


RE eco Mg 


f Dot t yt Sead 
1 We Alaces 





This metal tag identifies the 
only genuine “Betty Beads” 


Every case of infringement of our trade name 
or trade-mark will be vigorously prosecuted. 


Betty Products Company 
Hartford, Connecticut: 37 Edwards Street 


New York Office . 
Condit & Rattey 9 Maiden Lane 


Spell Heads This is the fourth of a series of Advertisements to appear in several publi- 
cations. The next, entitled “Safeguarding the Interests of Your Customers 


Your Biggest Asset.” will appear in Tae Jewerers’ Circutar of December 6. 
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Hints for the Dealer Conducting a Gift Department 














Epitor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request whenever 


the data is available. 


OOK ends are always an attractive ad- 
junct to the gift section. The jeweler 
who is looking for something in this line, 
moderately priced, will find the goods 
illustrated in Group No. 210 quite suitable 


while the center one has a globe instead 
of a shade. These are extremely handsome 
for the richly appointed home and make a 
strong appeal to the fastidious. 

What an endless variety of bowls are 




















GROUP NO. 213—CUT CRYSTAL 


to his stock. They are made of plaster of 
paris heavily electro-plated in bronze or 
copper, of good weight and artistic finish. 
Whether one or more books are being held, 
these ends are practicai for table or stand 
inasmuch as the title of the book may be 
mere easily read and they are kept intact 
instead of being scattered about the table 
giving an untidy appearance to the room. 

In Group No. 211 a variety of glass 
pitchers are shown, varying in shape and 
design, attractively etched and with or 
without covers. They may be used in serv- 
ing most any beverage and are therefore 
generally useful. There is always a need 
for more than one in every household, which 
should make the pitcher a very profitable 
article for sale for the gift department. 

The use of serving dishes on *he dinner 
table add distinction and charm. Aside 
from their beauty they are both serviceable 
and practical. The oven glass in itself has 
rendered a great service but when it is en- 
cased in a silver frame its beauty is greatly 
enhanced. The pieces shown in Group No. 
212 are all very useful, and illustrate both 
the round and square casserole. The irames 
are of nickel silver, heavily silver plated. 
The well and tree meat platter and pie piate 
are of the same metal. 

Among the most beautiful of lamps are 
those shown in Group No. 213 made entirely 
of cut crystal in floral design and mitre 
cut. Two are decorated with crystal fringe 


LAMPS WITH FLORAL DESIGNS 


shown! No home is a home without at 
least one. The difficulty is in making a 
choice for there are so many charming ones 
that it is most difficult to make a selection. 
In the illustration, Group No. 214, are 
shown a diversity of shapes and styles to 
meet the individual taste and need. [or 
table decoration, either for flowers, ferns or 
fruit, they lend an atmosphere of ‘hominess’ 
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addition of these pieces will greatly increase 
the attractiveness of your gift stock and 
undoubtedly increase your sales. 

The odd bits of china in Group No. 216 
are very charming indeed. The beautiful 
coloring either in border or floral effects is 
the attractive feature. The upper group 
shows part of a dinner set while the other 
dainty pieces are suitable either for table 
or ornamental display. The jewelers’ gift 
section is greatly brightened by such china. 

Some time ago a certain firm manufactur- 
ing a high grade line of electro-plated flat- 
ware, showed in their advertisement pic- 
tures of dining rooms of the fashionable 
people of the country with table set, whereon 
were this firm’s flatware. The idea was 

















GROUP NO. 214—CHARMING GLASS BOWLS FOR 
HOME USE 


to show that many wealthy people did not 
use their solid silver on all occasions but 
rather for informal affairs used the less 
expensive set, withal good electro-plated 
ware. Following up this idea in glass 
fashionable people all have wonderfully cut 
and decorated sets of crystal glassware for 
for their table. This ware is usually more 
fragile than the less expensive pressed glass 
and is not used for ordinary occasions. The 
cheaper glass is made in artistic patterns and 
in reproductions of many old and antique 
designs. 

A table set with a complete complement 














GROUP NO. 215.—UNIQUE SHAPED PIECES OF DECORATIVE GLASSWARE 


to the room. These particular bowls are of 
ebony or azurite glass with coin gold decora- 
tion. and encrusted edges. For the coming 
holiday season a display of these goods 
would find ready sale. In Group 215 some 
odd pieces of this same charming glassware 
are shown, suitable for various uses. An 


of an old English reproduction, in a good 
clear crystal pressed glass, is a thing to be 
admired and an artistic effect can be pro- 
duced that any one might be proud of. 
The goods shown in Group No. 217 are 
of the kind in mind. Nearly all the high 
grade manufaturers carry these goods, some 
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» Paves the way for really worth while sales! | 
Vv ‘ 
You can make your store headquarters for gift buyers Cut Glass ) 
\ f k i aia ; me kli bit Engraved Glass 
if you keep showing in your window, sparkling new bits Rock Crystal {f 
° of Hawkes Crystal. Glass. 
Sterling Silver- ) 
or ; a : Mounted Glass 
i) This exquisite candlestick with its unexpectedly low price Decorated Gold 
J will impress your customers deeply. They will associate = 
"; good taste and unusual values with your store, whenever Enameled Glass ff 
f they have to buy a gift. i.” \ 
A Cigarette Boxes 
y) You can order in small quantities and replace popular Fn gol 
i numbers quickly. Your profit is better-than-usual. Gold Decorated 
Colored Glass 
i} Old English and 
° Irish Glass 
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T. G. Hawkes & Company aia 
. Corning, N. Y. Inventors and Pat- 
entees of Hawkes 


Y) No. 3671 Candlestick Capri ” 
5 s price. 6”. : . : 
$3.00 per pair, ming Pacific Coast Office: 140 Geary St., San Francisco, Cal. Femons Preach Drese- 
‘ing Mixing Bottle. 
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FeOR over 50 years the name “FRY” has stood for the highest ideal of the glassmaker’s art, consequently the “Fry” 
products enjoy a national reputation. Note the above “Table Service.” The simplicity of the exceedingly rich 
designs is a characteristic that our designers have brought out to a noticeable degree. The cut “Pershing” flower 
basket in the center of table is just one of the many beautiful pieces of cut Crystal that would be appreciated by 
every patron as a gift suggestion. 


Ask for our Art Glass Folder No. 1, Fry’s Oven Glass Catalog No. 5, amd our 
Combination Cut Crystal and Refined Etched Catalog No. 10 


H. C. FRY GLASS COMPANY, Rochester, Pa. 
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old colonial designs, others reproductions of 
many periods of English glassware. It is 
not a hard matter for the jeweler to visual- 
ize a table set with any of the designs car- 
ried through to completion, with water jug, 
tumblers, goblets, wine glass, sherbet, 
bowls, fruit dishes, finger bowls and even 
flower vases. The next best thing to a 
mental picture is a display in one’s store 
with a table set complete, showing an old- 
fashioned setting complete. It would bring 
orders and show initiative. 

An attractive line in pottery, suitable for 
the jewelry trade, is that shown in Group 
No. 218. It is Danish Keramic in soft 
tones of yellow, blue, green and many other 
tints. Such pieces make attractive service 

















GROUP NO. 216—opD BITS OF CHINA 
(See text on page 127) 


plates or are useful for ornamental use. 

There are many attractive jewel boxes 
on the market made of china, silver, glass, 
silk, etc., but the cut glass box holds its 
popularity. In Group No. 219 many shapes 
and sizes are shown, in floral design and 
mitre cut with silver bands. A box of this 
kind is indispensable to a woman for she 
must have a place in which to keep her 
jewels or treasures and at the same time 
it makes an attractive display on her 
dresser. A finely cut container of this kind 
is an excellent suggestion for a Christmas 
or birthday gift and one which would 
always be appreciated. 

No toilet table is complete without an 
atomizer. A good atomizer has practical 
advantages over the ordinary perfume bottles 
for it does not waste the perfume neither 
does it all come out on one spot. One may 
apply it where and how one chooses. It 
may also be sprayed about the room, thereby 
delicately perfuming it. The atomizers 
shown in Group No. 220, are of a great 
variety made of Baccaret crystal beautifully 
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colored and enameled or incrusted in gold 
or bronze. They are distinctive in style and 
design and are to be had in a wide range 
of prices. Goods of this character will be 
popular as holiday gifts and should net a 
splendid profit for the jeweler who includes 
them in his gift stock. 

One of the most fascinating novelties re- 
cently put upon the market is “La Gourde 
du Poete,” as illustrated in Group No. 221. 
This is a miniature perfume bottle for 
Milady’s purse. This particular bottle has 
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Advertising the Gift Department 





ig would help the jeweler get more busi- 

ness for his gift department if he would 
use some advertising reading about like 
this: 

“Your library table always focuses the 
attention of visitors. 

“Visitors look at your library table to 
see what sort of books and magazines you 
read and they judge the character of your 
home and your prosperity by the way in 

















GROUP NO. 217—OLD ENGLISH REPRODUCTION IN PRESSED GLASS 


many advantages over other similar bottles 
on the market. The “gourde” is so con- 
structed that the perfume cannot spill or 
evaporate and one drop may be obtained at 
a time either by means of a dropper attached 
to the cork or by inverting the bottle and 
lightly shaking it. This is made possible 
by the vacuum system. Thus, whatever 
perfume appeals to the extravagant taste of 
milady may be used without thought of 
waste. This attractive little “gourde” may 
be obtained in 14K gold or sterling silver. 
It is also put up in sets of three, one of 


which your library table is furnished. 

“That’s why careful housekeepers are so 
particular about seeing to it that the lamp 
on their library table is modern and attrac- 
tive and that’s why they see to it that 
trays, book ends, envelope openers and all 
the other equipment on their library table 
is stylish and new and prepossessing in 
appearance. 

“And that, too, is why so many careful 
housekeepers who want to get quality at 
reasonable prices buy their library table 
equipment from us. 

















GROUP No, 218—POTTERY SUITABLE FOR THE JEWELRY TRADE 


either the silver or gold bottles and two 
glass bottles filled with perfume, but a 
replica of the metal bottle. This little per- 
fume bottle is readily filled by the use of 
a medicine dropper or fountain pen filler. A 
thing so charming and practical makes a 
strong appeal to the feminine taste and will 
undoubtedly prove a very popular and in- 
teresting item among the novelties on the 
gift table. It is such unique offerings as 
these dainty perfume bottles that often 
catch attention first and lead to ready sales. 


“You'll find our stock of library table 
equipment in our Gift Section. Come to 
this section and look over the goods in stock 
and ask us about the goods. We'll be glad 
to advise with you about the equipment for 
your library table and about lamps and 
other home equipment whether you make 
a purchase from us or not. 

“Come and look over the interesting stock 
of goods in our Gift Section NOW.” 

Such an advertisement as this would 
attract much attention. 
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Incorporate 
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ROCK CRYSTAL 























The Sisters Creations become more and more beauti- 
ful each season. Most of the designs are original 
and made for us alone. 














Among the many items we mention the following im- 
portant ones for Fall selling. 
Dainty Earrings $7.50 to $96.00 per doz. 
Bracelets $4.00 to $108.00 per doz. 
cicetiindiey. i Bags $3 to $100 each 
ein es é ovelty Bags $10.00 to $60.00 each 
i Bar Pins $4.00 to $18.00 per doz. 
’ Necklaces $7.50 to $144.00 per doz. 
Ladies’ Cigarette Holders $13.50 to $60.00 per doz. 
% Ladies’ Cigarette Cases $33.00 to $108.00 per doz. 
°ercccost Real Bronze Objects D’Art $2.00 to $20.00 each 
Jules Schwab & Co. 
IMPORTERS 
Paris: 7 Rue Bergere New York: 377 Fifth Ave. 


(At 35th Street) 
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Goods attractively 
displayed are half sold 


We have a wonderful line 
of Imported furniture, - 
Bric-a-brac, Candelabras, 
Mirrors and Filet Laces 
that would enable you to 
show your specialties and 
gifts in their natural sur- 
roundings and add to your 
sales. 





Write for further particulars. 


Glaenzer Trading Corporation 


Showrooms 


33-39 W. 34th St., New York SOCIETE GLAENZER 


35 Boulevard de Strasbourg, Paris 






































Moundsville, W. Va. — 


Manufacturers of 


CANDLE LIGHTING GOODS 
Candlesticks 
Lustre Candlesticks 


Candelabras with Cut Glass 
Prisms 


Send for Catalog No. 6 
and Price List. 





No. 21. Lustre Candlestick 
With Spearhead Prisms 


Height 12% in. Diameter of Base 5¥% ‘in. the following showrooms: Height 10 in 
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Sample lines on display at No. 4 Lustre Candlestick 
With U Drop Prisms 
Diameter of Base 5 in. 
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, Inkstand 


We manufacture other 
Fraternal Emblems 
for Inkstands, 
also Book Ends. 


Elks i 


A GIFT that will be 
appreciated anytime. 


Retail Price 
$5.00 


In Antique Silver, 
Brushed Brass or Bronze 









Write for Prices 


Manvfactwred by W, L, Shaughnessy Company, Gardner, Mass. 

















IDEAL GIFTS 











Glassware in Your Home 


Our high grade Cut, Etched, Gold Encrusted, Gold 
Banded, Mother of Pearl and yellow Iridescent de- 
signs on rich lead blown glassware gives a distinct 
touch of individuality and is especially adapted to use 
in the refined home. 

“The glass with the ring when tapped” 
Beautiful Colored and Gravure Photos Sent Upon Application 


‘Goble United States Glass Company 


Classic Design 
General Offices and Salesrooms 








7 e a 
So. 9th and Bingham ‘Sts. Pittsburgh, Pa. 
New York: 1107 Broadway Boston: 99 Bedford Street Baltimore: 110 Hopkins Place 
E. T. W. Craig, Representative M. A. Lovell, Representative John A. Dobson Co., Representative 
Philadelphia: Tenth & Market Sts. Los Sagres oe South Olive Street Chicago: 3@ East Randolph Street 
J. A. Hemple, Representative J. F. Stirk, Representative F. T. Renshaw, Representative 
Southland Hotel Building Denver: 404 Jacobson Building 


Sen Francisco: 628 Mission Street Lo ow. 
F. M. Dunn, Representative D. D. Otstott, Inc., Representative Norton C. Boyer, Rep. 
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The Gift Department in a Jewelry Store 


Progressive Merchants Adopting Idea That Has Proved Practical in Other Fields 


THE fairly prosperous jeweler nowadays 

who is content to stock nothing but 
jewelry for personal adornment, or silver- 
ware for the table, must, out of necessity, 
do a thriving watch, clock and jewelry re- 
pair business, to enable him to make both 
ends meet. It may be said, then, with a 
certain degree of assurance, that the repair 
department is the mainstay of many jewelers 
who apparently have gotten into a rut and 
are unable to extricate themselves. The 
successful jeweler, on the other hand, is 
the one possessing vision and initiative— 
who is ever ambitious to reach out after 
more business—that the selling end may 
show a more substantial profit. 

THE JEWELERS’ CirRCULAR has, for some 
time passed, been bringing to the attention 
of its readers the advisability and propriety 
of conducting Gift Shops, featuring the 
sale of such lines as cut and engraved glass, 
chinaware, bronzes, pictures, imitation 
marble statuettes, book rests, lamps, etc. 
The idea is a commendable one, both from 
the standpoint of progressiveness and from 
the resultant increase in profits. Tradesmen 
in other lines have long since cashed in 
on this idea. Seldom do we find a business 
man today who carries in his stock but one 
class of merchandise. 

Let us take, for example, the corner drug- 
gist. No longer is he satisfied to stay in 
the back room of his store slaving to make 
a bare living filling doctors’ prescriptions. 
Instead he has taken on as many lines as 
his room will accommodate,pushing the sale 
of each sideline, and growing more pros- 
perous all the while. Out my way the drug- 
gist carries a nice line of writing paper 
and stationery; cigars, tobacco and ciga- 
rettes; candy in bulk and boxed; fountain 
pens and pencils; cheap watches; post cards 
and greeting cards; a small stock of auto- 





By A. Stanley Keast 


drugs, millinery, oil paintings, and furni- 
ture. I have heard of some who have even 
gone so far as to sell butter and eggs occa- 
sionally, to say nothing of the fellow who 
runs a tonsorial parlor in conjunction with 
his jewelry business. 

What we are most concerned about for 
the moment, however, is the practicability 


























Group No. 219—DAINTY GLASS JEWEL CASES 
(See text on page 129) 


of adding a Gift Shop Department, as a 
means of further multiplying sales and 
widening the jewelers’ acquaintanceship 
among those who have money to spend for 
jewelry and such novelties as are found in 
gift shops. It should not require an over- 
abundance of persuasion to convince the 
alert, progressive jeweler that a Gift Shon 
operated in connection with his present busi- 











fast as they might. Continuing his search 
he finds, we will say, a number of little 
oddities in the way of engraved glass smell- 
ing salts bottles, marmalade jars, mustard 
pots, cheese and cracker dishes, and two- 
piece casters, that have been hidden away 
in stock for some time, and need only a 
little freshening up to make them saleable. 
He has here, then, the nucleus, at least, of 
a collection with which to inaugurate a 
Gift Shop. If he has no other available 
room at his disposal, he can utilize the centre 
aisle of his store, arranging his displays 
on tables—not in a hit-or-miss fashion—but 
according to a preconceived plan. Table 
runners, doilies, draperies, and bowls or 
vases of flowers will help considerably to 
enhance the effectiveness of the display, 
without adding materially to the cost. The 
final arrangements should be left to the skill 
and good judgment of the jeweler’s wife, 
or a saleswoman, since the women folks 
are more apt in the matter of interior deco- 
ration. Once the success of the venture is 
assured, merchandise strictly in keeping with 
the Gift Shop idea can be- purchased as 
needed from concerns who specialize in the 
sale of such wares. 

Early in the Spring, a jeweler of my 
acquaintance was approached by a greeting 
card salesman, and importuned to lay in a 
stock of Christmas greeting cards. After 
giving the matter due consideration he de- 
cided to take a chance, and ordered several 
hundred dollars worth of cards. Some 
weeks later, another salesman drops in, and 
after impressing upon the jeweler the prof- 
its to be made selling greeting cards de- 
parted with an order for an additional lot 
of cards. Inside of a few short weeks this 
jeweler virtually had a new department 
thrust upon him, since he faced the necessity 
of disposing of something over 10,000 greet- 









































Group No. 220—A LINE OF WELL SELECTED ATOMIZERS INCREASES THE ATTRACTIVENESS OF THE GIFT DEPARTMENT 


mobile accessories ; soaps and perfumery, and 
photographic supplies. He likewise conducts 
a soda fountain, and sells ice cream by the 
Plate, or put up in containers for home 
consumption. Instead of running a phar- 
macy for the sole purpose of compounding 
Prescriptions, and selling patent medicines, 
his business has now taken on the propor- 
tions of a department store in miniature. 
Out through the west we find jewelers 
who combine with the sale of jewelry such 
lines as musical instruments and sheet music, 


(See text on page 129) 


ness will prove to be a paying proposition. 
Nor should the initial expense deter him 
from giving the plan a try-out. A bit of 
originality coupled with a sprinkling of in- 
genuity is all that is required to make a 
beginning. 

Getting down to brass tacks, let us as- 
sume that friend jeweler has on his shelves 
an assortment of Dutch Silver reproduc- 
tions in hollowware, consisting of casseroles, 
salts and peppers, candlesticks, smoking sets, 
and the like, that have not been selling as 


ing cards before the coming Christmastide. 

Turning the matter over in his mind for 
some days, it eventually occurred to him 
that if he could sell the cards in lots of 
50 to 100, he might be able to dispose of 
his stock and earn a reasonable percentage 
of profit in the bargain. It has become the 
vogue in fashionable circles for people to 
send out personal greeting cards, having 
their names engraved thereon as they would 
on a calling card. This gave the jeweler 
another idea—that of stamping the cards 
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Gifts of Leather 
BONN WEAR 


Men’s bill folds will answer the Christ- 


mas gift question for thousands. 











Will you be prepared to meet 
the demand? 


This 41-piece billfold assortment 
in Metal Display Case at 
$49.00. Resale price, $98.00. 
This assortment sells without any 
salestalk. 


Visit our store and see 
our unusual display of 


NOVELTY 
GIFTS 


M. Bonn Co. 


Pittsburgh 
St. Louis 











Gold Encrusted Glass 
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Ideal Items 
for the 
Gift Shop 


and Jeweler 





Borghese Productions 


are a natural response to the growing and insistent 
demand for suitable objects artistically worthy of being 
incorporated into the decorative schemes of the best 
homes. The designs are rich though conservative, and 


the colors and finishes are appropriate. Every piece is 


carefully selected, 





Book-Ends 

we and decorated in 
Candlesticks - 
ia pure coin gold. 
Desk Sets | 

et Send for 
Panels Catalogue 
Fruit Bowls 











CHARLES HALL, Inc. George W. Murphy 


18 West 23" Street, NewYorkCity Bete ese s| Factory and Offices: 
Wonxs Springfield, Mass. No. 60/3385. 9 oz. Goblet Hawley, Pa. 
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himself from the customers’ name plates. 
Accordingly, he had a card stamping press 
installed on the premises, hired a man to 
do the stamping, and at this writing is sell- 
ing daily lots of from 50 to 200 cards to 
a customer, and realizing a nice profit on 
the stamping as well. 

In connection with the stamping of per- 
sonal greeting cards, he is at present solicit- 
ing the business of customers in need of 
professional, business or visiting cards, 
promising one-day service when plate ac- 
companies order. Needless to say, his ven- 
ture is proving a profitable one, and each 
day finds new customers coming to his store 
to avail themselves of his offer of prompt 
service and reasonable rates. Although he 
does not carry a line of correspondence 
paper in stock as yet, he accepts orders for 
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tastes in search of gifts possessing orig- 
inality and worth. 


Girl Gift Buyers as the Key to Other 
Sales 


IRLS between 14 and 16 years of age 
buy more gifts and pay more for them 
than they did 20 years ago. I know because 
we happen to have two daughters with birth- 
days in the same month, which is October, 
and I saw the presents which were brought 
to two parties. Also there have been other 





parties in the two groups and I have been 
called upon by my own two girls. to do 
more than provide the cash; I have been 
asked to make suggestions as to appropri- 
ate gifts. 


I was asked to make suggestions 








Group NO. 22]—PERFUME BOTTLES FOR MILADY’S TABLE 


(See text on 


stationery in any quantity. Ile now contem- 
plates adding another department to his busi- 
ness, featuring stationery done up in gift 
boxes, and taking orders for the die-stamping 
as well. 

There is no limit to the possibilities of 
the jeweler desiring to add new departments 
to his store, providing he is willing to put 
his shoulder to the wheel, and keep on the 
job. 

The inauguration and maintenance of a 
Gift Shop requires careful forethought and 
attention, if it is to prove a success. The 
jeweler himself, or a capable assistant, must 
be fully conversant at all times with every 
detail connected therewith, keeping the de- 
partment in perfect order, having price cards 
neatly displayed, and being at hand to volun- 
teer any selling information desired on the 
part of a customer. 

Finally, the Gift Shop so ordered and 
conducted will prove a source of inspira- 
tion and profit to the proprietor, and the 
rendezvous of people with discriminating 
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because of a condition that will be of in- 
terest to jewelers who are neglecting the 
gift section idea. 

We live in a section of Chicago, about 
eight miles from the loop, that can well be 
compared to the average small city. If 
our part of the city were cut loose we would 
be in a town of about 65,000. I explain this 
because I want it made plain that the people 
here are more or less typical of the average 
community. And I’ve lived in towns of 
423, 3,426, 54,000 and the two big ones. 

Within the last month I have been called 
upon to inspect the layout of gifts at four 
parties for girls averaging 15 years of age. 
That means that about 60 sales of gifts 
were represented. But if five of those sales 
were made by jewelers I am mistaken. I 
know why. Most of them think of the 
jeweler in terms of watches, clocks, dia- 
monds, silverware and repair work. 

Now within 10 blocks of our home there 
are a dozen or more jewelry stores. Prac- 
tically all these presents for these parties 
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are bought in the neighborhood. The girls 
want to select them themselves, therefore 
their mothers cannot telephone an order to 
the downtown department stores. Conse- 
quently the girls buy from a limited range. 
They go to the outlying general stores and 
select the most novel things they can find 
there. Or they purchase clutch pencils and 
fountain pens from the drug stores. But 
they are not satisfied with what they give; 
they want something distinctive. Neverthe- 
less they talk it over with their mothers, 
who suggest this thing or that which can 
be secured without a trip downtown. 

“She’s got one. Helen gave her one 
when she graduated from grammar school.” 
And so it goes until they compromise upon 
something more or less useful, possibly in 
the dry-goods or wearing apparel line. They 
ask dad but he doesn’t know. 

Now, these sales would not be large ones. 
Such girls expend on an average 75 cents 
to a dollar each for a gift. But some of 
them go higher. You cannot buy gold 
clutch pencils of standard makes for a quar- 
ter. But there is a volume of these small 
sales, 

Every time there is one of these parties 
there must be awards for the games. A 
short time ago my 14-year-old daughter was 
desperate for a few little novelties, some- 
thing that would be appreciated and that 
would cost her about 50 cents each. Sup- 
pose there had been a carefully selected gift 
stock at some one of the 12 jewelers near 
us and she found what she wanted. Can 
you imagine the spontaneous advertising? 

Now, I have mentioned a low average 
price per gift. But it does not follow that 
the girls stick to that range of prices. 

One point not to be overlooked is that 
the girl of 14 or 15 today is a factor in 
the purchase of many things sold by the 
jeweler and it is desirable to get her into 
the store and make a friend of her as soon 
as possible. Take silverware, for example, 
or cut glass. Two years ago one of our 
daughters had to serve a dinner to the 
faculty of the school. She had to plan the 
menu, order the foods from the meat mar- 
kets and groceries, decide upon the settings 
for the tables, and manage every detail her- 
self. With that for a start you can be sure 
that she has something to say about the 
things that are purchased in our home. The 
jeweler who sells us our next silverware, 
glassware or other table accessories will 
have to reckon with her. And she has 
many companions in all sections, 

Therefore, why is not this trade worth 
cultivating through the gift section?—H. S. 








The Romance of Wedgewood Ware 





(Continued fron page 125) 








was able to select with unerring eye, de- 
signs which made his name in the eighteenth 
century, and of which replicas from exactly 
the same molds are still made today in the 
same works and still with unfailing appeal. 
Examples are common of pieces of pottery 
of Wedgwood made today, being offered for 
sale, quite unwittingly, as antiques. 

The fifth generation of the family is now 
directing the firm with the tradition of 
Wedgwood pervading the whole—N. Y, 
Times. 
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New Reproduction 


Three Graces 
by 


Canova 





20 inches high 
Beautifully Tinted 


Reconstructed 


Alabaster 


An 
Excellent 
Xmas Gift 


or 
Make Good 
Window 


Display 








Price 


$10.00 
Real Art Hlarble Works 


Florentine Pressed Marble Statuary 
309 Bleecker St., New York, N.Y. 











There Is a Growing Demand for Gifts 


To quicken sales, create new business and increase 
profits, add to your store a GIFT CORNER. 

There is a demand for the unusual gift at a low price. 
We have selected from our merchandise an assortment 
particularly suitable for the jewelry store. This assort- 
ment, priced at $100.00, is bringing bigger business to 


many jewelers. 
Why not to you? 


Come in and look it over, or let us send it to you. 
You will like it and so will your customers. 


Catalogs upon request 


— W, C. OWEN 


17 N. Wabash Ave. 





Direct Factory 
Representatives 


Chicago 














Watches 
Diamonds BH you hove wt 

seen our complete 
Jewelry wi 


drop us a 























Clocks card, and our 
Pearls — will 
Silverware 
BIKOFF é» BROWN 


JOBBERS 


125 Fifth Avenue New York 














“Send it on Wings” 





JEWELS OF THE SUN 


What can a customer buy for 


$3.00 
More Bright 
More Beautiful 
More Sunny 


THAN A BUTTERFLY LOCKET? 


We have been pleasantly surprised at the increasing 
demand for them. You may share our pleasure by 
showing a few really good lockets. Prompt sales and 
quick turn over. Assorted dozen on display pad 
sent on approval if desired—$20.50. 


When in Boston—call and look over our Beautiful Line— 
New Catalogue out. 


Che Butterfly Bor, Frce., * Poms st 


wu Boston 








Bakelite ana 


Earrings 
Necklaces 


Galalith 


Pendants 
La Vallieres 


The Delight of Your Christmas Trade 


ABSE BROS. 


155 Broadway Brooklyn, N. Y. 
Order Through Your Jobber 














Everlasting Photographs 


BURNED INTO CHINA 

| For monumental purposes, also any kind of fancy 
| goods, brooches, lockets in photo tone or tinted in 
natural colors. We also burn photographs on 
| Watch dials. 

{ Ask for Illustrated Catalogue, 


a F. J. H. ABENDROTH 
7203 Franklin St., Forest Park, Ill., P. O. Box B 























THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St. New York 
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HIGH GRADE IMITATION IVORY 


in cases or open stock. Hand Decorated or Plain. 





Also finest and most perfect reproductions of 


Tortoise Shell in Toilet Sets 


Hand Engraved with Pure 22 Karat Gold Decoration. 











E. D. ROGERS COMPANY 


37 South Wabash Ave. CHICAGO, ILL. 




















All These Rings Are Hand Pierced 


Our Own Original Designs Only. 


HOLLY WREATH 


Natural Prepared 


Each $1.25 


Lasting for 25 years, cost is 
$.05 per year. 


Xmas Catalogue 
No. 21 


with illustrations in colors 
of Artificial Flowers, Plants, 
Vines, Trees, Baskets, Holly 
and Poinsettias mailed Free 
for the Asking. 


ie) Wi 


21861 


Frank Netschert, Inc. 








Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


No. 
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61 Barclay Street New York, N. Y 100 W. 21st St., NEW YORK 
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Fe 


(Yock.s 


of Characler 


Miniature Stock Now in New 
Lever York, ready for im- 
Escapement mediate shipment. 


Get in Your Holiday 
Order at Once. 


Mantel Chime 
Clocks. 





Clock No. 11. Height 834 in. Width 6% in. Depth 5% in. 





The above clock can also be had as No. 12, in Gothic style; 
dimensions, 10” high, 7” wide, and 514” deep. 


We Have the Exclusive Selling Rights for 
These Clocks in the United States 


Geo. Borgfeldt & Co. 
16% Street & Irving Place 


New YorR 


@ 






































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ Circutar regarding any advantageous 
device or plan which they are utilizing in cen- 











nection with their business 


























How to Do a Bigger Christmas Business 


Live Suggestions by a Practical Merchandise Man 





Written Expressly for The Jewelers’ Circular 

















N normal times, that is, excepting unusual 
economic conditions, business is what 
you make it. We have had very unusual 
economic conditions, it is true, for some time 
past, but these have improved appreciably— 





Give Jewelry for 


Christmas 


The great gift of love 
A gift from a reputable jeweler’s 
establishment is always appreciated be- 
cause it is a gift that has been chosen 
with artistic sense and discrimination. 
Let Us Serve You 
With Full Satisfaction 











so much so, in fact, that many merchants 
have been surprised at the rapid recovery in 
many sections of the country. There is 
every reason for the greatest optimism in 





The Gift Shop of 
(Name here) 


HE brilliancy and color of our gems 
has been the standard of compari- 
sons among our patrons for more than 
—— years, and we devote the same 
painstaking attention and thought in 
selling a small trinket for less than a 
dollar as we do in disposing of.a mag- 


nificent stone that costs several hun- 
dred dollars. 
Our customers feel secure in pur- 


chasing their gifts year after year in 
a store that has won the trust and ton- 
fidence of its patrons by always deserv- 
ing them. 








ee 





carried along by this out of town trade 
done through the mail. 

A generally healthy business condition 
prevails; therefore, your Christmas _busi- 
ness will actually be what you yourself 
make it. In order to make it successful, the 
great fundamental requisite will be a knowl- 
edge of the buying power of those to whom 
you appeal. By running over your books 
and learning the amount of your average 
sale you will be aided considerably. 


HIS average sale knowledge is all-im- 

portant and has been the basis of suc- 
cess of the department stores. An intelli- 
gent department store manager would no 
more think of running his business without 
knowing what the average sale is in each 
department than a prudent man would at- 
tempt to buy a house without knowing the 
taxes and generally carrying charges. A 
merchant who knows the amount of his av- 
erage sale. knows how to buy the kind of 
merchandise which will sell quickly. He 
will not be hampered with a lot of unsale- 
able stock, for he will not go over the limit 
of his patrons in buying. It is the writer’s 
belief that a very large percentage of fail- 
ures are caused exactly by this lack of 
knowledge. A representative jeweler some 
years ago had never thought of this impor- 
tant side of merchandising until asked the 
amount of his average sale. 


N his reply he said: “Our average sale 

of merchandise is over $20 each transac- 
tion. To be as exact as the time will permit, 
we find that our cash transactions for De- 
cember averaged $15.06 each, meaning every 
cash sales slip for both sales and repairs, no 
matter how small the repairs were. We find, 
too, that every charge transaction, meaning 
every charge transaction for merchandise 
and repairs for the same month, averaged 
$46.48. This is very interesting to us, and 


When this fundamental information is 
acquired, buy your merchandise with dis- 
cretion and deliberation. You will buy in 
this way when you know something about 
the people who patronize your store, or of 





Rings by Master 
Jewelers 


Solid platinum, handmade rings, set 
with brilliant diamonds of fine color 
and other precious stones. 

Exclusive designs in unusual jewelry 
that will be lastingly appreciated. 

Beautiful creations in gold and plati- 
num lavallieres, brooches, bar pins, 
and wrist watches, 


Our window display will interest 
you. 
Gifts from $1.00 to $5,000.00. 











whom you expect to make patrons. You 
should know something about the salaries 
earned, about the income aside from salaries, 
about the real estate and bond holdings or 





Rich Hand-wrought 


Silver 
Hammered by hand out of heavy 
sheets of solid silver. The smallest 


piece has a charm peculiarly appealing 
to those of fastidious taste. A highly 
appreciated gift is a hand-wrought solid 


silver napkin band. Applied initial, 
any letter, without extra charge. 
Price, $——— 


¥ 











other income-producing holdings, whatever 
they may be. You will consequently not be 
a blind merchant, but a very far-sighted 
and wide-awake one. 









we are glad indeed to have this suggestion 
made to us which uncovered such important 
facts.” This jeweler bulked repairs with 
merchandise sales. Each should be recorded 
separately. 


regard to the approaching holiday season. 
Jewelers who are doing a mail order busi- 
ness report brisk trade. Some of these who 
also conduct retail stores in large cities, 
where business is still sluggish, are actually 







GIVE your store a real Christmas atmos- 
phere. You may do this without over- 
decorating. A few well-placed holiday 

















. find 





advertising can 


render. 
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Storekeeping Department. 








touches suggestive of the great gift-giving 
season of the year can accomplish all that 
is necessary. If you find it desirable, owing 
to your patronage, to go in a little more 
for the spectacular, by all means do so. It 
is now possible to buy ready-made Christmas 
window displays for your show window, or, 
with a little ingenuity, you may do the work 
yourself. An original Christmas display, or 
an old idea worked out in an original way, 


Give a Watch this 
Christmas 


Our watchmakers are experts and 
every watch that passes out of our store 
is first thoroughly inspected and ad- 
justed, irrespective of the factory’s 
own painstaking adjustment. We know 
what it means to sell reliable watches 
and we know how unsatisfactory it is 
to sell the other kind. 

We place our reputation before all 
else and have made it our business to 
make lasting friends by giving lasting 
satisfaction. 














never fails to secure for your store a great 
deal of valuable publicity. 

Begin at once to do your newspaper or 
other forms of advertising, if you have not 
already done so. Suggest specific items in 
your advertising. Describe these items com- 
pletely. Make the description as good a 
substitute as possible for a visit to the store 
where the prospective purchaser can actually 
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Diamonds—the Gift of 
Gifts 


Why not make your gift this Christ- 
mas a diamond? Nothing else ex- 
presses so well the high regard of the 
giver toward the recipient. We carry 
everything worth while in jewelry. A 
thousand and one exquisite novelties. in 
gold and silver await your inspection, 
any one of which would be appre- 
ciated as a Christmas gift. Whether 
it is some dainty token of remembrance, 
or a precious stone of great value, you 
will find it here. 

The name insures quality and reason- 
able price. 











see the article. Look over some of the 
better class of mail order catalogs and 
note how cleverly these firms advertise. Re- 
member that suggestion is the great stimu- 
lator of sales. 


ONVINCE yourself that you, a jeweler, 

are the great purveyor of gifts that 
last. This is not enough, for they are more 
than gifts that last; they are gifts that are 
always appreciated. You are supposed to 
be the nation’s discriminative selector of the 
gift of love. Much responsibility therefore 
1S yours, for if you make unwise purchases 
you will not win the confidence and esteem 
of those who buy from you. With the 
ability to buy watches, diamonds, jewelry 


and other gifts at a price within the purse 
range of your patrons, which at the same 
time are of unquestionable quality and more- 
ever, with the ability to impress your pa- 
trons that these gifts are of unquestioned 
quality because purchased by one who is a 
specialist in his line and of discriminating 
taste, you will have little trouble in stirring 
up a very desirable business. Many jewelers 
really fail to realize the many opportunities 
which are theirs today in offering merchan- 
dise to the public. 

The jeweler, unlike the department store 
or hardware merchant, does not sell merely 
merchandise, but responsibility as well, and 
this fact should be made very clear in all 
advertising, whether done by individual 
jewelers, or by co-operative advertising. If 
you sell a man a clock or a watch, you are 
expected to be responsible for its accuracy, 
and very often unjust demands are made 





A Gift That Satisfies 


THE prestige and assurance of quality 

which attaches to a gift from Jones 
& Co. will add nothing to its cost, but 
will multiply its appreciation. 


Suggestions 


Dainty wrist watches for women, 
$— to $— 
Exquisitely enamelled toilet ware in 
rich boudoir colors...... $— to $— 
Gold mounted canes and umbrellas, 
$— to $— 
Men’s thin model watches for full 
CN SE 5 a cidisinncane $— to $— 
Artistic clocks for the mantel, for 
desks and for travel...... $— to $— 
Sterling silver sandwich trays, bread 
trays, flower baskets and other table 


FOCUIIGIOS: cies dik hice siete $— to $= 
Silver belt buckles and gold belt 
[ye Cal ae ae $— to $— 


CIRCULAR 











upon a jeweler, whereas when such mer- 
chandise is purchased outside the jewelry 
trade, the responsibility is forgotten. This 
means, of course, that it is very unwise 
merchandising to buy stock that will not 
give complete satisfaction. By so doing you 
simply add to your labors and diminish your 
prestige. 


O your utmost to dig out new things 

and feature these new things conspicu- 
ously in your show window and in your 
store. Advertise them in your newspaper, 
call attention to them in your circular let- 
ters and do everything possible to be the 
first in your territory to get a reputation 
for the sale of artistic up-to-date merchan- 
dise. Do not take something new that is 
worth calling attention to and place it in 
your stock, hidden among other things. This 
does not help you and it does not help the 
industry which you represent. By not fea- 
turing new products you lose the oppor- 
tunity mentioned above. The great gown 
makers of the world won their reputation 
by presenting original designs and the suc- 
cessful merchandisers of those gowns won 
their reputation by featuring them in their 
establishments and thus getting the reputa- 
tion for being first, as displayers of the new 
fashions. 
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With a knowledge of the average sale, it 
will be easy to have printed, without incur- 
ring great expense, neat little folders ‘that 
will fit into an ordinary letter size envelope; 
list and briefly describe gift suggestions at 
different prices; for instance, gifts from $1 
to $5; gifts from $5 to $10, and so on. 
These prices are only arbitrary and the 
jeweler who knows his own trade may make 
them what he pleases. 

By no means use illustrations unless they 
are well executed. Half-tones should only 
be used on paper that will properly receive 
the impressions. Besides the newspaper. ad- 





Diamonds for Christmas 


Diamonds are one of the few stones 
that outlive generations and outlast 
fashions. They are really a sort of 
legal tender anywhere at any time, and 
their intrinsic worth steadily grows. 
Our holiday stock of diamonds is the 
largest and finest we have ever shown 
and offers splendid opportunities for 
safe and permanent investment quite 
apart from the delight of the wearer 
and the joy of the connoisseur. 

We earnestly invite your visit and 
examination, even if you only wish to 
compare designs and values. 











vertising, circulars should be printed and dis- 
tributed giving Christmas suggestions for 
the boy, for the girl, for the wife, for 
brother, for sister, for mother, for baby, 
eté., ete. 

Jewelers have in former years issued little 
folders illustrating articles as low as 25 to 
75 cents. There may sometimes be a reason 
for doing this. Individual judgment will 
have to decide the matter. 

A few suggestions for holiday advertising 
accompany this article. 


Selling Plans 





A subscriber thus describes his latest 
successful method of advertising: ‘We have 
no street cars in our city, but up to date we 
have seven jitney buses and expect to have 
12 within the near future. I have equipped 
these buses with an inexpensive clock 
surmounting which is the inscription ‘Watch 
Repairing.’ Under this is my name and 
under that the word ‘Jeweler,’ with my ad- 
dress. I had made a box 11 inches square 
with a hole large enough in front to fit 
over the clock flange. The clock is fastened 
in with cleats. As the clock is right in 
front as one enters the bus, it is plainly 
visible to all. My only cost is the clock. 
The owner of the jitneys furnish the boxes.” 

* * * 


A jeweler in the West conducts this 
Christmas plan. Some time before the 
great holiday he sends out personal letters 
signed “Santa Claus” and calls attention to 
his stock in an attractive way. In the let- 
ter he says that Santa Claus will arrive in 
town at a certain time on a given day and 
requests a large crowd to be on hand to 
meet him at the depot. The plan has ap- 
pealed ‘especially to children and always 
brings a large crowd of youngsters and 
“oldsters” to the store. 
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THE GIFT 


$3.00 
Of Rolled Gold. A 
rich pencil of finest 
quality and work 
mansbip 





THE 
DOLLAR 
$1.00 
Of Rolled Silver, 
not merely silver 
plated. Short with 
ring or long with 
clip. Concealed 
eraser, 


THE 
JUNIOK 
50c to $2.00 
Of Nickel, Silver 
or Gold. A dainty 
little pencil which 
fits snugly into 
the hand bag. 












THE 
FEATHER- 
WEIGHT S50c 
Of light weight Ai 
uminum, perfectly 
balanced for tireless 
writing. The ideal 
pencil for office 
» workers, school 
children, and 
around-the 
nouse use 







IOC 


10 Double Length Leads 
10 Indelible Leads - - - 


20C 


For years | have wanted to sell a 
representative, staple line of mer- 
chandise on these trade policies. 




























formerly Sales and Advertising Manager of Robt. H. Ingersoll & Bro. 


A BUSINESS PLATFORM THAT 
KNOWING MERCHANTS 
CAN SUBSCRIBE TO—FOR 
MARKETING THE NEW 


f a yagal, 


Distributed through only a sufficient number of well con- 
ducted stores to serve the convenience of the buying public 
and insure that the people who are convinced by the na- 
tional advertising can find the goods without too much 
bother. 


(1) 


(2) No overloading of the distributors desired or permitted,— 
moderate stocks, steady turnover, a constant stream of 
sales through each outlet established. (All praétices such 
as inside discounts, rebates, datings or terms, which tempt 
overbuying and mean sluggish stocks on shelves at settle- 
ment time are avoided and likewise unnecessary patterns 
which only load the dealer with idle investment and serve 


no public need.) 


(3) 


The largest margin of profit to the distributor, consistent 
with fair prices to the consumer and with permanency, 
stability and growth. 


(4) 


Protection to each distributor against all forms of unfair 
competition on the line from other distributors. 


() 


Co-operation through constant substantial national adver- 
tising skilfully designed to maintain a continuous demand 
through outlets showing the display helps supplied to dis- 
tributors,—no splurging to load up the trade. 


Notice advertisements in the leading magazines designed 
to bring new groups of consumers into the market for 
automatic pencils in place of wooden ones. 













Everybody admits the Ingersoll Redtpoint pencil excels all 
others as soon as it is shown. Capable representatives are now 
calling upon the trade. 


INGERSOLL REDIPOINT COMPANY. Inc. 
"WM.H. INGERSOLL, Pres. Formerly of Robt, H.Ingersoll & Bro. 
461 Fourth Avenue, NewYork City Branches - Chicago, St.Paul, San Francise? 
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Author, “Bank Credit Methods and Practice” 


How the Banker Can Help the Retailer 
in His Business 


By Thes. J. Kavanagh, Vice-President Mississippi Valley Trust Company, St. Louis, Mo.; Lecturer on Credits, St. Louis University; 








(THERE is a popular distinction made, or 
line drawn, between banking and com- 
mercial business. The average man believes 
that a banker knows little or nothing about 
commercial business. He pictures him as 
a stern, bespectacled individual, sitting 
within an iron cage, counting money. Like 
the ground-hog, he never comes out to 
examine the sun but once a year. This 
may be true about some bankers. It is 
equally true that most commercial men 
know very little about banking. 

But what is particularly true and most 
often lost sight of is, 


to the trend of business conditions. Each 
one cf the banks in those large cities have 
country correspondents who can have such 
information for the asking. 

In this way the enlightenment that comes 
from inspired sources may radiate through- 
out the country from the large centers, and 
if the country banker, in these modern 
times of the telephone, the telegraph and 
the aeroplane, fails to avail himself of such 
mediums of enlightenment so that he may 
pilot his shop away from the rocks and 
quicksands, it is his fault. In fact, it is 


holder is the last creditor that gets paid. 

We will now consider a few concrete 
ways in which the banker can be of real 
assistance to the retailer, 

First: If you have a reasonably unbroken 
record of profitable years, and you have 
seen to it that your assets are preserved in 
such liquid proportion as to enable you to 
make an acceptable statement, you should 
be able to borrow from your bank suffi- 
cient money to make your seasonal turn- 
overs. The possibilities of profit in your 
business may be great, but your invested 

capital not sufficient 





that most banks are 
controlled and run for 
the most part by com- 
mercial men — manu- 
facturers, wholesalers 
and retailers. Did you 
ever see a substantial 
American bank whose 
directorate was not 
drawn largely from 
these classes? 

In addition to that 
truism, it is also true 
that in the investment 
of his bank’s funds, 
the banker comes in 
touch with nearly all 
lines of business, and 
the touch is intimate. 
In this respect he 
differs from the ordi- 


disposal. 





Your banker is in intimate touch with nearly all lines 
of business, and his experience and knowledge are at your 


Your banker can advise you when not to stock up too 
heavily because of falling market. 


Borrowing money to make season turn-overs. 

How to use bond-house receipts to secure a bank loan 
when you have not sufficient capital to secure the goods. 

The advantages of having your banker discount the 
notes of your customers. 


for you to take advan- 
tage of those possi- 
bilities in any particu- 
lar season, By making 
bank loans, you can 
increase your stock of 
merchandise and take 
advantage of your 
opportunities, But you 
must not hesitate to 
give your bank all the 
facts, even of the most 


secret nature about 
your business. The 
loans may not be 


secured—merely based 
on your statement, but 
they may have to be 
endorsed or guaran- 
teed by your officers, 
lirectors, or partners, 








nary business man. 

For instance, the 
cotton man may know all about cotton, the 
wool man all about wool, the clothing or 
drug man all about clothing or drugs, etc., 
but the banker in dealing with all of them 
as customers, in the long run learns some- 
thing about all the lines he handles. And 
the experience he gains serves to sharpen 
his wits and to add to the keenness of his 
comprehension. 

For this reason. a good, experienced 
banker should be in a position to be of 
material help to the retailer in the solution 
of his business problems. 

There is no country bank, even in the 
smallest town, that is not in some way a 
nart of the great banking system. Every 
small bank has its large city correspondent, 
and in this way it is enabled to keep in 
close touch with general business conditions. 
It works out, or should work out, something 
like this: The large banks in Chicago, 
New York or St. Louis are in constant 
touch with the principal financial and com- 
mercial institutions al! over their territories, 
and, as the case may be, all over the country. 
Through the accumulation of valuable 
Statistics they are invariably, though not 
always, in position to give a fair idea as 


his duty to always keep so_ enlightened. 

For some reasons or other, a banker is 
looked upon as a leader in his community. 
Possibly it is because he deals solely in 
money, and most people worship the 
“golden calf.” But more likely it is because 
he is considered to be the best informed 
man in that community. However, that 
may be, the fact remains that by reason of 
his unique position he can be a powerful 
influence for good or bad. He can guide 
cr misguide, according to his intellectual 
qualifications or moral propensities. 

If it comes to the question of increasing 
your business along lines of expansion, if 
he has studied business conditions intelli- 
gently, he should be a good man to consult. 
And if he advises you against stocking up 
too heavily in what he considers a falling 
market, you should seriously consider the 
advice he offers. If a banker feels certain 
that he is protecting his own institution by 
the character of advice he gives, you may 
be sure that he is automatically protecting 
you; for what would be bad for the bank 
would be worse for you. When the bank 
lends you money, its claims against the quick 
assets come before your stock. The stock- 


as the case may be, 

Second: If you are 
a large or small retailer, you may wish to 
add a certain line of merchandise to your 
business. You may see an opportunity to 
increase your business at a good profit, but 
have not sufficient capital to secure the 
goods. Your bank may agree to advance 
the additional capital in the way of quick 
loans, you agreeing to place the merchandise 
in a bonded warehouse, to be released 
piecemeal and paid for as justified by sales. 
Your notes at the bank would be secured 
by the warehouse receipts. When making 
an arrangement of this kind, the bank 
would not lend you the full cost value of 
the merchandise, and a certain proportion 
of your own capital, say 20 to 25 per cent 
of the loan, would have to go to margin 
the loans. 

Third: The bank may also help you by 
discounting the notes of your customers. 
This serves a double purpose in that it 
gives the bank an opportunity to check you 
up as to the character of credits you extend. 
Retail concerns in nearly all sections of the 
country are compelled, of necessity, to carry 
farmer customers until the crops are har- 
vested. In such matters; your bank should 

(Continued on page 145) 
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Supplement and New Price List Now Ready 


Owing to the fact that since issuing our Catalog No. 26 we have 
brought out a number of articles, which have proven to be most 
salable, we are pleased to present to the trade a supplement Catalog 
illustrating and giving full description of these new numbers. 


Learn About Our Wonderful Complete Line 


Western Tray and Case Company 


Established 1864 
427-429 Plum Street Cincinnati, Ohio 


Jewelers’ Show Case and Window Display Trays 
Wholesaler Jewelers’ Trunks, Telescopes, Trays and Cases 





No. 500—-GAME CHEST 
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Hand in Hand With Jewelry Sales 
Sure Sales and a Wide Field 


A steel, fireproof (mahogany) 
BURGLAR PROOF box for the 
store; for the Home. A box which 
cannot be moved without setting 
off a very loud gong which rings 
continuously until stopped by 
owner of box. No attachments— 
no wires—cdn be set any place, 
any time and will be effective. 

Ideal for jewelry, valuable pa- 
pers and bonds. Maximum Insur- 
ance at Minimum Cost. 


Size: 9 by 8 inches, 6 inches high. 
Price $8.50 for single boxes; spe- 
cial discounts on quantity. 


AMERICAN BURGLAR-PROOF BOX CO. 


129 E. 138th Street New York City 

















Samples Sent Upon Request 








le ENGRAVERS and GARVERS 


We Specialize in Carving 


WEDDING RINGS 
JOS. De NATALE & BRO. 


82-84 Nassau St. Phone: John 3116. New York City 








One-Piece Shank 





Blood Pressure in Ocular Work 


By Eugene G. Wiseman. 267 pages; illustrated, 
with 19 engravings. Price, $2.50. 


The Optical een Company 
11 John Street : : : New York 


SIMSON BROS. 


125 Canal St. New York 
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Price, $1.00 


The Jewelers’ Circular Publishing Company, 11 John St., New York 
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Just Before Christmas 








Written Expressly for The Jewelers’ Circular 

















ALARGE proportion of the last minute 
shoppers in holiday goods are men. 
The woman of the house begins to make 
her Christmas gift plans early. She re- 
sponds to the “Shop Early” slogan. The 
man puts it off until, almost before he 
knows it, Christmas is only a day or two 
off and he hasn’t bought his wife or his 
daughter a gift, and very likely he hasn’t 
anything very definite in his mind. He 
rushes into the jewelers and looks around 
or maybe asks to be shown something in 
wrist watches, or in rings, or in pins. 

The fact that so many wait until the last 
makes it important that the last advertising 
appeals be made to the men. This means 
that the advertising should call attention to 
things the women want rather than to 
things for men. The last days’ advertising 
should be addressed particularly to the men. 
It is even worth while to get up a form 
letter adapted to last minute use and have 
it ready, all stamped and addressed and 
ready to mail, say, on the afternoon of 
December 21st. 

The men will not be as likely to take 
up with gift shop lines and articles as the 
women. The men will more likely turn to 
straight jewelry store items, and particular- 
ly goods of known value. 

The: last window displays should be made 
to interest the men in gift buying, by 
showing attractive things for women, with 
the show cards and arrangement and 
appeal made to the masculine mind. 

It is especially important that displays be 
priced. Sometimes a jeweler who operates 
what he likes to think of as an exclusive 
shop does not want to put prices on his 
window displayed goods. He feels that it 
cheapens the look of his store and stock. 
If there is anything in that idea, it is a 
matter of ethics and ultra high-brow 
psychology. There may be now and then a 
customer gained by the no-price card plan, 
but such are few and rare. 


Men are not shoppers. A woman may 
fee] willing to enter a store and ask prices, 
but a man hates to ask a price and then 
not buy. He likes to know in advance what 
the price is and then he can decide whether 
it is too much and whether he can afford 
to pay it. He does not have to embarrass 
himself by apparently admitting that he 
can’t afford to pay the price. 

Absence of prices usually creates an 1m- 
pression of high prices and thus keeps out 
a good many possible customers. 

Christmas is a time when many men who 
otherwise would not be your customers at 
all, will come in and make considerable 
purchases. These are men who through 
the year spend little money on non-essentials 
but when Christmas comes, they have some 
money saved up and they want to buy 
something nice for a certain girl, or for 
mother cr sister. Men who have the money 
for such exceptional purchases comprise 
laboring men, mechanics, chauffeurs, em- 


ployes of many sorts, and they are men 
you do not see in your store or inspecting 
your windows at other seasons. 

These men get their money ready two or 
three days before Christmas and they begin 


to look in the store windows. Do you 
suppose that a display of the exclusive 
type, one with two or three expensive 


articles shown in-a rich setting and with- 
out prices on them, will bring these men 
in? It will not. If you want the money 
of these men, and in the aggregate there 
is a lot of it, you need to make displays 
which show a considerable variety of goods 
of the sort exhibited, a variety in style and 
in price. 

Bear in mind that these men may buy 
even higher priced jewelry than some of 
the men you would more naturally expect 
as customers, but they will not buy and 
they will not even ceme in to look unless 
you have the window display items priced 
plainly. Too much elegance will often 
scare away such trade. If you want the 
business, consider what type of men are 
your possible spenders. 

Let your earlier displays be as elaborate 
and exclusive as you will, but when it 
comes to the last few days with men of all 
types looking into your windows, with good 
sized rolls of money in their pockets, see 
that you have something in the windows 
that inclines those men to come inside and 
see the goods close up.—F. F. 





Package Service 





(THE gift shop department of a jewelry 

store, even more than the rest of the 
store, sells many articles that are not 
easily packed for safe transportation. 
Many women buyers of gifts have no facili- 
ties at home for wrapping fragile or bulky 
goods for shipment by mail or by express. 
Many men are so situated as not to have 
boxes and heavy paper and twine. 

Make it a part of your holiday service 
to wrap and pack goods for those who 
want to ship or who are anxious for safe 
delivery. 

Advertise this service and see that all 
purchasers are offered opportunity to take 
advantage of it. Have a good supply of 
corrugated paper or heavy cardboard boxes, 
with a few wooden boxes if needed. Have 
plenty of heavy wrapping paper and twine 
so you will be able to wrap up neat looking 
parcels with new paper, instead of having 
to fish out some old sheets with holes in 
them, addressed already on one or both 
sides and somewhat soiled. 

Put up signs in store and window, “We 
wrap your parcels for shipment.” Have 
a supply of plain white visiting cards and 
envelopes ready so you can supply the same 
to customers who want to put a card in 
with the parcel. A few Christmas post 
cards will be wanted for such use, too. 
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Make it possible for the customer to have 
her purchase fixed right there already to 
ship, so she will not have to carry it home 
at all—F. F. 





Christmas Watches for Juniors 





HAT is going to influence fathers and 

mothers and aunts and uncles to buy 
watches for the boys and girls for Christmas 
giving? z 

Advertising to the parents, telling them 
about what watches you have that are 
adapted to junior use is good business. 
Circular letters along the same lines help 
make sales, It is well to keep reminding 
the elders that watches made good gifts 
for children, but there is another effective 
method of influencing purchases, Go direct 
to the boys and girls and get them on your 
side, 

It is not likely that newspaper advertis- 
ing can be profitably directed at the juniors, 
and you may not have a mailing list of the 
youngsters to enable you to remind them 
in that way of watches. But window dis- 
plays will reach them. 

Get up a window display of the kind 
of watches boys like. Show all the varieties 
you carry. Put price cards on them and 
describe each watch on the card. This one 
is “The Scout’s Favorite,” another is 
“Snappy Looking School Watch,” or 
“Man’s Quality in a Junior Watch.” Put 
a large sign across the window that will 
attract boys’ attention to the window display 
so they will come to it from across the 
street: “Special, Boys’ Watches!” 

Carry out a similar plan with a window 
display of girls’ watches, with watches for 
girls of all types, all priced and described. 
Experience will teach the jeweler what to 
show in both these window displays. 

Once get the youngsters interested in 
watches and they will pick their favorites 
from among those on exhibition, and they 
will go home and tell their parents just 
which watch they want for Christmas. 
This plan will produce direct action in 
favor of your store. You will get results 
in immediate sales —F. F. 





How the Banker Can Help the 


Retailer 





(Continued from page 143) 








always be taken into confidence, because it 
can be of valuable assistance to you in help- 
ing to carry the burden of worries. 

This is the character of service that 
should be rendered by a bank, and if the 
retailer gets it, the relation is indeed 
reciprocal. A great many retailers refuse 
to do business with a bank unless the bank 
makes supply purchases from them,—that is 
if they happen to be in classes of business 
with which banks would be likely to deal. 
That is a_ sentiment which must be 
deprecated. When a bank serves its cus- 
tomers in the way indicated in this article, 
it has done all that should be expected of 
it in the way of reciprocal relations, and it 
should be allowed to go free from the em- 
harrassment of jealous competition among 
its customers for the bank’s supply of 
purchases. 
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We S the spirit of Christmas thrills us 
i anew with thoughts of giving, it is 
then that we wish to remember 
some dear one with a gift of fitting 
im sentiment. 

' Such a gift 1s not chosen lightly, 
but with a care as thoughtful as the sentiment 
which inspired it. What then is more in keeping 
with the sincerity of your regard than a watch — 

a reliable movement in a beautiful Wadsworth 
Case? 

In the watch cases pictured here you see some 
of the newest and finest examples of Wadsworth 
artistry—cases which for beauty and exactness 
of fit have never been surpassed. Among the 
many exquisite creations of the Wadsworth 
artists you will find one well fitted to bear your 
message of affection. 

When you buy a watch select a movement 
that your jeweler will recommend and see that 
it is dressed in a Wadsworth Case. The 
Wadsworth name is your assurance of correct 
design, finest material and perfect workmanship. 








Tue WapswortH Watcu Case Co. 
Dayton, Ky., suburb of Cincinnati, Ohio 
Case makers for the leading watch movements 


Illustrating the character of an artistry which builds beauty and 
endurance into the finest watch cases of today. The illustrations 
show the cases considerably smaller than actual size 


WadsworthCases 
Make Watches Beautiful 








BOVE is a reduced size reproduction of the Wadsworth advertisement 
appearing in the American and Cosmopolitan magazines in December. 
Double page Wadsworth advertisements also appear in the Literary 
Digest of November 25, Vogue of November 15, and The Saturday 
Evening Post of December 2. 

For those jewelers who handle Wadsworth Cases such advertising as 
this becomes an invaluable aid in the selling of gift watches at Christmas 
time. These jewelers have proved that Wadsworth advertising, backed 
by Wadsworth artistry, is a powerful business-building force. 
WADSWORTH WATCH CASE _ CoO. 
Makers of watch cases exclusively 

Factories: Dayton, Ky. 


THE 















‘i 


MR 
Wp)! 









































The Centenary of Breguet 











Translated Expressly for The Jewelers’ Circular from La Nature 














(Continued from issue of Nov. 15) 


Figs. 6, 7 and 8 recall the double move- 
ment watch made by Breguet, for the Prince 
Regent of England. The creator, making 
use of an idea of Huyghens, was in hopes 
that the sympathy of the two balances, op- 
erating in unison, but one in the opposite 
direction to the other, would guarantee the 
rate against the deviations due to the shocks 
in carrying, changes in position, etc. He 
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sought to apply this idea also to clocks.* 
Fig. 6 shows the dial with its two circles 
of figures (on the principle that one shows 
the mean time, the other the sidereal time). 
In Fig. 7 the two mechanisms are shown 
complete, each with its regulating system. 

Fig. 8 shows the arrangement of the 
equation of time on an interior dial of gold. 
This watch was sold to the king in 1821, 
for 7,000 francs. The Prince Regent of 
England had paid for his 7,200 francs, three 
years previously. 

Lastly, Fig. 9 represents one of the most 
curious inventions of Breguet, which he 
¢alled a sympathetic clock. The term “sym- 





+An astronomical clock, with double pendulum, 
constructed in accordance with this idea, was 
shown at the exposition of 1819. 


pathetic” is used here in a sense entirely 
different to that in which it is usually em- 
ployed. Really, it is not a suitable expres- 
sion. It relates really to a clock which sets 
to time and rewinds the watch placed in 
the support with which it is surmounted. 
In Fig. 9, this watch is shown in place. The 
upper part of the case of the clock is pro- 
vided with two points that are caused to 
press two pins located in the watch. That 
on the right effects the rewinding of the 
movement twice every hour. That on the 
left brings the hands of the watch every 
hour to the time shown by the clock. It 
is capable of correcting a deviation of seven 




















Fic. 7 


minutes too fast or too slow. The spring 
of the watch does not have its end riveted. 
It is kept in place by friction against the 
barrel. It cannot, therefore, be over-wound. 
The watch is signed Breguet, the clock 
bears the name of Rabi. The escapement 
of this clock is of the constant power type. 

Rabi was one of Breguet’s pupils and 
subsequently one of his best workers. He 
went into business for himself on the boule- 
vards, where his establishment was in ex- 
istence in 1859, but has since disappeared. 

Sir David Salomons’ sympathetic clock 


was made about 1872. Its first cost is said 
to have been 25,000 francs. 

Only a small number of pieces of this 
description came from Breguet’s workshop. 
One is mentioned that was sold to the 
Minister of Foreign Affairs of France for 
55,000 francs and two others, sold to the 
Russian court in 1909 and 1910, at prices, 
respectively, of 14,000 and 8,000 francs. 
King George V owns one that simply sets 
its watch to the time without rewinding it. 
There is also one in the Napier collection 
and one in that of Count Demidoff. 

At the national exhibition of 1806, two 
gold medals were awarded for horology. 
They were received by Breguet and Antide 
Janvier. The jury, over which Monge pre- 
sided, had as reporter Costaz, who intro- 
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duced in his work the following remark: 
“In examining the horological works pre- 
sented at the exhibition, it is found that 
the workmanship is carried to the very high- 
est degree of perfection, but there is cause 
to fear that the artists were tempted to 
abuse their skill in workmanship and their 
inventive talent to produce devices, which 
executed very complicated and very curious 
effects. The jury considers it proper to re- 
mind them that accuracy, strength and sim- 
plicity are the characteristics that distinguish 
good horology. However, the jury takes 
pleasure in the fact that the only remark it 
had to make referred to a circumstance that 
proved the great progress of horology here 
and the great skill of our horologists.” 
This observation was aimed essentially at 
the two recipients of the gold medal, each 
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Full Color 21 High 








Gite an Ingersoll 
Models #122 to $922 








For Your Christmas Window 


HIS is the best selling display ever produced for Ingersoll 


Watches. 


It takes up little room—only 6 inches square—looks fine, says 
Christmas in a flash, and ties up with Ingersoll advertising in 223 
different publications. 


Made of heavy cardboard, reinforced with wood, lithographed in 
4 brilliant Christmas colors, stands 21 inches high, and is provided 
with 6 hooks on which to hang watches. 


An expensive, quality fixture, of which we had a limited quantity 
manufactured. Still some available for good customers without 


charge. 


{a aan eee eee eee eneeeeeeennn; 


Ingersoll Watch Co., Inc., 
New York City. 
Gentlemen: 


Send me the Christmas Tree 


fixtures for my Christmas Window. 
No charge to me. 


ies oc OL eegkicn enews eice 





Put your name and address on the coupon and 
we will mail the fixture to you prepaid. 


INGERSOLL WATCH CO., Ine. 


New York Chicago San Francisco 
































November 22, 1922. 


in his class—Janvier was an incomparable 
master of the difficult art of representing 
mechanically the movements of the stars— 
was a virtuoso of complications. 

As regards Breguet in particular, the in- 
ventive talent to which Costaz made allu- 
sion was, it might be said, unlimited. It 
was only necessary to bring to this artist 
any ingenious idea, he sought and obtained 
its realization. Of course, the great ma- 
jority of these realizations were only 
curiosities and did not contribute to the 
advancement of the cause of precision in 
the measurement of time. But it would be 
equally absurd to reproach Breguet as to 
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censure David or Rembrandt for not having 
contributed to the advancement of archi- 
tecture. 

Breguet was, above all, an artist, having 
a taste for the beautiful. 

It is quite curious to establish the fact 
that while his name remains connected with 
the tourbillon escapement, which constitutes 
the highest degree of complication and of 
difficulty in an escapement and which was 
his invention, it is also connected with that 
of the balance spring, with the bent back 
end, which is only the perfection of Gour- 
dain’s experimental bend. On the other 
hand, the chronograph, with ink dottings, 
which is attributed to Rieussec, is only the 
dotting chronograph of Breguet, which was 
demonstrated by his grandson, Louis, in a 
note communicated to the Academy of 
Sciences in 1850. A long argument has been 
maintained to determine to whom the in- 
vention of the perpetual watch, or the watch 
with a weight, belongs. Breguet and 
Recordon both claim to have invented it in 
1780. Sir David Salomons proves, in his 
book, that the watch with a weight was in 
existence long before this date. 

All this, however, is but of secondary 
importance. ; 

The only thing that is material is the 
fact that Breguet was an horologist of bril- 
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liant mastership. In dedicating to him the 
work of which we have shown herewith 
some of the superb illustrations, Sir David 
Salomons has raised, to the glory of this 
man, who had written nothing, all that he 
could desire and had really deserved. After 
having glanced through this book we can 
comprehend the feeling that inspired him 
and which is epitomized in this expression 
of the author, “Carry a fine watch by 
Breguet and there is the feeling that there 
is in the pocket the intelligence of a man 
of genius.” 

Whatever form the centennary of Breguet 
may assume, it can have no more beautiful 
manifestation than this book. 

LEOPOLD REVERCHON, 
Editor in Chief of l’Horologer. 





“Through the Ages with Father 
Time” 





66" HROUGH the Ages with Father Time, 
a Series of World-wide Adventures 
on the Road from Long Ago to Now,” is 
the fascinating title of a beautifully printed 
and artistically illustrated book by Roy 
Rutherford Bailey. The book bears no 
conspicuous indicia of advertising, although 
it is really a dignified vehicle for calling 
attention to the progress and achievement 
of the Elgin National Watch Co., Chicago, 
the development of which is interestingly 
described in the chapter “Benjamin the 
Builder.” Among the many splendid illus- 
trations are reproductions from the paint- 
ings of Hugh Rankin and Harold DeLay. 
The contents of the book, which will be 
read with much gusto, are the following: 
The Voice of the Watch; Before Adam; 
The Caveman’s Timepiece; The Sun-Dial; 
The Hour-Glass; The Water Clock; The 
Time-Candle; The Great Clock of Rouen; 
The Table Clock; The First Watch; The 
Nuremburg Egg; The Noonday Gun; Ga- 
lileo’s Pendulum; The First Hairspring; 
Jewels; The Time Ball; The Last Raid; 
The Keyless Watch; The Chronometer; 
You Never Can Tell; The Pedometer 
Watch; The Master; Benjamin the Builder ; 
Love and Time; The Watch of the Future; 
L’Envoi; The Pageant of Time; From 
Father Time’s Notebook. R. F.N. 





Snap Shots 





Old Gobsa strolled down to his artificial 
lake one morning, where he had put up a 
big “No swimming” sign, and there was a 
nude stranger swimming out into deep 
water, 

Gobsa was beside himself, 

“I’m going to arrest you and take you 
down to the squire’s as soon as you come 
out,” he yelled. 

“Ha, ha, ha!” laughed the stranger. “I 
ain’t comin’ out! I’m committing suicide!” 

And with another burst of merriment, the 
man threw up his hands and sank. 





Reuben: “Longfellow said that in this 
world a man must be either anvil or ham- 


mer.” 
Glyn: “He was wrong. Some men 
are neither; they are merely bellows.”— 


Edinburgh Scotsman. 
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Two Watches in One 


N order to double his faith in his time- 

piece, a notable American engineer car- 
ries two watches. One, a repeater, which 
he uses to strike the time at night; the other 
a plain timepiece by which he regulates the 
repeater, keeps his engagements and arranges 
all of his time. 

Finding that two watches occupied twice 
the space required by one, and that they 

















THE DIAL HAS TWO SETS OF HANDS 


also presented an increased exposure to loss 
and to accident, the idea was born to com- 
bine the two movements into one, each 
movement remaining as a unit with it’s own 
mainspring, train, escapement and balance 
and each having its own set of hands. 
The order for this dual watch, known as 
the Morehead watch, was placed with 














THE MOVEMENT 

Patek Philippe & Co., in Geneva, Switzer- 
land, and the illustrations show the time- 
piece in exact and convenient size. 

Three years were required to plan and 
execute the watch. The ideas of the engi- 
neer were completely carried out. The two 
movements have only one winding crown, 
turning the crown simultaneously winds 
both movements and the hours and minutes 
of the dial are used for the reading of 
both sets of hands. 
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Refiners 


Gold 
Silver 
Platinum 
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HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO <ITHER PLANT 














NOTICE 


Established 1858 





Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the ‘“‘guess’’ out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch”’ today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 











Ribbon Clasp 


For Wrist Watches 











Made in White, Green and Regular 


Gold, also in Platinum. 


-HERPERS BROS. 


18 CRAWFORD ST., NEWARK, N. J. 


ESTABLISHED 1865 














It Is It Stays 
White White 


Seeing Beyond First Cost 


Is what many manufacturers are doing, who are 
using ALBADOR. ; 


Of course it costs more, but being made of precious 
metals only, it is worth more intrinsically, and the 
saving of Labor and Time, as well as reduction of 
wear and breakage of expensive tools and dies, in 
many cases 


Makes the Cost of the Finished Piece Less 


ALBADOR can be made in many forms of White 
Gold Jewelry, the manufacturing of which is pro- 
hibitive except in Platinum. 


ALBADOR can be formed up without cracking. 


ALBADOR takes enamel without difficulty. Good 
for cases and high grade emblems. 


ALBADOR can be furnished in any of our findings, 
such as Bracelet Boxes, Galleries, Wedding Ring 
Blanks, Seamless Shank Rings, Tiffany style, etc. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. 


Newark, N. J. 
New York Office—Charles Engelhard, 30 Church Street 













































November 22, 1922. 


-_ 


2 Jal i 





i 


C2) | ome ——— 








[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of Oct. 31, 1922 


1,433,521. BRACELET. Joun Atpanese, Provi- 
dence, R. I. Filed March 24, 1922. Serial 
546,530. 4 Claims. 


A flexible bracelet, comprising a plurality of 
units each provided with a flat base portion and a 
continuous wall integral with said base portion and 
extending at right angles therefrom, said wall be- 
ing provided with diametrically opposite openings 
located adjacent the said base portion and connect- 





ing members each provided with a head, a shank 
and separable prongs, passed through the openings 
in adjacent units for connecting said units and 
holding the same substantially in contact with each 
other at all times while permitting flexing of the 
same. 


1,433,574. SELF-LOADING MAGAZINE  PEN- 
CIL. Artuur B. Taytor, Newark, N. J., as- 


signor to Baker & Co., Inc. Filed April 1, 
1921. Serial 457,749. 3 Claims. 

In a pencil of the character described, the combi- 

nation with a casing, of a magazine in said casing 

to receive a plurality of leads, said magazine com- 





prising a tube having an internal diameter slightly 
greater than the diameter of said leads and having 
its walls cut away at one side to form a slot sub- 
stantially equal in length to said leads, and a mem- 
ber secured exteriorly of said tube comprising a 
piece of sheet material returned longitudinally upon 
itself for a portion of its width with its sides 
curved outwardly to receive said tube and diverg- 
ing outwardly on oppcsite sides of said slot, said 
outwardly diverging sides being adapted to receive 
the said leads between them and guide them into 
said slot. 


1,433,611. LEVER ESCAPEMENT. GEORGES 
Gatiay, Le Sentier, Switzerland. Filed Jan. 
5, 1920. Serial 349,550. 4 Claims. 


A lever escapement having interchangeable pal- 
lets in the plane of the lever, an escape wheel so 
Situated relative to the lever that the distance be- 
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tween their pivotal centers is greater than the origi- 
nal ray of the wheel divided by the cosine of one- 





half the 
rays. 
1,433,652. BELT BUCKLE, 
PRENTICE, Berlin, Conn. 
Serial 466,911. 9 Claims. 
A belt-buckle comprising a buckle-body, ccmbined 
with a loop-element, and a belt-body gripping or 
clamping element, said loop-element being pivotally 


angle included between the two operating 


GreorceE Epwarp 
Filed May 5, 1921. 





connected with said buckle-body, and said belt-body 
gripping or clamping element being pivotally con- 
nected with said loop-element, said loop-element co- 
operating with said gripping or clamping element 
to force the latter into gripping or clamping engage- 
ment with a belt-body. 


1,433,715. CUFF BUTTON. Bernarp GoLpsTEIN, 
Toronto, Ontario, Canada. Filed May 12, 
1922. Serial 560,428. 4 Claims. 


A cuff button, comprising a pair of socket mem- 
bers, each having a convergent throat, a shank hav- 
ing head ends and reduced neck portions, a locking 
member arranged in one socket member and 





of the shank and 


neck 
permanently prevent withdrawal of the head, a lock- 
ing member arranged in the other socket adapted 
to encircle the neck of the shank to hold it securely 


adapted to encircle the 


from withdrawal, and means arranged in the latter 
socket member for withdrawing the locking member 
to release the shank and means for effecting the 
withdrawal of one of the locking members. 


DESIGNS 
61,630. SPOON OR ANALOGOUS ARTICLE. 
Harotp E. Nock, Newburyport, Mass., as- 


a ETE ean 
F lia 








signor to Towle Mfg. Co., Newburyport, Mass. 
Filed March 7, 1922. Serial 1,067. Term of 
patent 14 years. 


61,623. 





12, 1922. 
years. 
61,631. CLOCK. 


Serial 


FINGER RING. Joserpu C. 
Sipngy W. Mitts, Portland, Ore. 


2,627. 


EDWARD PERCHAL, 


~ 
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Kaun 
Filed 


Term of patent 


Chicago. 





May 1, 1922. Serial 2,032. 
3% years, 
61,636. COMBINATION 


ANT, 
WILLIAMS, 


Wadsworth 
Filed May 


Sp 
& 


Watch 
15, 1922. 


patent 14 years, 


-» 


Case Co., 
Serial 2,251. 


and 
June 


14 


Filed 


Term of patent 


Lois 


Dayton, 





WATCHCASE PEND- 
BOW AND CROWN. 


McG. 


Fort Thomas, Ky., assignor to The 


Ky. 


Term of 


UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 


6 of said Act.] 





Trade-Marks Registered Oct. 31, 1922 


Ser. 152,295. 


CIOUS-METAL _ WARE.) 


Co., 
Particular 
Comprising 


Bridgeport, Conn. 
description 
Flat 


of 


and 


WHITING 


Filed Aug. 27, 1921 
goods.—Silverware 


Hollow Tableware, Toilet 


(CLASS 28. JEWELRY AND PRE- 


Mere. 





Sets, Ash Trays, 
Baskets, 
Vinegar Bottles, 


Flower 
Oil and 


Jars, 
Cups, 


Flower 


Candelabra, Candlesticks, 


Holders, 
Pepper and 


Candy 
Loving 


Salt 
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G-S Flexo Crystal 


Outfit Complete 


The new and most wonderful improvement in 
watch crystals— 


The G. S. Flexo Crystals 


have been perfected to overcome all the trouble known in the 
fitting of watch crystals. 

They Can Be Easily Adjusted to Any Height or Size 
A small stock of only 2 gross G-S FLEXO CRYSTALS will 
provide a complete assortment to fit instantly any size and 
make watch in both the Open and Hunting case. 
The G-S Flexo Crystals are fully protected by re-issue patent 
No. 14,458. 


WARNING to retail and wholesale jewelers, any one making, selling or in- 
serting an imitation of so-called non-breakable ‘‘Compression” crystals, not 
bearing our trade-mark G-S and infringing on above patents will be prose- 
cuted by law as soon as we obtain evidence of infringing. Three New York 
concerns are now under injunction for infringing on our patent rights. 
BEWARE ot anyone offering for sale secretly non-breakable crystals 
that infringe upon our patents. 


Manufactured and sold by 


GERMANOW-SIMON MACHINE CO. 


58 MILL STREET 





NOT CELLULOID 


Guaranteed not to discolor, shrink, ex- 
pand or warp. 


Write for full description and reference 
of prominent jewelers who are now 
using the G-S Flexo CRYSTALS. 


ROCHESTER, N. Y. 











Let us supply you with 
platinum 
solders and wires, 
5%, 10% and 15% 
Tebeotmme) E-Cetettteen 


soft 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. 


THOMAS J. 


DEE & Gx 


REFINERS 


Sweeps, Polishings, Gold, Silver, 
Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


CHICAGO 


plates, 
EU Ete) 


Teter 








We manufacture real green 
—green gold—plates, wires, 
and solders in 10Kt., 14Kt., 
18Kt., also white golds and 
red golds. 1D) 3 Sa © 0) BOs) 
have excellent working 
properties. 


Refining and Manufacturing Plant: 
317-319 E. Ontario St. 














PLATINUM SOLDERS 


That have been carefully and accurately developed to 
meet the requirements of the most exacting jeweler. 





SIX GRADES 





10 11 12 13 14 15 
$1.00 dwt. | $1.25 dwt.| $1.56 dwt. | $1.75 dwt. | $2.06 dwt. $2.25 dwt. 












Numbers 11 to 15 inclusive, will resist the action of acid, and are 
guaranteed not to tarnish. 
Number 10 low fusing, mainly for repairs. 


Order Some for Trial 
— MADE BY — 


A. ROBINSON & SON 


ASSAYERS & REFINERS 
149 CANAL STREET 


T. 


NEW YORK CITY 





Tel. Orchard 1916 


Gold, Silver 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 


and 




































We 


C.W.BUTTS, Inc. *4'7"" 


Crowns, Pendants and Bows Pee 
Lomaene Im 


make 


a specialty 
prepared to make very prompt deliveries of same for bracelet watches 


Manufacturers of $1.35 $1.35 $1.35 


of white gold crowns and bows, and are 








Genuine Herkules Jeweler Saws 


6/0 5/0 4/0 3/0 1% 
$1.35 $1.35 $1.10 $1. 10 $1.10 $1. 10 $1. 10 1 25 . 25 





2/0 0 


Importers Direct 
P i erhulesSawsh= ~ 7 Ua | 
from Manufacturers ——— se Fo ptoe 


ports * %? Syracuse, N. Y. 
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Shakers, Punch Bowls, Tea 
Sets, Vases. 
Claims use since about 1868. 
Ser. 154,955. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Betty Fropucts 
Co., Hartford, Conn. Filed Nov. 3, 1921, 


Betty Bead 


No claim is made to the exclusive use of the 
word “Bead” except in connection with the trade- 
mark shown. 

‘Particular description of goods.—Bead Necklaces 
and Bracelets and Beads Therefor. 

Claims use since about Sept. 19, 1921. 

Ser. 158,804. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Stein & Winpt, 
New York. 1922. 


Ribbon Threaders, 


Filed Feb. 2, 





Particular description of goods.—Gold and Plat- 
inum Jewelry for Personal Wear, Not Including 
Watches. 

Claims use since Jan. 1, 1922. 

Ser. 159,454. (CLASS 27. HOROLOGICAL IN. 
STRUMENTS.) AMERICAN-Swiss Watch 
Co., Inc., Peekskill, N. Y. Filed Feb. 17, 
1922, 


Po TORY, 


Particular description of goods.—Watches, Watch 

Movements, Watchcases and Parts Thereof. 

Claims use since June, 22, 1920. 

Ser. 163,251. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) American WHOLESALE Corp. 
(Baltimore Bargain House), Baltimore and 
Cumberland, Md. Filed May 3, 1922. 


ENOX 


Particular description of goods.—Watches. 
Claims use since January, 1903. 
Ser. 163,266. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) J. W. Forsincer Co., Chi- 
cago. Filed May 3, 1922. 


Par Rictan 


Particular description of goods.—Watches, Clocks, 
Watch Movements, 
Therefor. 


Claims use since Sept. 15, 1921. 


THE JEWE 


Ser. 163,482. 


Ser. 163,483. 


Ser. 164,590. 


Clock Movements and Cases 


LERS’ CIRCULAR 


(CLASS 28. a sa AND PRE. 


CIOUS METAL WAR E.) J. R. Woon & 


Sons, New York. Filed May 6, 1922. 


RBUTU 


Particular description of goods.—Finger Rings. 
Claims use since Feb. 1, 1922. 

(CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE. )J. R. Woop & Sons, 
New York. Filed May 6, 1922. 


RBUTU 


BLOSSOM 


Particular description of goods. 
Claims use since Feb. 1, 1922. 


(CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Soap ae Fae & Co., 
New York. Filed May 27, 


SWEETHEART 


Particular description of goods.—Watches and 


Finger Rings. 


Watchcases. 


Claims use since May 19, 1922. 


Ser. 165,103. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) WIENER Bnros,, 
New York. Filed June 6, 1922. 


— 4 





Particular description of goods.—Artificial 
Pearls. 
Claims use since April 19, 1922. 
Ser. 165,140. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Leon Laurer, New York. 


Filed June 7, 1922. 


EXELLO 


Particular description of goods.—Watches, Move- 


ments, and Parts Thereof. 
Claims use since Nov. 22, 1921. 
Ser. 166.422, (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Western Crock Co., Peru, 
ll. Filed July 1, 1922, 


Black Bird 


Particular description of goods.—Clocks, Watches 
and Component Parts Thereof. 
Claims use since June 26, 1922. 
Ser. 166,780. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Meyer & Gross, 
Newark, N. J. Filed July 12, 1922. 


LOVE BIRD 


Particular description of goods. —Finger Rings. 
Claims use since June 10, 1922. 


Ser. 167,208. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Sears, Roesuck & Co., Chi- 
cago. Filed July 21, 1922. 


Naticnal pet 


Particular description of goods.—Clocks, 
Claims use since June 20, 1922, 
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Ser. 167,995. (CLASS 27, HOROLOGICAL IN- 
STRUMENTS.) One Hanp Crock Co., War- 
ren, Del. Filed Aug. 9,%9922. 


SCOUT 


Particular 
Clock Dials. 
Claims use since June, 1922, 
Ser. 168,312. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Harvey & Oris, 
Providence, R. I. Filed Aug. 16, 1922, 


PRINCE 


Particular description of goods.—Emblems Which 
are Made of or Plated with Precious Metals. 


description of goods——Watch and 


Claims use since July 1, 1922, 
Ser. 168,459. (CLASS 37. PAPER AND STA- 
TIONERY.) Dunn-Pen Co., INnc., New 

York. Filed Aug. 19, 1922. 


Camel 


Particular description of goods.—Fountain Pens. 
Claims use since Jan. 13, 1922. 

Ser. 168,460. (CLASS 37. PAPER AND STA- 

TIONERY.) Dunn-Pen Co., Inc., New 
York. Filed Aug. 19, 1922, 


Camel-Tattler 


Particular description of goods.—Fountain Pens, 
Claims use since June 2, 1922. 
Ser. 169,050. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) J. B. Bowpen & 
0., New York, Filed Sept. 5, 1922. 


WEDDING 
BLOSSOM 


Particular description of goods.—Wedding Rings. 
Claims use since Aug. 11, 1922. 


Ser, 169,217. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Maratuon Co., 
Attleboro, Mass. Filed Sept. 8, 1922 . 

Trade-mark ‘‘Kiddie Kraft.” 


Kiddie Keaft 


Particular description of goods.—Bib Holders, 
Baby Pins, Chains and Pendants, Lockets, Brace- 
lets, Rings and Neck Chains, All of said Articles 
Being Made Wholly or in Part of Sterling Silver, 
Silver Plate, Gold, and Gold Plate. 

Claims use since March 1, 1922, 








The subvention of 5,000,000 francs, which 
was granted to the Swiss watchmaking in- 
dustry by the Federal Chambers at the end 
of last year, is now exhausted, and the 
commission appointed for the purpose of 
controlling the distribution has applied for 
a further grant. The Federal Council has 
proposed that the chambers open a new 
credit for 6,000,000 francs. In view of the 
fact that the former subvention was ex- 
hausted in July and that Parliament would 
only meet in September, the Federal Coun- 
cil took upon itself the responsibility of im- 
mediately allocating a provisional grant of 
1,000,000 francs, to be deducted later from 
the sum proposed by the chambers.—Gazette 
de Lausanne, Sept. 28. 
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Every Process Carried Out Under the 
Supervision of One of the Firm 


SWEEP SMELTERS, 
BIRMINGHAM, ENG. 











when one gets worn or soiled turn the new front around 
and begin over again. 





The Jeweler’s Bench 22',"2,._ 
| 
| 
| 
| 


DERBYSHIRE 


|  Webster-Whitcomb, Magnus and Elect i! 
| Watchmakers’ Lathes 


Manufactured by 
| F. W. DERBYSHIRE Waltham, Mass., U. S. A. 
















LEIMAN BROS. 
NEW MODEL 


WORK BENCH 
_ (Patented) 











OUR SPECIAL 


Polishing Motor 


_ Three anaes aaa 
¥% H. P. 


Two Polishing Buffs 
Two Polishing Brushes 
One Stick Rouge 
One Emery Wheel 


Price Reduced to 
$16.50 


This motor will run on 
any current either alter- 








No bench is 

lower in price 

and none is 
better 


The Bowling Alley top—with the 
full width drawer and rust proof 


pan with arm rest and file pin makes this bench really nating or —. . The 
y 22 — , : otor that will put on a ‘ 
a very cheap buy—one and two seat sections. high. polish ha lags Tl a 


the job. motors from 1/6 to 5 horse power. 


LEIMAN BROS. = *xevou'c” | | KING & EISELE CO. 22? 


Importers 
Makers of good machinery for 35 years. P 


10-20 N. Division St. Buffalo, N. Y. 




















j The finest Tower Clocks in the world are made by {| 
The E. Howard Clock Company of Boston. Also a | 


ee very complete line of substantial and accurate clocks LS =i —  Crucibles 
I 


= for the bank, office and school. 
J. “y H. BERGE ww York City 
























Write us for full information 
THE E. HOWARD CLOCK CO. 

THE BUYERS’ DIRECTORY 
{| Price $1.00 


Moll 373 Washington St., Boston 309 Broadway, New York | 
The Jewelers’ Circular, 11 John St., New York 





31 North State St., Chicago 
Established 1842 








































